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Royal Wedding Gifts to the New Crown Princess of Sweden 


Swedish Royal Order Set in Diamonds, a Diamond and Platinum Tiara and Diamond and Sapphire Brooch Presented by the 
King and Queen of Sweden to Lady Louise Mountbatten Upon Her Marriage to Their Son the Crown Prince. 
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ALVIN SOLID SILVER 
Sterling 925/1000 Fine 














Tea Spoon 
Orange Blossom 


The Orange Blossom Bride 


Of all the patterns in Sterling Silver 
that have been brought out this year, 
there are none that will begin to compare 
in Beauty of Design, Perfection of Work- 
manship or Value with the Alvin Orange 
Blossom Pattern. 


We suggest that you do not wait too 
long before ordering your requirements 


for the Holidays. 


Alvin Silver Co. 


CHICAGO New York SAN FRANCISCO 
10 So. Wabash Ave. 20 Maiden Lane 209 Post St. 
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The Widespread Competition of the Jeweler 














New York, Nov. 15, 1923. 
Editor, THE JEWELERS’ CIRCULAR: 
HE well nigh universal competition to 
which the present-day jeweler is sub- 
jected (that is particularly in the humbler 
lines), is a condition that calls for serious 
reflection on his part. The number of estab- 
lishments that feature jewelry as a side line 
js steadily increasing. Such establishments 
are by no means confined to those dealing in 
merchandise which may with some justice 
claim jewelry as a legitimate accessory, but 
mclude innumerable traffickers in wares 
entirely alien to jewelry. Among these are 
drug stores, hardware stores, tobacconists, 
luggage shops, perfumers, stationers, derma- 
tolegists, music stores, manicures, and others 
even more remotely foreign. The aggregate 
of business in jewelry (so-called) done by 
these establishments is of sufficient impor- 
tance to cause some concern to the legitimate 
dealer and to call for some means of remedy. 
The primary cause for this deplorable 
state of affairs is the extraordinary develop- 
ment during the past few years of the 
fashion of costume jewelry. The beginning 
of this is vaguely traceable to the arts and 
crafts movement which attained its mo- 
mentum at the beginning of the century and 
has been an influence in feminine fashion 
ever since. The largely increased use of 
semi-precious stones was incidental to this 
movement, and became the chief factor in 
its vogue. The profusion of use of these 
inexpensive stones naturally encouraged the 
hundredfold production of clever imitations 
under specious titles. Those prosperous 
tnough bought the genuine article, the less 
affluent had their wants provided for by an 
unprecedented volume of gim-cracks, in the 
making of which substances entirely un- 
known, hitherto, to jewelry of any grade 
Were introduced. 


There is a psychological background to 
the use of these cheaper compositions in 
what is called “novelty jewelry” that must 
wt be overlooked. Under previous dispen- 
ations the term “imitation jewelry” carried 
vith it something of contempt. It implied 
®@attempt to deceive, most imitations being 
‘diamonds or other precious stones. Any 
ttempt to wear such shams in profusion, 
¥ One obviously not of the “quality” could 
ily excite ridicule. But the widespread 
Se of semi-precious stones, the demand for 
™ament having an affinity to costume, re- 


Brdless of intrinsic value, the note of 
Orientalism so pronounced latterly, has re- 
"oved the curse from the name “imitation” 


“d even those well able to afford the real, 
‘ve not hesitated at times to take advan- 


tage of its qualities of color or form in 
personal adornment. 

Of course this democracy of ornament has 
created an enormous market for rubbish. 
The cultivated taste that demands a modi- 
cum of workmanship in articles of jewelry 
is, of course, largely in the minority. As 
for the multitude, the mere mention of the 
word “jade” for ninety-eight cents, is 
enough to insure a sale, notwithstanding the 
fact that even that price is a gross over- 
charge for an article that in no sense has 
value. 

Now this enormous output has its chan- 
nels of distribution in every possible market. 
Nothing vendable seems too incongruous 
for an admixture of cheap jewelry. In the 
last analysis the thing is purely catchpenny. 
But today’s catchpenny device is figured in 
terms of dollars, and the sum total expended 
for it is staggering. 

Now, the jeweler is to a large degree 
himself responsible for much of this evil. 
He has failed to keep in touch with the 
trend of his business. When the revolution 
came—for it has been a revolution—it came 
from the outside. The rage for costume 
jewelry, however it originated, was fostered 


by dressmakers, milliners, isolated crafts- 
men and the like. The jeweler per se was 
the last to catch up with the movement. 


The public had already been educated to 
look in the aforesaid devious channels for 
the new mode. The outsiders had_ been 
quick to sense the revival—for it is nothing 
else than a revival from historic sources— 
and made, and still do make the most of it. 

The consequences have been widespread. 
Men and women who have had no training 
in jewelry, or even a remote connection 
with it, have made commercial cause of the 
opportunity. Persons entirely unacquainted 
with the bare rudiments of the jeweler’s 
craft have taken it upon themselves to deal 
in, and in some cases to manufacture his 
wares. Technical knowledge and education 
go by the board in this welter of trade. 
Women buy earrings from hair dressers and 
buckles from shoemakers. A competition 
has arisen that the jeweler may well de- 
scribe as “the world against him.” 

Of course there will be a reaction. Al- 
ready it has been made manifest by unsold 
merchandise of a character that a year or 
two ago could hardly have been obtained 
in sufficient quantities. Buyers have been 
“fed up” on masterpieces of celluloid 
“jewelry” to the extent that a bonfire seems 


to be the only expedient for its removal. 
Of course it all simmers down to a ques- 

tion of 

worth 


public in what is 
jeweler’s function 


educating the 
while. It is the 


to do this but he cannot get his share of the 
benefits at the ebb tide—he must be in at 
the flood. It is his own lethargy and lack 
of imagination that has given the stranger 
precedence in his own wares. It is impera- 
tive that if the jeweler is to inaugurate 
whatever future movement may stimulate 
his business, he must recognize the artistic 
and creative element that sway it. He 
cannot wave aside the bizarre and unusual 
as “novelty jewelry.” lf the medium in 
which it is worked is too cheap it is his 
privilege and opportunity to improve it, but 
to ignore it entirely is not only sure to 
encourage competition, but to create it. 
Yours truly, 
S. RosENBAUM. 








The Growth of Appreciation of Form 


“BE AUTY of form is the last to be found 

or admired in artificial as in natural 
objects. Time is needed to establish it, and 
training and nicety of perception to enjoy it. 
Motion or color is what first interests a 
child in toys, as in animals; and the bar- 
barian artist decorates long before he de- 
signs. The cave and wigwam are daubed 
with paint, or hung with trophies, before 
any pleasure is taken in their shape; and 
the appeal to the detached senses, and to 
associations of wealth and luxury, precedes 
by far the appeal to the perceptive harmonies 
of form. In music we observe the same 
gradation; first we appreciate its sensuous 
and sentimental value; only with education 
can we enjoy its form. The plastic arts be- 
gin, therefore, with adventitious ornament 
and with symbolism. The esthetic pleasure 
is in the richness of the material, the pro- 
fusion of the ornament, the significance of 
the shape. 

“We have accordingly in works of art two 
independent sources of effect. The first is 
the useful form, which generates the type, 
and ultimately the beauty of form, when the 
type has been idealized by emphasizing its 
intrinsically pleasing traits. The second is 
the beauty of ornament, which comes from 
the excitement of the senses, or of the 
imagination, by color, or by profusion or 
delicacy of detail. Historically, the latter is 
first developed, and applied to a form as yet 
merely useful. But the very presence of 
ornament attracts contemplation; the atten- 
tion lavished on the object helps to fix its 
form in the mind, and to make us discrimi- 
nate the less from the more graceful. The 
two kinds of beauty are then felt, and, yield- 
ing to that tendency to unity which the mind 
always betrays, we begin to subordinate and 
organize these two excellences. The orna- 
ment is distributed so as to emphasize the 
zesthetic essence of the form; to idealize it 
even more, by adding adventitious interests 
harmoniously to the intrinsic interest of the 
lines of structure.”—GroRGE SANTAYANA. 





THE JEWELERS’ CIRCULAR 


November 21, 1923. 






































ESTABLISHED 1868 











Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


of 


DIAMONDS 


Complete Stock of Squares 
and 


Emerald Cut Diamonds 


DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 


AMSTERDAM CHICAGO LONDON 
16 Sarphatistraat 31 No. State St. 29 Ely Place 
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Old Time Valuation of Precious 
Stones 





A’ interesting article written by Mar- 
juart, Chief of Audit Office at Lud- 
wigsburg, was published recently in the 
Deutsche Goldschmiede-Zcitung concerning 
old time valuation of precious stones. We 
append translation of some of the more 
interesting statements contained therein. 
“Concerning the properties of precious 
stones numerous scientific works on natu- 
ral history in dark antiquity afford ac- 
counts; likewise in the Middle Ages, such 
as, for example, Conrad von Meyerberg, 
Albertus Magnus, Vincentius Bellovacens, 
Cardanus and others. Some won- 
derful properties are ascribed to precious 
stones in the description of the Grail Tem- 
ple in the later ‘Titurel.’ The Grail itself is, 
according to the legend of the Middle Ages, 
a wonderful relic: a bowl most artistically 
made out of a precious stone of great bril- 
liance which fell from the crown of Lucifer 
when he was cast out of Heaven. This 
vessel is gifted with the power of eternal 
life; not only this, but the place where it 
was kept afforded the fullest richness of 
earthly blessings—who gazed on it would 
not pale, his hair never become gray, not if 
he looked on it for two hundred years. The 
mountain on which the Grail Temple stood 
was of onyx, polished bright and shining 
like the moon. The vaults were made of 
blue sapphire and all the altar stones were 
of blue sapphire, symbolic of sin redemp- 
tion. To the sapphire was ascribed virtue, 
that it absolved the debt of sin in the Book 
of the Judge and carried sinners up the hill- 
sides of God as they water their sins with 
tears. 
“We will not further follow up the fab- 
ulus magnificence of the Grail Temple, this 
wonderful building of fantasy. This has 
oly’ to do with the bringing out of the 
Middle Ages attributed to the fable world of 
precicus stones. Similar conditions are found 
in the Adventures of Simplizissimus of Grim- 
melshausen. In the 13th chapter of the 
third Book Simplizissimus mentions the vir- 
tue and effect of precious stones; they dis- 
pel all melancholia as the diamond; they 
awake desire and love of study, like the 
emerald; they banish fear, make men joy- 
ful and happy, like the ruby. Some also 
have the exceptional power of expediting 
test and sleep, like the hyacinth; sapphire 
al amethyst strengthen the heart, make 
men happy, modest, fresh and mild. Others 
drive away evil dreams, make happiness and 
sharpen the intellect, and, if one has a 
kw case against anyone, help them to vic- 
tory, like the sardus (yellow carnelian), 
specially if one then bravely smear the 
judge with such precious stones, and so on. 
It cannot be determined from what source 
Grimmelshausen drew his accounts of the 
wonderful characteristics of precious stones. 
“Alongside the descriptions of the proper- 
ties of precious stones we come across fan- 
atic claims concerning the astonishing size 
pieces in these old chronicles. Acknowl- 
tging that the truth of many is not to be 
doubted, and that the mineral realm of that 
time was anyhow great, it is, on the other 
tnd, long since proven that much belongs 
ithe realm of fable and a much greater 
vortion were falsifications. Aside from this, 
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the creation of glass fluxes at all times has 
been an occupation, without any connec- 
tion with the intention to deceive. The aim 
at fraud was opposed before all things by 
the goldsmithing order, and in the enforce- 
ment of the inspection they held a really 
practical remedy, but one which at times 
led to really wonderful lines of thought. 
K'specially strict were the rules concerning 
the fashioning in gold, as the following ex- 
ample teaches.” 

We will reduce the page and a half de- 
scription and relation of this odd case be- 
fore the government by giving an abstract 
of the facts. The Stuttgart master gold- 
smith Hans Baumann, in 1582, brought 
complaint before the authorities that his 
rival, Karl Seckler, had made a claim to 
the examiners that he—Baumann—had, in 
transgression of the goldsmithing ordinance, 
set “a glass” in a golden ring. Baumann 
answered to the charge that he had, cer- 
tainly, set a stone in a golden ring; but 
the stone was a white citrine and compar- 
able in color and transparence with a dia- 
mond. He had shown the stone to many 
persons and, when they asked the value, 
he had told them the price was 15 gulden, 
but if the stone were a diamond he would 
not part with it for 100 gulden. Citrine, he 
said, was a rock-crystal and by no means 
glass, and it was not against the Stuttgart 
ordinance to set citrine in gold, and so on. 
And how about other crystals of small 
value, such as hyacinth, amethyst, crysolite, 
carnelian, malachite, cat’s-eye, etc.? He 
had had to carve the armorial bearings on 
a cat’s-eye for a princely personage, a fash- 
ion several hundred years old. Some lead- 
ing goldsmiths and several of the nobility 
and some experts in precious stones de- 
clared Baumann’s stone to be citrine. The 
argument was a pretty one and waxed 
warm; and the varying opinions are quite 
interesting, those for and those against. 
“Expert goldsmiths of Augsbug declared 
the stone a fake—it would not be allowed 
in Augsburg to mount it in gold; it would 
be a deception.” The “returning officer” 
of Stuttgart was of opinion that citrine was 
“unquestionably a gem, a precious stone, 
so in no case glass.” As referee, he said 
he had seen, at gem-stone dealer Steffen 
Schon’s store other unset citrines, and had 
even purchased some—‘“citrines were, for- 
ever and ever, no glass but gems.” He 
said that while it was forbidden in Ba- 
varia to set a crystal in gold; in Italy they 
did so without fear. Baumann had not, he 
said, mounted the citrine in order to sell it 
as a diamond. If he understood the exam- 
iner aright, it was forbidden, in Stuttgart, 
to set white sapphire, crysolite, Bohemian 
garnets, in gold, because these might be 
mistaken for true sapphire, emerald, and 
ruby by an inexpert. He ruled that Bau- 
mann was not punishable, and thought it 
would be better to alter the Stuttgart ordi- 
nance. If citrines in gold were to be for- 
bidden, such should be stated in the ordi- 
nance. The referee’s decision was accepted 
—Baumann’s case was dismissed and_ his 
seized citrine ring returned to him. 








John C. Mason, Jamestown, N. Y., has 
employed A. L. Cummings, an_ expert 
watchmaker and practical jeweler, who 
goes to Jamestown from Rochester, N. Y. 
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The Origin of Coral 


oor HE history of the origin of coral has 

tended to no less controversy than 
has that of the pearl. Considered succes- 
sively curing the centuries as a plant, a stone 
or an animal, coral has been, in fact, the 
object of numerous hypotheses. 


“Theophrastus classes it among the 
precious stones, though it has the aspect of 
a root and grows in the sea. Diocorides 
gave it the name of ‘tree-stone’; he consid- 
ered it as a marine plant which hardened it- 
self when taken from the depths of the sea, 
through contact with the air. Pliny, Ovid, 
Solin (third century after Christ), then 
Claudian (fifth century) agreed with this 
opinion, According to Solin, the, stem is 
soft under the water; in the free air its 
branches become a brilliant red and change 
their nature. All the testimony, then, con- 
sidered coral as passing from the vegetable 
to the mineral kingdom. ‘Exposed to the 
air, it is changed to stone, but retains its 
first conformation, its branches and even 
roots, which carry the vivifying juice; it is, 
as a plant, absolutely what it was as stone.’ 
It was embarrassing how to classify it. 

“In 1629, Gansius looked into the matter 
of coral, not as a plant, but as a sort of 
mineral matter, a viscous resin that became 
petrified. In 1727, Réaumur bisected coral 
and recognized in it two distinct kinds of 
matter: the hard part, an independent con- 
cretion internally, and vegetable, represented 
as bark as to the exterior. It was to 
Milne-Edwards and Lacaze-Duthiers that 
was due the establishment, half a century 
ago, of the true nature of coral, already pre- 
sented by Pessonnel in the beginning of the 
18th century, namely, that it was formed by 
a social animal secreting matter (calcare- 
ous) which lasted after its death. Numer- 
ous studies have established since the me- 
chanical details of its production and its 
mode of growth and development.”—JEan 
Escarp, in Le Moniteur. 











East Indian Jewelry Kinds 
o¢ A MONG leading varieties of jewelry are 
the work of chopped pieces of pure 
gold strung on red silk, which is the finest 
jewelry in India, made in the highest per- 
fection at Ahmadabad and Surat; the beaten 
silver of the Gonds and Himalayan tribes, 
which in ornamentation resembles the Celtic 
type; the silver filigree of Cuttack, done by 
boys, whose sensitive fingers and keen sight 
enable them to work the fine silver thread; 
the beaten gold Swami work of Madras, of 
the purest Indian style; the fine gold chains 
of Trichinopoly; the crude silver, ornamen- 
ted with turquoises, from the Himalaya; and 
the superb repoussé work of the Nepal 
valley. 
“Much, however, of the hill jewelry is of 
a ruder type. A special variety is that worn 
by the Bhotiya women on the Tibet frontier ; 
earrings, usually of pewter, in size and shape 
like a massive door-key; strings of amber 
for the neck; and an arrangement, like the 
chatelaine of the English lady, holding knife, 
spoon, scissors, awl, packing needle, tweezers, 
flint and steel, and a tobacco pouch, sus- 
pended by chains or leather thongs from the 
waist.”-—Things Indian. 
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San Francisco, Cab 


| PROVIDENCE, 


Branch Office, 1831 Washington Street 


Pacific Coast Representatives, LEE & KIERSKI. 704 Market 8t., 


Main Office, Lorsch Building, 87 Maiden Lane, NEW YORK. 


Bead Department, 20-26 W. 36th St., New York. 
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Miscellaneous Notes on Platinum 





Some Additional Facts and Statistics as to the Uses and Price of This Metal 
By DR. GEO. F. KUNZ 














Uses of Platinum by Various Industries 
The following statistics give in a very 
convenient form the distributive employment 


of platinum, palladium and iridium for 
scientific purposes, and for jewelry and 
dentistry for the years 1918-1921, in troy 
ounces :* 
i g % 
= 2 2 23 
1918 A Py h - as 
Chemical » 45,391 834 717 46,942 41 
Electrical . 24,982 594 3,107 28,683 25 
SS 11,461 7671 418 19,250 17 
BOWGITY 6.4010 13,541 42 721 14,304 12 
Miscellaneous. 5,435 212 339 5,986 5 
SOM 6.05% 100,810 9,053 5,302 115,165 100 
1919 
Chemical .... 10,759 63 41 10,863  f 
Electrical . 28,875 1,283 3,534 28,692 19 
OS ee 11,047 10,311 185 21,543 14 
Jewelry ..... 82,397 1,460 3,145 87,002 56 
Miscellaneous. 5,602 445 596 6,643 4 
ae 133,680 13,562 7,501 154,743 100 
1920 
Chemical .... 13,226 240 43 13,509 10 
Electrical . 23,029 1,784 2,673 27,486 19 
Dental ...... 6,413 8,898 114 15,425 11 
Jewelry ..... 77,267 593 3,108 80,968 57 
Miscellaneous. 3,119 418 116 3,653 3 
Total .123,054 11,933 6,054 141,041 100 
1921 
Chemical .... 12,273 45 34 12,352 7 
Electrical . 20,574 7,626 1,003 29,203 17 
Dental ...... 13,181 8,501 75 21.757 12 
Jewelry ..... 101,258 1,265 2,367 104,890 60 
Miscellaneous. 3,791 217 3,938 7,946 4 
Total 151,077 17,654 7,417 176,148 100 
Platinum 
AVERAGI MONTHLY PRICES OF 
(In dollars per 
1914 1915 1916 
NN es AP tania se 43.38 41.10 90.05 
EN acs eh ¢ tohaiaraceseea a 43.50 40.00 90.00 
Eis) c sha aioe state 43.50 39.50 90.75 
NS: is o'5 a's dweie wie d's wins’ 43.50 38.63 83.10 
BNE ies a vslssicols aes ewes 43.50 38.50 80.50 
ES ae re 43.50 38.00 78.13 
ME tes dis ofc gus aca wis och ais 43.50 38.00 63.60 
RR ors 55 clio cast uals: 50.20 39.25 62.56 
eee re 50.00 50.00 84.25 
Ee 49.5 54.50 89.75 
November .............. 45.45 62.63 101.25 
| Ee ee 42.19 85.50 86.87 
Se ere re 45.14 47.13 83.40 


PLATINUM PRICES IN LONDON 
Platinum prices at selected dates from 
sept. 30, 1911 to Feb. 16, 1922, as reported 
Wy the great London refining house, John- 
m, Matthey & Co., Ltd. 


Price in Equivalent 
Shillings Per m'U. 3. 
Date Oz. Troy Currency* 
wmemept, 30........00+% 185 $45.01 
ere 190 46.23 
MM, 22... 0.000000 198 48.17 
WS Nov. 22............ 210 51.09 
Wefan, 20...........- 200 48.60 
M6 Feb, 21............ 202 49.15 
— 


5. M. Hill, “The Marketing of Platinum,” En- 
Ouering and Mining Journal-Press, Oct. 21, 1922. 





OSG AMG Tics es anes 220 Sad 
16:2 gn 2 a re 290 70.56 
19US Het. Bei csveiias 200 97.32 
TOUS SS 2 a bicviciccdews 442 105.37 
ob ae Ch 452 104.46 
Ho a a 512 98.41 
bo a | rr 770 146.15 
a a | | ee 680 125.73 
920 Way IOs oc ckcdacwas 480 93.41 
ed UR ES er 400 77.88 
1920 . BM 5 es woe as 360 71.82 
2) MR eS a 420 76.65 
TO2e Ae Sisk scwus 520 93.60 
1920 ee at 620 121.60 
1 a a 520 89.80 
1b ee ae 480 82.90 
je eS a 440 77.09 
1921 Jan Dihaieterar wie cee te 380 ry, 
1921 i MTS os <a dais we 400 77.92 
eS a eee 410 76.79 
1921 Nov. 29 390 76.24 
922 FOG. BA icasaseins 420 88.89 
1922 ” Mibwie Paden. aste we 480 101.62 
Oo aS he a 420 91.98 
1922 ” BOe enc newewes 390 85.41 


‘or dental purposes, 45 to 54 per cent. 

Kor jewelry, 34 per cent. 

lor manufacture of platinum sponge, 
3, 5 or 5% per cent. 

lor chemistry, surgery, etc., 5, 6 or 
17 per cent? 


Miscellaneous Notes on Platinum 


The only occurrence of platinum in Mani- 
toba, Canada, is that reported from the Star 

1Prices up to Feb. 11, 1918, are at the normal 
exchange rate. Prices from Dec. 20, 1918, to Feb. 
16, 1922, are at the ruling exchange. 

*These estimates and the data on Russian _plati- 
num were forwarded to the Chamber of Commerce 
by Mr. Leighton W. Rogers, United States Trade 


Commissioner. The data was taken from the 
Prices 

PLATINUM AT NEW YORK 

ounce troy.) 

1917 1918 1919 1920 1921 1922 
87.83 105.92 104.85 154.23 3.4 97.26 
103.75 107.68 100.83 151.59 70.23 89.54 
104.33 108.00 99.20 138.56 72.46 87.50 
103.77 108.00 98.85 127.04 73.40 87.50 
105.00 106.27 102.60 97.50 73.74 85.53 
104.75 105.00 105.80 85.19 74.94 87.21 
103.88 105.00 105.90 83.94 70.44 90.18 
104.55 105.00 107.60 111.44 73.22 98.37 
104.13 105.00 128.70 115.20 75.96 117.28 
104.00 105.00 132.31 101.70 81.80 109.44 
104.52 105.00 136.74 84.75 82.60 108.00 
104.38 105.54 151.35 79.62 78.19 113.60 
102.82 105.95 114.61 110.90 75.03 97.62 


Deutscher Wirthschaftsdienst, Auslandnachrichten, 


of May 4, 1922. 
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Lake region, whence, in 1917, samples from 
three quartz claims gave traces of platinum 
besides gold and silver. An odd sample 
from another claim indicated 0.1 ounce of 
platinum per short ton, with 2.3 ounces of 
gold.’ In this case the sample consisted 
of quartz carrying pyrite and arsenopyrite. 
In 1918 E. L. Bruce visited this district 
but failed to find platinum in the deposits 
sampled. 

The production of placer platinum from 
the alluvial sands in Canada, which has 
essentially been confined to British Colum- 
bia, has really been very limited. Statistics 
of both quantity and value are only available 
since 1912, and for the years 1913-1920, we 
have the following record :° 


Quantity in 


Year Crude Ounces Value 
REE ideas wadegae 18 $490 
DEERE oe siankeee ues ée ‘es 
BR eects a ucaasa Suwa 23 1,060 
MS di tdieiel ete ei cclae 15 600 
BREF so davcicleoec dian 57 3,820 
DONT Riise ewewiieeats 39 2,560 
Rica Sead witelao 25 2,150 
BEE baa a SaaS 17 720 


The statistics of the precious metals re- 
covered from copper matte at the works of 
the International Nickel Company of New 
Jersey for the years 1913-1920 have been 
civen in the table at the bottom of this 
column. 

IMPORTS 


Values of platinum, precious stones and 
pearls exported to the United States from 
the following countries in 1921: 


COLOMBIA 
Ny ni 55. ar dcncias aieatatiia $1,133,033.06 
I ids cea deeeaienas 21,313.05 
VENEZUELA 
Gold and platinum mixture.. 1,095.00 
PP ERORNEMOUN oo oo. 424i sisialaleidan eeruee 500.00 
POM i cacnticaue nike ee eb ee 130.00 
BRITISH GUIANA 
RPI OG i ace wadcowenaes 70,772.75 


GSMIRIDIUM OUTPUT OF TASMANIA 


The following statistics show the osmi- 
ridium output of Tasmania from 1910 to 
1920, with the average local price and the 
total value of the product. Before the war 
most of the metal went to Germany, but 
later considerable quantities were exported 
the United States be refined there.’ 
A great reduction of output in the early 


to to 


1J. R. Marshall, “Star Lake Area, Manitoba’’; 
General Survey. Canada, Summ. Report, 1917, pt. 
D, pp. 21, 22 (1918). 

*The Mineral Industry of the British Empire and 
Foreign Countries. Platinum and Allied Metals. 
Imperial Mineral Resources Bureau, London, 1922, 

“Platinum and Allied Metals, 1913-1919.” The 
Mineral Industry of the British Empire and For- 
eign Countries. Imperial Mineral Resources 
Sureau, London, 1922, p. 31. 


























PRECIOUS METALS RECOVERED AT THE WORKS OF THE INTERNATIONAL NICKEL CO. 
Quantity in Troy Ounces 
r ae, aa —A—— 7 sine. 
Matte Treated Other Platinum 
Year Short Tons Gold Silver Platinum Palladium Rhodium Group Metals 
Ws bras ees 38,733 2,336 77,924 192.9 207.7 191.1 “ee 
es soiree ac 40,267 2,696 75,928 748.4 756.4 515.8 
1. OE eee 31,428 3,445 101,793 452.4 543.2 ao 
PRR a6:40 a atarses 56,405 3,495 110,285 1,016.9 1,344.9 v5 A 
PO i piavevncsescew 59,209 1,955 92,964 970.7 1,354.4 325.4 
eae 62,250 1,969 107,077 649.7 786.6 472.6 Per 
PPE ad wis aeieien 19,528 634 35,690 616.7 762.2 227.3 76.6* 
| oo ee ae 30,740 613 81,883 488.9 739.2 390.3 102.4* 
338,060 17,143 683,544 5,136.3 6,495.6 2,437.1 179.0 
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HOPE SAPPHIRE 









Do You Know That There Are Millions 
of Dollars of Sapphire Jewelry Sold > 










VERY year millions of dollars of Sapphire- 
set jewelry are sold through the stores of 
the country. Do you realize the enormity 

of this market—and if you realize it, do you give 

it the attention it deserves? 










Sapphires, set in white gold or platinum, often 
in combination with diamonds, to-day enjoy the 
greatest vogue this exquisite stone has ever had. 
Style, the strongest factor in modern selling, is 
with you. Make the most of the opportunity. 


















Heller Hope Sapphires 
are identical with natural 
sapphires in _ hardness, 
color, composition, struc- 
ture—in fact, in all except 


origin and price. 









We Believe Hope Sapphires Are in Part 
Responsible for the Sapphire Vogue 


\ VOGUE or style can only exist when it 







is attainable to a large number of 
people. 






Hope Sapphires have made the possession 
of Sapphire-set jewelry possible to a great num- 
ber of people. Thus, when Paris ordained Sap- 
phire jewelry, Hope Sapphires made it possible 
for American Jewelers to popularize the vogue. 


L#eller ES ON”). Inc. 


PARIS . PROVIDENCE . GENEVA 
358 Fifth Avenue, New York 
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years Of the war was followed by a sharp 








recovery :* 
Average Total 

Local Price Value of 
Quantity per ounce Product 
in Troy in pounds in pounds 
Year ounces Sterling Sterling 
1010) sssiaswavagwes 120.00 4.42 530 
4 ssabwetseuss 271.88 4.37 1,188 
2 v.seds seve wes 778.77 7.37 5,742 
ES bweeeeeeeuse 1,261.65 9.52 12,016 
Ie aveasewaesun 1,018.83 9.89 10,076 
1015) s.wnedeeeeee 247.05 6.40 1,581 
ee 222.15 8.55 1,889 
Ol? .ésaessenaee 332.08 14.75 4,898 
1918 .ccccccececs 1,606.74 27.90 44,833 
$049 sn ctusiteciwns 1,669.72 23:73 39,614 
tL re ees 2,009.20 38.38 77,114 
9,538.07 20.92 199,481 





PRODUCTION AND EXPORT OF RUSSIAN PLATI- 
NUM AND PRICE FOR 83 PER CENT, PLATINUM 
PER POUND, IN ROUBLES 


Production Export Price 

Per 

Troy Troy Pound in 

Year Pounds Ozs. Pounds Ozs.  Roubles 
1902 020s 389 204,857 136 71,621 14,442 
ae 320 168,203 117 61,615 17,435 
i 335 176,420 518 272,792 23,400 
|b 352 185,372 420 221,183 36,365 
i) ee 337 177,473 422 222,236 37,939 
1913.40.56 299 157,461 381 200,644 36,941 
| Are 298 156,934 157 82,680 36,864 
i) bee 206 108,485 mn 67,305 
In the period from 1887 to 1913 the 


quantity of platinum recovered was 7,837 
pounds, equivalent to 4,147,168 troy ounces, 
of which 6,428 pounds, or 3,385,152 troy 
ounces were exported, while 1,404 pounds, 
or 739,382 troy ounces were used in 
Russia. Of the export 70 per cent. is said 
to have gone to France, 29 per cent. to 
Germany and about one per cent. to Eng- 
iand. The world consumption of platinum 
was estimated before the war to average 
from 650 to 700 pounds a year, or from 
342,309 troy ounces to 368,638 troy ounces, 
but according to an American estimate 35 
per cent. of this was supplied by the re- 
melting of used platinum articles and 
platinum salts. 


*The Mineral Industry of the British Empire. 
Platinum and Allied Metals (1913-1919), London, 
1922, p. 41. The totals and total average are 
computed for this article. 


[THE END] 








Albany Police Holding Men Suspected of 
Robbing New York Jewelry Stores 


Atpany, N. Y., Nov. 15.—Three men are 
being held by the Albany police on a charge 
of vagrancy, pending the investigation of 
their records. The men were photographed 
and finger printed for the New York police 
aid questioned concerning a recent jewelry 
theft in New York. 

They reoresented themselves to be jewelry 
salesmen and were identified by Harris Paul, 
ltweler, of 99 S. Pearl St., as the men 
who came into his store and asked him 
fhe was in the market to buy diamonds. 
He answered that he was and they told 
tm they had $20,000 worth of diamonds 
0 sell and if he would pay $10,000 cash 
they would take him to where the dia- 
tonds were and close the transaction. 
After his refusal to entertain the proposi- 
on they again returned to the store and 
"ged him to accept, he said. No diamonds 
"ere found in their possession by the police. 
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CANTON CLOCK TRADE 





Timepieces Loom Large in Jewelry Market 
of Southern Metropolis—All Kinds of 
Precious Stones Also in Demand 


WasHIncToN, D. C., Nov. 17.—The mar- 
ket for jewelry is expanding in the Canton 
district, says Vice Consul H. M. Hamilton, 
Canton, in a report to the Department of 
Commerce. The chief demand, especially 
for commodities of foreign style, comes from 
the Western-cducated and more progressive 
Chinese. This class is growing and Western 
goods of all kinds are becoming more and 
more popular. There is a certain demand 
also for jewelry among the several hundred 
foreigners who reside in the Canton district. 
Foreign jewelry which is stocked by Can- 
ton dealers consists chiefly of clocks and 
watches and imported diamonds, jadestones, 
ivory, amber, pearls (real and imitation), 
rubies, agate, cornelian, and lapis. 

The numerous silversmiths and gold- 
smiths at Canton import gold and _ silver 
through Hongkong and Shanghai and manu- 
facture a large variety of gold and silver 
goods. Uncut stones, such as agate and 
cornelian, are purchased through traveling 
salesmen from Shanghai and India. Jade- 
stone comes mainly from Burma _ while 
rubies are placed on the Canton market by 
Singapore dealers. 

Jewelry is placed on the local market in 
various ways. Precious and semi-precious 
stones are sold by traveling salesmen and 
iewelry brokers who canvass the Shanghai 
and Hongkong markets. Canton dealers 
buy from stocks kept at those two places. 
In almost all cases the Chinese buyer de- 
mands to see the stock from which he pur- 
chases. Clocks and watches are imported 
direct from abroad as well as _ through 
American and European commission houses 
at Canton and Hongkong. 

Imported jewelry is sold largely on a cash 
basis. Sometimes the terms of sale are 30 
to 60 days’ sight, documents delivered 
against payment. 

American jewelry will meet increasingly 
keen competition on the Canton market, 
chiefly from Switzerland, Germany, and 
China. The best prospects for the develop- 
ment of American trade in this line would 
seem to be in wall clocks, fancy clocks, 
alarm clocks, and a cheap grade of wrist 
watches. The quality of several types of 
foreign made wrist watches is not particu- 
larly good and it is believed that American 
wrist watches which would sell at prices 
varying $5 to $10 (U. S. Currency) would 
find a good market at Canton. 








Members of North Carolina Retail Jewelers’ 
Association to Meet at Charlotte 
March 11 and 12 


DurHAm, N. C., Nov. 16.—Charlotte has 
been definitely selected as the convention city 
for the North Carolina Retail Jewelers’ As- 
sociation for 1924. The selection was made 
by the membership of the association at 
large. March 11-12 are the dates during 
which the meeting will be held. 

The meeting was to have been held in 
Pinehurst, that place having been selected 
by the association during their convention 
this year after they had been extended an 
invitation to meet there. Later the associa- 
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tion was informed that the convention could 
not be accommodated on the dates selected 
for the meeting. Rather than change the 
date, plans were made for changing the meet- 
ing place. Charlotte extended an invitation. 
Letters were mailed to every member of the 
association asking their approval to the 
change from Pinehurst to Charlotte, which 
was done. 

A new committee has been appointed to 
look after fraudulent auction sales in North 
Carolina and to keep informed of the legis- 
lation presented to the general assembly of 
the State regarding auction sales and any 
other matter of interest or concern to the 
association. The committee is composed of 
Fred Mahler, Raleigh; John Little, Raleigh, 
and B. F. Roark, ‘Charlotte. 








DIES FROM INJURIES 





Funeral Services for George D. Parsons, 
Expert Watchmaker, Held _ in 
Washington, D. C. 


WasHINGton, D. C., Nov. 14.—Funeral 
services for George D. Parsons, 73 years old, 
of Bradley Hills, Md., who was knocked 
down by a bicycle at 10th and K Sts., Tues- 
day morning, and so seriously injured that 
he died shortly after reaching Emergency 
Hospital, were conducted in the chapel at 
Hines’ undertaking establishment. William 
Campbell, former reader of First Church, 
Scientist, officiated, and interment was in 
Glenwood Cemetery. 

Mr. Parsons, a native of Pittsfield, Mass., 
had been a resident of this city for the past 
15 years. He was the first president of the 
Ametican Horological Society and was 
president of the Watchmakers’ Institute, in 
Chicago, and served as president of Bradley 
Hills Community League. 

The deceased is survived by his widow, 
Mrs. Lulu C. Parsons, two sons and a 
Jaughter. One of the sons, Herbert C. 
Parsons, is a resident of Phoenix, Ariz., 
while Donald S. Parsons, the other son, re- 
sides at 1448 Park Road. Mrs. Charles S. 
Baum, the daughter, resides at 1833 Cali- 
fornia St. 

Mr. Parsons was well known in the trade 
in the east and the middle west and he had 
made many friends in the Elgin, Waltham 
and Howard watch factories. 

Donald S. Parsons, his son, having been 
brought up at the watchmakers’ bench under 
his direction, will continue the business at 
1307 H St. N. W. 








Gold Bars Withdrawn and 
Exchanged at New York 


Jewelers’ 


Week Ended Nov. 17, 1923 


The U. S. Assay Office reports: 


. +» -$1,414,424.68 
115,892.10 


Gold bars exchanged fcr gold coins. 


Os ea tp sen sewrinn sense aw mets $1,530,316.78 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date Exchange 
ee ) 2 re $331,472.43 
Mp ae) a ae 232,115.45 
ee a 275,900.16 
Ea 64 anda ou ean edbdasamunete 163,980.71 
[RS Se 344,084.53 
PR eso Giese OE LRRERE RS neem ean 66,871.40 

Total $1,414,424.68 
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The News from England 











Tortoise Shell Snuff Box Recalls History of Pitt Diamond—Styles in Hair 
Ornaments—Wedding Gifts of Lady Louise Mountbatten and the 
Prince of Sweden—Lucky Charms 














Lonpon, Nov. 7.—The history of the 
$2,400,000 Pitt diamond better known as the 
“Regent” is recalled this week by the will 
of Caroline M. Somes of Bath, in which is 
bequeathed the tortoise shell snuff box in 
which Pitt brought over the gem from Gol- 
conda and which is now the property of the 
French nation. The diamond, originally, 
was of 410 carats. Cut down to 137 carats 
it is supposed to be the most perfect bril- 
liant (although not the largest) in existence. 
The gem was found in 1701 in the Parteal 
mine and was eventually purchased by Wil- 
liam Pitt for $100,000. Pitt sold it to the 
Duc d’Orleans for $675,000 and for some 
time it graced the crown of Louis XV. 
Later the stone was pledged by Napoleon to 
the Dutch Government in order to equip an 
army. In 1791 the gem was declared of the 
value of $2,400,000. 


* * * 


The Diamond Worker, the international 
journal of the diamond workers of Europe, 
is to be suspended, according to editor Green, 
pending a favorable result by Parliament of 
the revival of the Brighton diamond industry 
here. 

* *k * 

Now that the fashion for long hair has 
ome in again, judging from the hairdress- 
ing exhibition being held in the metropolis 
here, the jewelers see bigger scope for orna- 
mental hair media. Already there are indi- 
cations of a revival in the jeweled combs 
that used to be a feature of the curled tresses 
before the bobbed vogue became the rage. 
The Ferroniere style of dressing the hair, 
now to be fashionable, has called forth the 
at of the jeweled comb designer. This 
tyle also calls for the narrow band or cord 
of velvet containing a jewel that fits the 
center of the forehead. One of the new 
combs exhibited describes three parts of a 
circle and fits right around the back part of 
the head. Another type stands up at least 
afoot above the head. There are pink, blue 
ad green combs and one comb that is 
attracting attention has red prongs and a 
iright blue ball decoration. The new style 

eweled hair pin has an inverted clip in its 

‘enter which holds it firm in the hair, pre- 

iting stipping. Miss Jose Collins, the 

tress, opened the exhibition, which includ- 

‘1 an historical pageant composed of some 

% beautiful girls commencing from the 
‘kopatra era down to the present day. ; 

* * * 

Precious stones once again have been 
tosen by royalty with which to express 
‘eit sentiments in connection with the mar- 
‘age of the Prince of Sweden and Lady 
use Mountbatten. King George and 
den Mary sent their gift to Stockholm 
is week. It is a brooch closely set with 
“amonds in delicate rows around a central 
‘me. The Queen of Spain’s wedding gift 
‘acabochon sapphire and diamond pendant. 
‘tincess Victoria’s is a diamond, ruby and 
tl brooch. Princess George of Greece 
“ta clock with a gold face. The bride’s 





mother (Dowager Marchioness of Milford 
Haven) contributed a diamond and cabochon 
sapphire anchor pendant. Lord and Lady 
Louis Mountbatten sent a diamond hair orna- 
ment. Swedish princes and princesses sent 
a diamond pendant and Princess Henry of 
Prussia a ruby, diamond and pearl pendant. 
ee ¢@ 


The elephant as a lucky charm seems to 
have taken west London by storm and jew- 
elers who have a good variety of miniature 
animals in various media from diamond- 
studded jade to ivory or white paste are 
finding no trouble in disposing of them. 
Princess Maud evidently made the elephant 
popular when she introduced the bridal hat 
the brim of which was embroidered with a 
chain of elephants in gold silk. Elephants 
are supposed to bring luck. And so the 
vogue has spread to jewelry. Many women 
are collecting jeweled elephants now. The 
most popular type is in jade, studded with 
gems. Pigs also are considered luck bring- 
ers. Pigs in ebony, therefore, are being fea- 
tured in the jewelers’ windows. From Paris 
comes the Crimson Devil done in plaster of 
paris. This is the lucky charm on the Con- 
tinent. In the Paris jewelry shops one can 
buy a “white devil” with a “past” or the 
“devil turned saint” in white chalk. It is 
believed that this charm vogue will spread. 
Already the peacock in jewelry is reappear- 
ing. It used to be considered unlucky to 
wear a peacock design. Butterflies and 
doves also are seen more frequently in jew- 
elry motifs as well as in decorative media 
for dresses, cloaks, mantles and veils. 

k ok Ok 

The Bow St. magistrate, Sir Chartres 
Biron, has this week made out an order for 
the extradition of Daniel A. Perry, com- 
mission agent, who is accused of the dis- 
appearance of $10,000 worth of jewelry be- 
longing to the Grand Duchess Marie of 
Russia. Paris wants Perry and although 
the heads of a jewelry firm in that city who 
crossed to London were unable to identify 
him in the dock as the offender who had 
been entrusted with the sale of a costly 
sapphire and diamond brooch, the court de- 
cided there was a case for trial. He allowed 
Perry 15 days in which to appeal against the 
extradition order. 

ee. es 

Complaint has been made here that im- 
ported rings from Czechoslovakia that are 
clever imitations of platinum and diamonds 
and worth about 25 to 50 cents each have 
been changing hands at prices ranging from 
$20 to $25 each. The rings, it is reported, 
are priced at 25 cents each in several Lon- 
don jewelry stores. The setting of these 
rings is so perfect and the fire in the “gems” 
so vivid that most people, it seems, are de- 
ceived as to their real value. 








H. W. Palm has sold out his jewelry 
business at Ortonville, Minn., to F. B. 
Wickland. 
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JAPANESE JEWELRY 


Wrist Watches and Sash Fasteners the Chief 
Adornments of the Inhabitants of _ 
the Sunrise Empire 


WasHINGTON, D. C., Nov. 17.—Only 
about 5,000,000 of the adult males of Japan 
wear foreign clothes, according to a report 
on the Japanese market for jewelry made 
to the Department of Commerce by Consul 
E. R. Dickover, at Kobe. The foreign- 
attired men wear stickpins, rings, watches 
and chains, and cuff links; the women in 
native dress all wear an obi-dome, or sash 
fastener, and all Japanese who can afford 
one, men or women, dressed in foreign or 
native clothes, wear a wrist-watch—the most 
popular single form of jewelry in the 
Japanese empire. 

Second only to the wrist watch is the obi- 
dome. The main feature of the Japanese 
women’s dress, as almost everyone knows, 
from having seen it in life or in a picture, 
is the wide sash. This is the obi. In order 
to break the monotony of the plain lines of 
the front of this sash, or merely as an adorn- 
ment, a thin ribbon of silk encircles the obi 
and fastens in front with a catch, which is 
made of gold, silver, or platinum, and may 
he set with precious or semi-precious stones. 

Combs and pins for the hair are also 
essential to the Japanese woman’s costume. 
The comb is usually of brightly lacquered 
wood; the pins are made of all kinds of 
metal. The pins are frequently two-pronged 
and on the other end may have a ball of 
gold, silver, quartz, jade, lapis lazuli or 
filagree. Sometimes, if the wearer is wealthy 
a precious stone is set in the pin’s top. The 
obi-dome, hair comb, and pin and wrist 
watch are as far as the ultra-conservative 
Japanese lady goes in the jewelry line. 
Some of the smart set wear diamond and 
other rings. 

Most of the jewelry worn by either men 
or women is made in Japan—Tokio, Kyoto, 
or Osaka. Kyoto is the center of the 
damascene industry and makes great quan- 
tities of cuff buttons, scarf pins, cigarette 
cases, etc., of this distinctive oxidized iron 
jewelry inlaid with gold designs, not only 
for Japanese consumption but for the tourist 
and export trades. Precious stones are cut 
and set in Tokio and there also rings and 
other ornaments are made of jade, lapis 
lazuli, and other semi-precious stones. The 
artificial pearl trade centers in Osaka. Most 
of the imitation pearl necklaces exported to 
America are made in Osaka, also strings 
of glass, jade, ivory, and other kinds of 
beads. 

Little American jewelry except watches 
has so far invaded Japan. The majority of 
the timepieces, on the wall or on the wrists 
of persons, come from Switzerland. Dia- 
monds are supplied by the Dutch. Watches 
imported into Japan last year were valued 
at 4,739,000 yen of which perhaps a fourth 
were American, and precious stone imports 
amounted to 8,823,000 yen of which very 
little came from America. In 1921, the 
latest year for which detailed statistics are 
available, imports of precious stones from 
the United States amounted to only 2,000 
yen, or about $1,000. Watch imports that 
year totalled 6,118,000 yen, of which 
1,396,000 yen was credited to the United 
States. 
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AMSTERDA™ CaBLeE ADDRESS 


2 ToLp STRAAT 


SCHLESS-HARWOOD Co. 
DIAMOND S&S 
170 BROADWAY 


NEw YORK 


WE HAVE KEPT FAITH 





We are proud of the fact that we have never 
lost a single customer, since this business has 
been established. 


Here the promise has always been fulfilled. 


We adhere strictly to our original policy 
of honesty and fair dealings, which warrants the 
faith and confidence of our friends and customerse 


Our efficient organization is such that we 
are in position to co-operate with our trade to 


the utmost degree. 


: Ours has been a constructive policy, co-operating 
with our customers and a desire to help them get a 
maximum turnover with a minimum investment is the 
backbone of our structure. 


We manufacture the largest and most varied 
assortment of diamond rings in the trade, 


We import our own diamonds and manufacture 
our own mountings. 


Good business has proved the fact that 
success is assured by getting as near as possible 
to the source of production. 


We have a legitimate line to offer at prices 
that invite keenest competition. 





We sell. exclusively to the jobbing trade. 


In justice to yourself, our line should be 
given first consideration. 








THIS POLICY SHOULD APPEAL TO ALL GOOD MERCHANTS, 


tee 9) ae aa gE 


“SCHARGO, New York” 
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ALLEGED FORGER CAUGHT 


Atlanta Police Holding Two Men Said 
to Be Wanted for Swindling 
Many Merchants 
ATLANTA, Ga. Nov. 14—W. C. Reid, 
who claims to be a jewelry salesman, and 
Roger L. Bessimer, alias “Edward Hanson,” 
his traveling companion, are at present 
lodged behind the bars of Atlanta’s police 
station awaiting the arrival of authorities 
from Chicago, who declare them to be a 
pair of the cleverest forgers operating in 

the United States. 

The pair of alleged pen-and-ink manipula- 
tors were arrested today in a down-town 
hotel by Detectives John C. Davis and 
E. J. Hunt, who had been tipped off on 
the arrival of the “salesmen.” In going 
through their effects, the detectives found 
a portfolio which contained checks and 
drafts, ranging in size from $50 to $600, 
and drawn on all of the leading banks in 
the country. A list of firms, commonly 
known as a “sucker list,” on which to foist 
their worthless checks and a diary, in which 
was recorded the adventures of the pair 
as they journeyed from town to town. 

According to the police, Reid and Bes- 
simer operated in every State between 
Illinois and Florida. They would go into 
a town, introduce themselves to the leading 
jeweler, get him to take one of their checks 
on some pretext or other, and, like the 
Arabs, quietly fade away before he could 
discover just how worthless the check was. 
In this way, the police declare, they have 
gotten away with more than $3,200 in the 
past three months. 

Three warrants await the pair in Chicago 
alone, it is said, and warrants are waiting 
for them in many. other cities of the north 
and south. 

Tru2 to dime novel fiction, both men re- 
fused to talk to reporters at the police 
station but according to the police they 
have confessed their operations to them. 
At any rate, they will remain as guests of 
the Atlanta police department, under charge 
of suspicion until authorities can arrive from 
Chicago to identify them and take them 
back. 











Thieves Hold Up and Rob Chicago Retail 
Jeweler and Speed Away in His 
Sedan 


Cuicaco, Nov. 16.—Two young robbers 
held up I. C. Newman, retail jeweler, 133 
N. Clark St., one evening this week, while 
in his automobile, and escaped with his 
diamond scarf pin and ring valued at $2,000, 
$28 in currency, as weil as his Lincoln 
sedan. 

Mr. Newman left his store about 10 
o'clock and walked north to Kinzie and 
Clark Sts, where he parks his automobile 
directly across from the County Jail. He 
entered his car and started the engine when 
one of the robbers pointed a gun at him and 
ordered the door of the car opened. This 
done Newman was ordered to drive east 
on Kinzie St. about a half block when 
the second robber was admitted and took 
the wheel while Newman was ordered in 
the rear seat. 

While the men were driving north New- 
man was ordered to turn over his loose 
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diamonds. When Newman explained he 
never carried any he was_ searched 
thoroughly and relieved of whatever jewelry 
and money he had. When the thieves were 
convinced they had taken his valuables they 
left him out at Arthington Place, and sped 
away in his car. 








The Drive to.Collect Jewelry Taxes in 
Northern District of Illinois 


Cuicaco, Nov. 17.—In Chicago Mrs. 
Mabel G. Reinecke, only woman Collector 
in the Revenue service, is actively engaged 
in pushing the drive in her district (the 
30 northern counties of Illinois) for the 
collection of delinquent taxes on the sales 
of jewelry. 

“I have placed every available deputy 
in the field,” said Mrs. Reinecke, “and I 
feel quite sure that the commissioner’s wise 
move in ordering a national investigation 
into not only the jewelry stores but other 
places where valuable metals, gems, and 
ivory are sold will disclose much hitherto 
uncollected revenue. I do not feel that there 
is half as much intent to defraud the 
government of taxes as is commonly sup- 
posed, but there is a good deal of ignorance 
and misunderstanding on the subject. And, 
of course, the longer people are ignorant 
the greater the penalties—they mount up 
from year to year, you know. We can say 
this, however, to encourage those who have 
not wilfully withheld their taxes. Where 
mistakes are discovered by the taxpayer 
himself and he voluntarily reports them to 
us the policy of the Bureau is to be lenient 
with him, Wilful refusal to pay or wilful 
attempt to defraud makes the offender liable 
to a possible penalty of $10,000.” 

In discussing the results so far obtained 
in the drive Mrs. Reinecke said that nine 
of her deputies, under the direction of B. S. 
Herbert, assistant chief Field Deputy, had 
collected from 15 sources outside the 
jewelry stores the sum of $5,156.75 during 
the first week of the investigation. Thirty- 
three other places were investigated by the 
same deputies to whom they had been re- 
ported as possible delinquents and given 
clean slates as they were not selling taxable 
goods, 

Another group of deputies with other 
work did a little work on the jewelry drive 
in addition and uncovered 34 delinquents 
with taxes due all the way from the mag- 
nificent sum of twenty cents up to $76.11. 

Two agile deputies working in small 
towns in the western part of the State col- 
lected taxes amounting to $1,645.56. This 
sum, however, included taxes due from 
jewelry store proprietors. 








A collection of jewels exhibited by the 
Rodgin-Farr Co., 1420 New York Ave., 
N. W., Washington, D. C., was a feature of 
an exhibition held by the Studebaker sales 
organization in Washington city, Nov. 2. 
This is said to be the first time an automo- 
bile display room has been used for a style 
show here. The arrangement proved to be 
very popular. The jewelry was shown in 
conjunction with the latest styles in women’s 


clothing. One necklace exhibited, worn 
with an evening gown, is valued at 
$60,000. 
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SENT TO PRISON 


Albert Philbin Alias “Charles Hammond” 
Bogus Prohibition Agent Must Serve 
Eighteen Months in Federal Pen- 
itentiary at Atlanta 


Albert Philbin, alias “Charles Hammond,” 
pseudo-prohibition agent who swindled a 
number of New York jewelers before he 
was finally captured by a jeweler on Eighth 
Ave., New York, was sentenced on Monday, 
Nov. 12, in the United States District Court, 
to serve 18 months in the Federal Peniten- 
tiary at Atlanta, Ga. The imposing of the 
jail sentence by Judge Francis A. Winslow 
followed Philbin’s plea of guilty to an in- 
dictment charging him with impersonating a 
Federal prohibition agent, with intent to de- 
fraud. It is claimed that the prisoner is 

















ALBERT PHILBIN, ALIAS “CHARLES HAMMOND” 


also wanted on indictments returned against 
him in Buffalo, Boston, Brooklyn, Philadel- 
phia and Albany. 

Through THe Jewevers’ Circutar, jewel- 
ers were notified of this man’s operations in 
the trade. His usual method was to walk 
into the store supposedly in a partly intoxi- 
cated condition and invariably produce a flask 
from his hip pocket. Then he would show a 
“phony” badge and credentials, purporting 
to come from the Revenue Department, and 
after selecting some article of jewelry would 
usually pay ‘for it with a check. These 
checks were always returned to the jewelers 
marked “no funds.” 

He operated extensively in the jewelry 
trade, and several months ago succeeded in 
passing a check at Nathal’s jewelry store, 
732 Eighth Ave. He apparently forgot that 
he had previously visited this store and a 
few weeks later called at the same estab- 
lishment, where he was allowed to go 
through the same procedure that he had on 
his previous visit. When the jeweler, how- 
ever, told him that he recognized him as a 
swindler, the man, it is claimed, threatened 
to kill him. Philbin was allowed to go out 
of the store, but was captured a few feet 
away from the establishment. 

After being released by the city authori- 
ties he was placed in the hands of the Fed- 
eral authorities, and on Oct. 30, last, was in- 
dicted on a charge of violating Sec. 32 of 
the United States Criminal Code, which 
makes it a crime to impersonate a Federal 
prohibition agent with intent to defraud. 
The prisoner, it is said, has no record. 
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GORHAM REORGANIZATION 


Preferred Stockholders to Act Through 
Protective Committee—Plans to 
Refund Bank Loans 
PROVIDENCE, R. I., Nov. 17.—General in- 
terest is being manifested in financial and 
commercial circles, as well as in the jewelry 
and silversmithing industries, in the present 
status and the future of the Gorham Mfg. 
Co. While it has been known that ever since 
the sudden closing of the World War this 
corporation has been carefully and conserva- 
tively readjusting its affairs, the announce- 
ment given in these columns last week that a 
plan of reorganization was being worked out 

was of more than passing interest. 





In local circles there is also much interest 
being shown, and commenting upon the situ- 
ation the Providence Journal’s financial 
writer says: “One of the outstanding events 
last week in relation to the local stock mar- 
ket was the formation of a protective com- 
mittee for the preferred stock of the Gorham 
Mfg. Co. While the action was not unex- 
pected and caused no difference in the price 
of the stocks, it does add one more step to 
what must be done before the company’s af- 
fairs can be put in a profitable condition 
again. The Silversmiths Co., it will be re- 
membered, controls the Gorham Mfg. Co. 
through ownership of 99 per cent. of the 
Gorham Mfg. Co. common stock. In addi- 
tion, it controls the Whiting Mfg. Co., the 
William B. Durgin Co. and the William E. 
Kerr Co. The Gorham Mfg. Co. controls 
the Gorham Co., of New York city. 

“Largely as a result of the poor showing 
of the Gorham Mfg. Co., The Silversmiths 
has been in financial difficulties for over 
three years, and on July 1, 1922, defaulted 
in the payment of $728,000 certificates of in- 
debtedness and $240,000 secured notes. On 
Feb. 1; 1923, a noteholders’ protective com- 
mittee was formed. Both the preferred and 
the common stockholders took similar action 
at that time, and for the past nine months 
those committees have been working out a 
plan for reorganization of The Silversmiths 
Co, 

“The Gorham Mfg. Co. paid off $342,000 
irst mortgage bonds at maturity last Au- 
gust and has $347,500 of the same issue ma- 
turing Feb. 1, 1924. These, it is said by of- 
‘icials closely in touch with the company’s 
affairs, will be paid when due. This as- 
sumption is borne out by the current market 
price of par for such bonds. However, the 
company has a large amount of bank loans 
utstanding (the amount was $2,314,125 on 
lan, 31, 1923), and to satisfy these a reor- 
ganization of the company’s finance is neces- 
‘ary. It is because this reorganization is 
ending that the Gorham Mfg. Co. preferred 
‘tockholders last week formed their pro- 
“tive committee, that it might co-operate 
Nany plan suggested and that the preferred 
‘tock might be in a position to effectively 
"otect itself when such a scheme is adopted. 

“Sale last week by the Gorham Co. of its 
“ght-story building at the corner of 32nd 
= and Fifth Ave., New York city, for 
“3,000,000, approximately half of which it 
‘understood was paid in cash, will put 
“otham in a considerably more liquid cash 
"sition and should do much to make ad- 
listments of the Gorham Mfg. Co.’s bank 

as easier, 
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“It is said on good authority that the vari- 
ous Silversmiths’ committees are working on 
a plan whereby it will be possible to com- 
bine all of the companies now controlled by 
The Silversmiths Co. into one large concern. 
It is because it is so difficult to formulate a 
plan that would be fair and satisfactory to 
all of the interests concerned that the reor- 
ganization has not progressed more rapidly.” 








Apparent Attempt to Rob Show Window 
in Providence Establishment Blocked 
When Watchman Turns on Lights 


PRrovIDENCE, R. [., Nov. 17.—An apparent 
attempt to rob the large retail jewelry, art 
and bric-a-brac store of the Tilden-Thurber 
Corp., corner of Westminster and Mathew- 
son Sts., was thwarted at 3:40 o’clock last 
Monday morning when a watchman, detect- 
ing suspicious actions of four men from a 
high-powered motor car approaching the 
store, turned on the lights. Soon after a 
second automobile was driven around the 
corner of Westminster and Mathewson Sts. 
as if to permit a possible survey of the 
store, and it, too, disappeared when it was 
evident that the force of guard was on its 
job. 

Frank A. Hall was engaged at work in 
the store at the early morning hour when 
the first automobile drove into Mathewson 
St. from Westminster, and stopped. Two 
men got out, looked up and down either 
street and approached the big plate glass 
display windows. One of the men whistled. 
It was dark, and inside the store it was 
plainly evident that this whistle was a sig- 
nal. At the sound two more men got out 
of the automobile and joined those who had 
previously alighted. 

‘Hall ran to an electric switch and flashed 
on the light. The four men turned immedi- 
ately, ran to the car, the motor of which 
had been left in operation, and hastily en- 
tering the car drove rapidly away- 

Fifteen minutes later a small touring car, 
with curtains drawn, drove into Mathewson 
St. and stopped near Chapel St. just beyond 


the side entrance to the Tilden-Thurber 
Corp’s store. It stood there for several 
minutes. When the lights were turned on 


again it was started up and driven away. 
It was impossible from inside the store to 
get the numbers of the cars, as in each in- 
stance the men there were preparing to send 
out an alarm if the attempt on the store was 
carried farther. 

The large window that the first men to 
giving their attention to 


stop _were was 
smashed in a few months ago and several 
hundred dollars’ worth of watches and 


jewelry stolen. There have also been several 
fur robberies from display windows in the 
vicinity of the Tilden-Thurber store within 
the last 10 days and the police commission 
is considering the assigning of additional 
police to the business section until the ap- 
parent crime wave passes over. 








Rockford, Ill, men have been asked to 
produce the 27th degree for the Freeport 
consistory of A. A. S. rite at their next 
meeting. B. E. Chapman, who made such 
a success of the characterization of Hadad 
in the 24th degree, will have charge of the 
production. 
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Involuntary Petition in Bankruptcy Filed 
Against J. W. Richardson & Co., 
Providence, R. I. 


Provipence, R. I., Nov. 17.—An involun- 
tary petition in bankruptcy was filed with 
the clerk of the United States Court for 
the District of Rhode Island here late yester- 
day afternoon against Harry H. Butts, of 
Brooklyn, N. Y., doing business as J. W. 
Richardson & Co., manufacturing jewelers 
at 92 Westfield St., this city, and an office 
at 1 Maiden Lane, New York. Milton Sulz 
berger, of New York, was appointed receiver 
under bonds of $1,000 and will probably be 
appointed anciliary receiver at New York, 

The petition was brought by Thalia N. 
Butts, individually and as guardian of Effie 
N. Butts, claiming that the concern is in- 
solvent and that it owes at least $1,000 which 
it is unable to pay. In her petition the 
petitioner claims that as administratrix of 
the estate of the late John M. Butts, who 
was for several years a member of the firm 
and died in October, 1919, she holds notes 
given by Harry H. Butts for the following 
amounts: $58,704.02, $60,521.56, $62,138.70 
and $35,804.76, totaling $216,768.04. She 
also alleges that while insolvent Harry H. 
Butts transferred real estate to the value 
of more than $75,000 in Brooklyn, New York 
city and West Hampton, N. H., to his sister, 
Elizabeth B. Love. 

The firm of J. W. Richardson & Co. is 
one of the oldest in the manufacturing 
jewelry business in Providence. It was 
founded in 1866 by Josiah W. Richardson 
and Aldridge B. Gardiner under the firm 
name that it has always retained. The co- 
partnership continued until the death of Mr. 
Richardson in October, 1881, when his son, 
George H. Richardson, succeeded to his 
father’s interests. In December, 1893, Mr. 
Gardiner retired from the business, disposing 
of his interests to Mr. Richardson and two 
of the clerks in the office who had been with 
the firm for several years—William H. Mor- 
ris and John M. Butts. For a long time 
they were one of the few concerns in the 
country making a specialty of society em- 
blems, their factory being at 19 Snow St. 
until the Fall of 1893, when it was removed 
to 92 Westfield St. 

George H. Richardson died in the Fall of 
1894 and William H. Morris in November, 
1899. The business was continued by John 
M. Butts, alone, until about 1904, when he 
gave an interest to his brother, H. H. Butts. 

Edward C. Mulligan, 42 Broadway, New 
York, who has heretofore acted as attorney 
for Harry H. Butts, stated yesterday that 
the bankruptcy proceedings were the result 
of the condition of the management and 
not due to the insolvency of the firm; that 
Mr. Butts, as the result of the strain of 
carrying on both offices and his recent acci- 
dent had been incapacitated temporarily from 
active business and in his absence the bank- 
ruptcy proceedings were started. 

“T am convinced,” said Mr. Mulligan, 
“that the firm of J. W. Richardson & Co. 
is absolutely solvent and has more than 
ample assets to meet every obligation, in 
fact, its assets are double or triple its lia- 
bilities. We expect to establish the solvency 
of the business and to contest the bank- 
ruptcy proceedings which, as I stated before, 
I believe are due solely to Mr. Butts’ en 
forced absence from the business.” 
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Group Insurance for Members of A. N. R. J. A. 








President Hufnagel Announce Plan at Meeting of Westchester County Retail 
Jewelers’ Association at Mount Vernon, N. Y.—Tax Question Discussed 

















To a small group of Westchester County 
retail jewelers gathered at the Bailey Park 
Country Club at Mt. Vernon, N. Y., last 
Wednesday evening, Edward H. Hufnagel, 
president of the American National Retail 
Jewelers’ Association, made the important 
announcement that after Jan. 1 it will be 
possible for every member of the national 
association to insure himself and his em- 
ployes, under a group insurance plan which 
has been practically completed with one of 
the large insurance concerns in New York. 
This insurance idea is one that the national 
president has been working on for several 
years, but it was not until a few days ago 
that arrangements were far enough ad- 
vanced to warrant making such an announce- 
ment. 

Gathered at this meeting were about 30 
jewelers from different sections of the coun- 
try. Preceding the meeting, which was pre- 
sided over by Albert Kamp, Ossining, 
president of the Westchester County Retail 
Jewelers’ Association, a dinner was served 
in an upstairs dining room of the former 
home of Charles Bailey, of the well-known 
circus firm of Barnum & Bailey. Before the 
activities of the evening started the national 
president and Mr. Kamp greeted the West- 
chester jewelers in one of the lounging rooms 
on the first floor of the club house, and in 
order that all become acquainted, each 
jeweler as he entered the room was intro- 
duced to everyone present. 

The dinner was served about 8 o’clock 
and then President Kamp called the busi- 
ness session to order shortly after 9 o'clock. 
President Kamp pointed out the benefits not 
only to the jeweler himself, but to the entire 
trade in holding these informal meetings. 
It gives the jeweler an opportunity, stated 
Mr. Kamp, to talk over mutual problems 
and to thrash out questions which are of 
interest to every member of the organization. 

The president called attention to the great 
building activities which are taking place 
in Westchester County and this he pointed 
out naturally means increased business for 
the jeweler. For this reason he stated that 
jewelers must be on the alert to grasp this 
business and to keep as much of it as pos- 
sible in Westchester County. After a few 
other interesting remarks Mr. Kamp intro- 
duced as the guest of the evening President 
Edward H. Hufnagel, president of the A. N. 
RJ. A. 

The first subject that Mr. Hufnagel 
touched upon in his talk was the tax ques- 
tion. He told what the national association 
is doing to have the war tax removed and 
spoke of a visit to Washington with Ralph 
Roessler, chairman of the Special Excise 
Tax Elimination Committee. This visit, he 
Said, took place several weeks ago when he 
had the opportunity of speaking to Andrew 
Mellon, secretary of the treasury, and at 
Which time they presented the hardships un- 
der which the trade is laboring as a result 
of the tax. After a brief talk with Mr. 
Mellon the national president and Mr. Roess- 


ler were referred to one of Mr. Mellon’s 
assistants. To the latter they were able to 
present in more detailed form just what the 
tax now being imposed on the jewelry trade 
means to the industry. They called to his 
attention the number of failures in the trade 
as a result of this unjust tax. Mr. Mellon’s 
assistant was also shown the report of the 
Harvard Bureau of Research and from this 
learned what it costs the jeweler to operate 
his business. The assistant seemed sur- 
prised to learn that the jewelers are losing 
money. 

After they had laid their case before the 
Treasury Department, according to Mr. 
Hufnagel, they were told that the removal 
of the tax was merely a political question. 
Mr. Hufnagel stated that he and Mr. Roess- 
ler were informed that if they could assure 
the Treasury Department, that there would 
be no soldier bonus forthcoming, the tax 
could be eliminated. 

Mr. Hufnagel said that the proposals 
just made by Secretary Mellon, which have 
appeared in the newspapers, are no fairer 
than the tax that now prevails in the jewelry 
trade. To continue to tax the industry, Mr. 
Hufnagel claims is discriminating and is, 
therefore, unfair and un-American. 

At a recent meeting of presidents and secre- 
taries of national organizations, which asso- 
ciation is known as the Retailers’ National 
Council, held at French Lick Springs, a 
resolution was adopted in which the or- 
ganization approved the principal that it 
would be better to have no revision of the 
revenue laws in the coming session of Con- 
gress, but nevertheless they recognized the 
peculiar problems of the retail jewelry trade, 
and for this reason favor the association 
taking no attitude to oppose the jewelers’ 
effort to secure the repeal of Sec. 905. This, 
Mr. Hufnagel states, means that when the 
jewelers go to Washington they will have 
no opposition from other merchants. 

Before completing his remarks on the tax 
question Mr. Hufnagel urged every jeweler, 
when the time is ripe, to get in touch with 
his congressmen and senators and urge them 
to take a stand in opposition to this unjust 
tax. 

The national president then made his an- 
nouncement about the group insurance 
proposition, mentioning briefly the facts as 
follows: 

“Under the new arrangement known as 
the Group Insurance Plan every retail 
jeweler of the American National Retail 
Jewelers’ Association, and his employes, 
may be insured to the amount of $1,000. 
No medical examination is necessary nor is 
the factor of age taken into consideration. 
The certificates or policies to be issued will 
be in the same form as the usual straight 
life insurance policy. 

“A great feature in connection with this 
plan is that each policyholder residing within 
the Metropolitan Nursing districts cover- 
ing more than 4,000 cities and towns in the 
United States receives in case of illness the 
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attention of a trained nurse, free of charge. 

“An employer shall have the right to pay 
all of the premiums if he so desires or he 
may share the cost with his employes. In 
either way it will bring those working with 
him into a closer bond of co-operation and 
friendship. 

“Those who have applied for life insur- 
ance and failed to obtain it either because 
of their age or physical disability will be 
in the position to derive the benefits ex- 
tended by the Group Insurance Plan. Tak- 
ing out life insurance is the duty of every 
person who has any dependents.” 

The importance of distribution and turn- 
over was next touched upon by National 
President Hufnagel. He pointed out that 
these two matters were the most interesting 
and important ones taken up at the recent 
national convention held in Providence. He 
produced and read a compilation of retail 
firms in the United States carrying jewelry 


having a rating of $100,000 and over. This 
list is classified as follows: 
Se NN av vceeennebedacans 137 
Rardin hha be naa atomndiad 10 
Refiners and assayers............. 5 
Jewelry and drugs................ + 
Pawnbrokers and jewelry......... 25 


Dry goods and department stores.. 429 
Manufacturers and retailers....... 4 


Mail order houses ...........ce0. 9 
on), 10 
Premium houses ...........0cc00 17 
Five and 10-cent stores........... 9 

AWD Bd a wiart ovaravlatccaielca seinen 659 


In Canada there are 12 retail firms classi- 
fied as follows: 


OT Ore 5 
PE SUN Wi ivnwdcsiwsdccces 7 
RS ede Cais davcdsansinnsens 12 


He then referred to turnover in various 
other industries and pointed out that he is 
now working on a plan whereby he hopes 
to make it possible to increase the volume 
of business in the jewelry trade during the 
year. He stated that from 25 to 30 per cent 
of the business is done in the jewelry trade 
during the month of December. This, he 
asserted, is unbalanced with the other 11 
months and therefore jewelers must try to 
get more business during the remainder of 
the year. 

He also called attention to the fact that 
the attitude of the buyer has changed dur- 
ing the last few years. Previously people 
would walk into a store, select an article and 
pay for it, but now the buyers are inquiring 
as to prices before they make any purchase. 

Before concluding his remarks Mr. Huf- 
nagel told the jewelers of the work that is 
being done to clear up the platinum situa- 
tion and the elimination of fake auction sales. 
He pointed out the seriousness of both of 
these problems and hoped for a satisfactory 
solution of both, 

The next speaker introduced was Wilson 
A. Streeter, who is chairman of the National 
Stamping Law Committee of the A. N. R. 
J. A. His remarks were confined almost 
entirely to what is being done to have all 
factions agree on a platinum standard and 
to draw up a law to thoroughly cover the 
subject. Mr. Streeter told of some of the 
suggestions made at the Providence con- 
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Diamond Wedding Rings 


Wheeler Wedding Rings bear comparison with any high quality 
ring produced. Compare one of these hand-engraved diamond rings 
with the ordinary ring at equal price and Wheeler superior workman- 
ship stands out unquestionably. 

Particular points 
—Iridio-Platinum exclusively. 
—Diamonds selected by our experts. 
Hand engraved, original Wheeler designs. 
-Made in our own factory under most 
careful supervision. ; 

The three rings illustrated come from our varied stock of new 
designs which appeal to every discriminating purchaser. 

No. 20837—Emerald cut diamonds, engraved design. 
No. 4895—Diamonds set close, engraved sides. 
No. 20747—Diamonds_ set in squares, engraved. 

Ask for prices on these rings. They are considered most remark- 
able values. 

ESTABLISHED 1852 


is your guarantee of 
quality and satisfaction 


The Wheeler Trade Mark H 
on a Wedding Ring 
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vention and also referred to a recent meet- 
ing held in New York by the platinum in- 
terests. Like Mr. Hufnagel, he also pointed 
out the seriousness of the situation and 
urged an early endorsement of a platinum 
law. Mr. Streeter also commented upon 
the work of the National Jewelers’ Publicity 
\ssociation, particularly on the slogan, 
“Gifts That Last,” which he feels is being 
put over in good style. He urged the jewel- 
ers to do more local advertising in news- 
papers and suggested that they use an addi- 
tional phrase, “Buy from Your Gift Coun- 
sellor.” 

The fake auction evil and how it is affect- 
ing the jewelry trade was the topic touched 
ipon by E. H. Quigley, secretary to Na- 
tional President Hufnagel, who was _ pre- 
sented as the next speaker of the evening. 
Mr. Quigley stated that they are working 
now on a bill known as the State Enabling 
\ct for all States and after these laws are 
put upon the statute books, the cities in 
these States can follow in line by adopting 
auction ordinances. The jewelers, he stated, 
will probably be called upon to help in this 
auction fight and to assist in putting over 
an auction ordinance in his respective city. 

President Kamp then threw the meeting 
open for discussion and asked those present 
to present any question they had to ask or 
to make any suggestions which they thought 
would benefit the members. 

C. B. Karlen, White Plains, and secretary 
if the Westchester association, spoke on the 
activities of holiday auction sales. He 
pointed out the great deal of harm they are 
doing to the retail jewelers. 

G. R. Boll, New Rochelle, told those 
present what the jewelers in his city are 
doing in the way of co-operative advertis- 
ing. He pointed out that they are using the 
slogan “Gifts That Last” and also an addi- 
tional phrase, “This will be a Jewelry 
Christmas. Buy in New Rochelle.” The 
iewelers of that city, he said, are getting 
yood results from such advertising, which 
is paid for on a pro rata basis. 

On the suggestion of President Kamp a 
letter of condolence was ordered sent to 
loseph L. Schwartz, vice-president of the 
association, who recently suffered the death 
f his daughter. 

The last speaker of the evening was Hugo 
Falkenstein, who urged the jewelers to send 
in their subscription to the fund being raised 
by the national association to carry on the 
izht to have the excise tax eliminated. 
\Ir. Kamp expressed the hope that these in- 
jormal gatherings would be frequent with 
the Westchester County Association, and 
then the meeting adjourned at 11:30 o’clock. 








Providence Youth Pleads Guilty When 
Arraigned on a Charge of Larceny 
from a Jewelry Store 


ProvIpDENCE, R. I., Nov. 17.—The dis- 
covery of two automatic revolvers, a pair of 
handcuffs and a blackjack under the piazza 
of a dwelling on Killingly St. last Sunday 
morning led to the arrest by Inspectors 
Coffey and McShane late Tuesday afternoon 
of two boys on charges of breaking and 
entering and larceny from two stores some 
time ago. 

Herbert P. Fuchs, 18 years old, who lives 
4 short distance from where the weapons 
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were found, pleaded guilty when arraigned 
before Judge Gorham in the Sixth District 
Court on Wednesday to making two breaks 
in the nightime, one into the retail jewelry 
and brokerage store of Charles Colitz, cor- 
ner of Dean and Westminster Sts., on the 
night of Oct. 28 and stealing a number of 
articles valued at nearly $500, including 10 
watches, two pairs of field glasses, tele- 
scopes, automatic pistols, revolvers, shot- 
guns, etc. 

Fuchs told the police that he with another 
boy climbed over the roof of a shed off 
Dean St. and gained entrance to a barber 
shop. Going down through the cellar they 
went into a back yard and there broke out 
a window into the Golitz store and stole the 
articles. He said that they had a shack 
built of boughs a short distance from his 
home and that they had taken the guns and 
other articles to stock their camp preparatory 
to becoming trappers, as they had seen them 
shown in moving pictures. 

Fuchs was held in $1,000 bail for break- 
ing into the Colitz store and in a similar 
amount for another break, to await the ac- 
tion of the grand jury before the Superior 
Court. The younger boy, 15 years of age, 
was given into the custody of his parents 
pending prosecution in the Juvenile Court. 








DEATH OF A. M. McDOUGALL 





Pioneer Jeweler of Winnipeg, Man.., 
Passes Away in His Sixty-Third 
Year 


WINNIPEG, Man., Nov. 15.—Archibald M. 
McDougall, a pioneer jeweler of this city, 
died ‘suddenly, Nov. 7, in his 63rd year. 

He was born at Paisley, Ont., and came to 
Manitoba, when young, with his parents, 
who engaged in farming in the Pilot Mound 
District. In 1881 he came to Winnipeg and 
entered the employ of D. R. Dingwall, 
jeweler. His abilities soon led to his pro- 
motion, and when the company of D. R. 
Dingwall, Ltd., was organized he was one 
of the prominent members. 

The firm occupied a new store and Mr. 
McDougall was appointed manager of the 
original store on Main St., N. He remained 
with the company until 1901, when he opened 
a jewelry store on his own account, doing 
a successful business until his death. 

Mr. McDougall was an enthusiastic hunter 
and fisherman, an active member of the 
Thistle Curling Club, and much interested in 
the Order of Odd Fellows. 

fe is survived by his widow and. one 
daughter. 








Window Smashers Visit Canadian Jewelry 
Store and Escape with Loot Worth $700 


CuHatHam, Ont., Noy. 15.—The jewelry 
store of J. F. Waterhouse was broken into 
by robbers between 3 and 4 o'clock on the 
morning of the 14th inst. They smashed the 
window and secured diamond rings valued at 
ahout $700, 

A night watchman stationed in a neigh- 
boring store heard the sound of the break- 
ing glass and ran to the spot, his appearance 
causing the sudden departure of the burglars 
in a waiting automobile, leaving several hun- 
dred dollars’ worth of valuable goods within 
their reach untouched. 
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Veteran Jeweler Chaser and Manufacturer 
Dies at the Home for Aged Men 
at Providence, R. I. 


Provipence, R. I., Nov. 17.—C. Fred 
Curtis, one of the oldest and most expert 
jewelry chasers, and at one time a manufac- 
turer of jewelry, of this city, died last 
Wednesday at the Home for Aged Men, in 
his 75th year. Death was due to a shock 
only a few days before, from which he 
never regained consciousness. He had been 
in good health until stricken and at the 
time was entertaining a group of friends 
with hunting and fishing reminiscences, of 
which recreations he was extremely fond. 

Mr. Curtis was a descendant of one of 
the old New England families, both his 
paternal and maternal forebears having been 
among the earliest English settlers in Massa- 
chusetts and Rhode Island. He was born 
in this city, March 19, 1849, and attended 
the public schools and upon completing the 
grammar grades entered the employ of the 
late Nathaniel Grant, who was then located 
in the building now occupied by Foster’s, at 
the corner of Weybosset and Dorrance Sts., 
serving an apprenticeship as a jeweler. 
Upon completing his apprenticeship he en- 
tered Mr. Grant’s employ as a journeyman, 
remaining with him until 1880, although de- 
voting himself entirely to chasing. 

In 1880 he decided to enter business for 
himself, taking jobs of chasing from the 
various manufacturing jewelers, and hired 
bench room with the late Charles A. Stahl, 
an engraver at 136 Pine St. A few months 
later, he joined with Bangs K. Smith in a 
partnership for the manufacture of a general 
line of gold-plated jewelry under the firm 
style of the Smith & Curtis Co. This busi- 
ness was dissolved in 1885, Mr. Curtis with- 
drawing. He established himself in the old 
jewelry building at the corner of Friend- 
ship and Page Sts., where he conducted a 
general job and chasing shop until the Fall 
of 1921, when he retired from active busi- 
ness, and on Nov. 1 of that year entered the 
llome for Aged Men, where he remained 
until his death. 

Mr. Curtis never married and was sur- 
vived by no near relatives. He always made 
his home in Providence and although he was 
of an exceedingly jovial disposition and had 
hosts of friends, he never aspired to public 
life and belonged to no fraternal organiza- 
tions. He was for several years a member 
of the Independent Order of Odd Fellows 
and of the United Train of Artillery, but 
during his later years he withdrew from 
these activities. 








The entire capital stock of the Armer & 
srown Co., a well-known Los Angeles jewel- 
ers’ supply house, was purchased on Nov. 1 
by L. J. Miller and Guy Lauderbaugh, both 
of Albuquerque, N. Mex. These gentlemen 
have both had a wide business experience 
and are thoroughly acquainted with the needs 
of the retail jeweler. They advise that they 
have made arrangements with the C. & E. 
Marshall Co., of Chicago, to handle the lat- 
ter’s full line of specialties. They intend 
to add considerable new capital to the busi- 
ness and greatly enlarge the stocks 
carried. 
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HOLD NOVEMBER MEETING 





Members of Milwaukee Jewelers’ Club 
Enjoy Address on Advertising by Rep- 
resentative of National Jewelers’ 
Publicity Association 


MILWAUKEE, Wis., Nov. 17.—More even 
distribution of the jewelry business through- 
out the year, was the gospel preached to 
members of the Milwaukee Jewelers’ Club 
at their November meeting at the Blatz 
Hotel here, by L. H. Copeland, of the 
National Jewelers’ Publicity Association. 
Mcre than 60 of the leading jewelers of 
the city were in attendance at the meet- 
ing, which was of a very lively nature, 
great enthusiasm being displayed by all 
present in the various projects proposed. 

Mr. Copeland devoted a large part of 
his address to showing how the great 
jewelry publicity campaign being put 
over by his organization linked up with the 
$5,000 local campaign being staged by the 
Milwaukee jewelers through their local or- 
ganization. The speaker congratulates the 
Milwaukeeans on the excellence of the ma- 
terial being used in their campaign, and 
presented many new and novel ideas for 
future use here. He showed all the latest 
up-to-date advertising available, especially 
for use at such times as Thanksgiving, 
Mothers’ Day, and other holidays through- 
out the year as well as at Christmas time. 

Plans of the national association for 
the advertising work in hand were 
thoroughly explained, and the different fields 
of advertising in which the money was to 
be invested were listed and the advantages 
of each made clear. Mr. Copeland stressed 
particularly those fields of endeavor in ad- 
vertising that would supplement the efforts 
being put forth here by the local retail 
jewelers, and offered much valuable advice 
on how to best co-operate for the greatest 
amount of effectiveness for both funds. 

In lauding the progress made in the field 
of co-operative advertising in very recent 
times, Mr. Copeland warned jewelers not to 
depend entirely upon the group advertising 
to get the business, and urged each in- 
dividual jeweler to augment the joint cam- 
paign by a private campaign of his own, in 
order that the co-operative campaign might 
carry more weight, and that the individual 
might receive his just share of the busi- 
ness obtained in this way. 

The problem of a more even disburse- 
ment of the total amount of the annual 
business over a 12-month neriod was dwelt 
upon at some length. Mr. Copeland ex- 
pressed great joy at finding the Milwaukee 
jewelers wide awake enough to make their 
advertising campaign cover an entire four 
seasons, instead of concentrating to get as 
much of the Christmas trade as_ possible. 
He stated that the proportional overhead 
of the jewelry business could be considerably 
cut down if the business during the tradi- 
tional slack months would be developed to 
anywhere near its possibilities. While it 
would be possible to cut down the amount 
of business which is lost annually because 
of overcrowded conditions in the stores 
during the holiday season, and the impos- 
sibility of catering to the needs of all the 
last minute customers, by inducing the 
buyers to do their shopping some time in 
advance of the rush, Mr. Copeland stated 
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that the real value of a 12-month campaign 
lay in the fact that the public could be 
brought to use jewelry gifts on many events 
of the year, at which times only a few people 
think first of the jewelry store as a gift 
shop. By this method the actual volume of 
the annual business could be greatly aug- 
mented, Mr. Copeland declared. 


The speaker also urged the advisability 
of more educational publicity to eradicate 
many of the so-called existing evils, due to 
ignorance of the general public. Such evils 
include the superstitions surrounding cer- 
tain articles of jewelry, as for instance that 
opais are bad omens, as well as to the mis- 
conceptions of style, as the idea prevalent 
among certain circles that scarf pins are 
out of date. It was stated that thousands 
of dollars are being lost every year, simply 
because the public has certain false impres- 
sions about various articles of jewelry. 

A complimentary dinner was given Mr. 
Copeland at the Milwaukee Athletic Club 
by the officers of the local association, 
members of the local advertising committee, 
and local newspaper men, as well as the dis- 
trict captains of the jewelers’ local club. 
At this time the publicity work from the 
point of view of the newspaper men was 
particularly stressed, and the best means of 
co-operation between the elements repre- 
sented were discussed. 

Newspaper advertising experts expressed 
great pleasure that the jewelers were put- 
ting forth such great efforts to bring the 
desirability of their wares before the public, 
and pledged themselves to give all the 
service at their command. Prominent local 
jewelers present at this dinner to consult 
with Mr. Copeland, included the officers of 
the Milwaukee Jewelers’ Club: A. C. 
Hentschel, president; Ben Springer, vice- 
president; Oscar Knobla, secretary; and 
Arthur Bachmann, treasurer; as well as 
Henry Rank, chairman of the Milwaukee 

_ Jewelers’ advertising committee, and the 
entire personnel of the committee. 








STOLE DIAMOND. RINGS 





Clever Pair of “Pennyweighters” Rob Pitts- 
burgh Jewelry Concern of Gems 
Valued at Over $8,000 


PittspurGH, Pa., Nov. 17.—While no 
exact value on the 10 diamond rings 
stolen Nov. 13, from the Grogan Co. 
at Wocd St. and Sixth Ave. has been 
given out for publication, the worth 


of the goods taken is reported to have been 
between $8,000 and $10,000. 

Members of the firm did not care to go 
into detail regarding the transaction or just 
how the pair of pennyweighters, a man and 
a woman, worked. The firm greatly de- 
plores the whole transaction, since it is the 
first time in the history of the Grogan es- 
tablishment that such a thing has happened. 

However, description of the goods stolen, 
10 valuable diamond rings, as sent out by a 
national detective agency and THe JEWEL- 
ERS’ SECURITY ALLIANCE, and announced as 
having been stolen by a man and woman 
from a Pittsburgh store, Nov. 13, are said 
to have been the Grogan Co. goods. The 
description follows: 

One ring set with one 70/100 and four 
small diamonds, one set with one 70/100 
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and 24 small diamonds, one set with one 
31/100 and 20 small diamonds, one set with 
87/100 and 36 small diamonds, one set with 
one 82/100 and 44 small diamonds, one set 
with one 19/100 and 18 small diamonds, one 
set with two and 27/100 and 36 small dia- 
monds, one set with one 94/100 and 22 small 
diamonds and eight sapphires, one set with 
one 85/100 and 46 small diamonds, one set 
with one 78/100 and 18 small diamonds. 

The woman in the case, who is said to 
have been the real thief, is .described in the 
circular sent out as being between 30 and 
35 years old, about five feet six inches in 
height and weighing about 125 pounds. She 
has watery eyes, wore a brown coat with 
fur collar and a brown hat. 

The man in the case is described as being 
about 30 years old, 5 feet 5 inches in height, 
weighing about 155 pounds and of light 
complexion. He wore a tan or gray over- 
coat. 

According to the police version the 
woman entered the store first and looked at 
the goods, one of the clerks waiting on her. 
She was followed a little later by the man, 
and because of a number of customers being 
in the store at the time, both man and 
woman had departed before any trace of 
them could be found. 

The national detective agency handling 
the case sent out a description of the stolen 
rings to members of the Jewelers’ Security 
Alliance in this city and throughout the 
country, in the hope of being able to catch 
the thieves, in the event any effort was 
made to pawn the goods or sell the rings to 
other jewelers. The pawn shops also have 
been notified and the police are working in 
conjunction with the detectives in trying 
to run down the pair of pennyweighters, as 
they are suspected of being experts. 

THE JEWELERS’ CIRCULAR correspondent 
is informed that the pair was in other 
jewelry stores, judging from the description 
given, but as far as known the pair as de- 
scribed above, only succeeded in robbing the 
one store here. It is suspected that they 
left town immediately following the rob- 
bery. 

The theft of the described goods is one 
of the biggest that has been accomplished in 
this city in many years and jewelers every- 
where are warned to be on the lookout for 
them. 








Death of Ben Vander Zanden 


De Pere, Wis., Nov. 14—The death of 
Ben Vander Zanden occurred Nov. 6. Mr. 
Vander Zanden was a well known jeweler 
and optician of this city. About a year and 
a half ago he was forced to retire on ac- 
count of ill health, He was well known in 
Green Bay, where he had a host of friends 
and acquaintances. 

The deceased leaves his parents, Mr. and 
Mrs. Henry Vander Zanden, one brother, 
of this city, and four sisters. 

Funeral services were held Thursday at 
9 o’clock from St. Mary’s Church. The in- 
terment was in Mount Olivet Cemetery. 








A new 40-page catalogue entitled “The 
Jeweler’s Magnate,” has just been distributed 
to the trade by McCabe-Morris Co., Inc., 
of Chicago and New York. The book con- 
tains many interesting articles of value te 
the retail jeweler. 
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Receiver Runs Cady & Olmstead Jewelry Co. 











Court Decides to Continue Receivership Pending Hearings on Solvency of the 
Concern, Now Going On—Divided Management and Fight Over Stock 
Control Precipitated Bankruptcy Proceedings 














Kansas City, Mo., Nov. 16.—The re- 
ceiver, Harry C. Jobes, appointed Nov. 6, by 
Judge Reeves, of the Federal Court, con- 
tinues in charge of the business of the Cady 
& Olmstead Jewelry Co. It is recalled that 
creditors filed a petition in bankruptcy 
against the retail jewelry firm, and also 
asked that a receiver be appointed. He was 
appointed ; and applications were filed to re- 
move him. Judge Reeves, after two hear- 
ings on the subject of annuling the receiver- 
ship, referred the matter to Elmer N. 
Powell, as special master, to hear testimony 
and collate evidence. This occurred on Nov. 
13, and the hearings were at once begun. 

Judge Reeves instructed that all possible 
expedition be attained in this case in order 
to avoid possible harm to any parties, and 
to protect to the utmost the good-will and 
name of the business for all concerned. 

Referee Powell, also, during the hearings 
before him, frequently referred to the neces- 
sity for expedition, and also to the possi- 
bility that the matters in controversy might 
be adjusted without recourse to continuance 
of the receivership, or to bankruptcy. Mr. 
Powell referred to the honored name of the 
company, which every citizen was desirous 
to be protected. 

Curiously, an apparently incidental matter 
was encountered in the first step of the hear- 
ing, and for three days the attorneys threshed 
over this matter—at the same time, however, 
drawing out practically the whole story of 
the negotiations for the Cady & Olmstead 
business. This incidental subject was the 
authority of one or another attorney—or 
both—to represent the Cady & Olmstead 
Jewelry Co. in the proceedings. This con- 
troversy appeared as vital, however, since it 
has important bearing, in the opinion of the 
special master, on the possible validity of the 
appointment of the receiver. This is due to 
the fact that the motion resisting the re- 
ceivership was filed by Cady L. Daniels, 
president of the company, and he and his 
associates declare that no notice was given 
the company of the prospect of a receiver- 
ship. The testimony indicated that the com- 
pany had notice, however; but such notice 
was to Charles P. Woodbury, vice-president 
and secretary of the company. The testi- 
mony indicated that Judge Reeves, when the 
application for the appointment of the re- 
ceiver was made, understood that the com- 
pany was aware of the application, and made 
no objection to it. 

Before the special master, therefore, much 
testimony was adduced to show who was in 
fact the manager of the company, and what 
attorneys represented the company. One at- 
torney had been the regularly retained law- 
yer for the company for some years; this 

attorney, however, seems not to have taken 
any action or much part in this receivership 
matter. Another attorney, who had at least 
once done legal work for the jewelry firm, 
was employed by Cady L. Daniels to resist 
the receivership. This attorney happened to 
also representing Walter M. Jaccard; and 


was the personal attorney of A. W. Peet, a 
stockholder and director of the Cady & Olm- 
stead Jewelry Co. and father-in-law of Cady 
L. Daniels. 

The decision as to which attorney repre- 
sented the jewelry company, if one or both, 
upon which hinged at least partly the im- 
portant matter of whether proper notice of 
the prospective receivership had been given 
to the company, was held in abeyance, how- 
ever, while the testimony and evidence were 
accumulated regarding the company’s af- 
fairs. 

Charles P. Woodbury occupied the stand 
several hours, relating recent history and 
producing records. Based upon Mr. Wood- 
bury’s testimony, the attorneys secured the 
production of the contract with Walter M. 
Jaccard for the purchase of the stock. 

Cady L. Daniels also testified. A sum- 
-mary of the testimony, and the extracts from 
records filed in the case, gives the following 
connected story: 

The Cady & Olmstead Jewelry Co. was 
owned by Woodbury and Daniels groups— 
there being six directors, three representing 
each group. Cady L. Daniels was president 
and treasurer ; his father-in-law, A. W. Peet, 
was a large holder of preferred stock and a 
director; and his father, Sanford M. Dan- 
iels, was also a director. C. P. Woodbury 
was vice-president and treasurer; he, with 
his father, F. H. Woodbury, and his father- 


‘in-law, Dr. A. H. Robertson, being directors. 


All had apparently been harmonious in the 
four years that Mr. Woodbury had been in 
the company, with the families helping to 
maintain the company’s standing. The elder 
Woodbury, Dr. Robertson and Mr. Peet all 
have wealth, 

On Oct. 9, this year, as shown by the 
minute book of the corporation, the directors 
discussed seriously the advisability of a re- 
ceivership as a means of solving the com- 
pany’s financial situation, with creditors 
pressing. The firm owed $50,000 on open 
account, $150,000 in notes. The company’s 
attorney, present at this meeting, advised 
that receivership would mean the filing of 
bankruptcy proceedings; so that talk of a 
receivership was dropped. At this meeting, 
also, a motion was made and carried (with 
C. P. Woodbury and Sanford M. Daniels 
not voting, Cady L. Daniels being absent) 
that the salary of Cady L. Daniels, $500 a 
month, be discontinued after Oct. 31, be- 
cause of his absence from the city, with his 
sick wife, in New Mexico. 

In the company’s predicament, C.  P. 
Woodbury had offered to buy the Daniels’ 
interests. He had made several propositions. 
One of these that he would pay $15,000 for 
all of the Daniels stock—1,017 share of com- 
mon—and the stock of A. W. Peet, 595 
shares of preferred. Another proposal was 
that appraisers should be appointed, and that 
he would pay the appraisal of the stock. 
Both of these proposals, Mr. Woodbury 
said, were rejected, the latter failing because 
of the reported desire of the Daniels-Peet 
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interests to sell at the book valuation. 

About this time Walter M. Jaccard, of 
the Jaccard Jewelry Corp., appears to have 
entered, as a bidder for the business. It was 
reported to Mr. Woodbury that Mr. Jaccard 
would make an open bid; and Mr. Woodbury 
was invited then to do the same. The nego- 
tiations met a hitch, however, with reference 
to guarantee of creditors being paid, Mr. 
Woodbury contending that he would make 
no arrangement for preferring owners of 
preferred stock over merchandise creditors, 
and persisting that any offer from Mr. Jac- 
card should guarantee payment of creditors. 
Mr. Woodbury then made an offer that his 
associates would give the bank a check for its 
account, guarantee all creditors, and keep the 
affairs out of court, urging that Mr. Jaccard 
should make a similar guarantee. Mr. Jac- 
card was reported to have said that he would 
take care of the creditors as they came, and 
make settlements as he saw fit. 

During this period W. H. Joers, president 
of Hayden W. Wheeler & Co., New York, 
and of the Hoefer Jewelry Co., Kansas City, 
had been in conference occasionally with the 
directors of the Cady & Olmstead Jewelry 
Co., with a view to working out a solution 
of the situation. One of the directors had 
suggested a 50 per cent settlement, to which 
Mr. Joers had responded that he and his as- 
sociates were always opposed to bankruptcy 
when it could be avoided. There was dis- 
cussion of extensions of time on obligations 
overdue, and of presenting a list of the obli- 
gations, with proffers from the directors to 
the creditors of the concern in New York 
and the east. 

The situation was brought to a climax 
Nov. 1, when Cady L. Daniels returned from 
New Mexico on summons from Mr. Peet, 
who had heard reports of threatened court 
proceedings. Upon the arrival of Mr. Dan- 
iels, active negotiations for the sale of the 
Daniels common stock to Walter M. Jaccard 
were taken up, and the contract was signed 
on that date, whereby the latter secured all 
of the Daniels common stock. 

Mr. Woodbury, however, and the creditors 
seemed not to have been aware of this de- 
velopment, but there had been guesses at it, 
it was said. The guesses were fortified for 
Mr. Woodbury when on Sunday, Nov. 4, 
Cady L. Daniels came into the store where 
Mr. Woodbury was working; and Ernest L. 
Jaccard also came to the outer door, but did 
not enter. Mr. Woodbury was informed 
during that day that Walter M. Jaccard and 
Ernest Jaccard had conferred with Mr. Dan- 
iels and others in an area near the Cady & 
Olmstead store, while Mr. Woodbury was 
inside. 

Mr. Daniels did not inform Mr. Wood- 
bury of the Jaccard contract; nor did Mr. 
Woodbury inform Mr. Daniels of possible 
steps to be taken by creditors towards bank- 
ruptcy and receivership. 

The information reaching creditors that 
possibly Walter M. Jaccard was buy'ng con- 
trol of the company through the dominant 
Daniels interests, seems to have made them 
uneasy as to possible developments. Ele- 
ments in the situation were the obvious dis- 
cord, so suddenly developed, between the 
president and the vice-pres‘dent of the com- 
pany, the former having control of stock, the 
latter having been for several months in ac- 
tive charge of the business. There were con- 
ferences and with the suggestion of some 
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action to prevent dissipation of the assets, 
Mr. Woodbury is said to have been asked if 
he had any objections, and he replied, “No.” 
The petition in bankruptcy was filed Nov. 5, 
and an application for appointment of re- 
ceiver. Harry C. Jobes was appointed. 
Mr. Daniels, Mr. Peet and others learned 
of the petition in bankruptcy from the morn- 
ing newspapers. They had, however, antici- 
pated the possibility of receivership; and an 
attorney had visited the circuit (county) 
courts; and had also called on Judge Van 
Valkenburgh, of one division of the Federal 
Court, asking that they be notified so that 
they might be heard in case application for 
receivership was made. When they saw the 
announcement of the bankruptcy proceed- 
ings, they promptly went to the Federal 
Court, called on Judge Reeves, of the other 
division, and found out that a receiver had 
already been asked for and appointed. 


They returned to the attorney’s office, and 
in this group now were Mr. Daniels, A. W. 
Peet, and Walter M. Jaccard, the meeting 
being in the office of the attorney represent- 
ing Mr. Peet and Mr. Jaccard, whom Mr. 
Daniels, president of the company, had called 
upon to protect his interests, and to resist the 
bankruptcy and receivership proceedings. 
Following this the applications for jury trial 
of all the issues, and for vacation of the re- 
ceivership, were filed. Mr. Jaccard attended 
the hearings in the United States Court, 
Wednesday and Thursday, Nov. 7 and 8, and 
later went to New York. He was reported 
to have sought there co-operation of cred- 
itors in solving the affairs of the Cady & 
Olmstead Co. 

During the hearing before Referee Powell, 
Mr. Daniels testified that he had delivered 
his own and his mother’s common stock to 
Mr. Jaccard, in accordance with the con- 
tract signed Nov. 1. Mr. Daniels produced: 
copies of this contract and a supplemental 
stipulation, Mr. Jaccard having the originals 
in New York. 

The contract between Walter M. Jaccard 
and the Daniels interests, refers to 1,017 
shares of common stock of the Cady & Olm- 
stead Jewelry Co. Of this number, 458 
shares were owned by Mrs. Ella C. Daniels, 
mother of Cady L. Daniels; 51 by his father, 
Sanford M. Daniels, and 508 by Cady L. 
Daniels himself. Of the total of 1,017 shares 
of common stock, 1,015 were outright con- 
veyed by this contract, and two were condi- 
tionally to be conveyed, to Mr. Jaccard, 
when certain contingencies were met. 

The contract states that the Daniels in- 
terests agree to sell and do sell to Mr. Jac- 
card the 1,015 shares of common stock, San- 
ford M. and Cady L. Daniels reserving one 
share each. Mr. Jaccard by the contract 
agreed to pay $500 at once for this stock; 
and to pay $1,700 additional, under certain 
conditions. The Daniels interests agree to 
have the stock transferred, or to give en- 
dorsed certificates of the stock to Mr. Jac- 
card, 


The preferred stock was not transferred 
in this contract. But the Daniels interests 
agreed to certain handling of the accrued 
and current dividends thereon. The contract 
states that the parties of the first part, the 
Daniels interests as named, waive their rights 
to dividends on their preferred stock, total- 
ing 741 shares, until Jan. 31, 1924—but that 
such waiver shall not be effective if the com- 
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pany is dissolved, or if it goes into liquida- 
tion. 

The section in which the conditions for 
the payment of the additional $1,700 are re- 
cited, as follows: 

“5. If said corporation is able to induce 
its merchandise creditors holding at least 
$100,000 of its existing obligations to extend 
the same for a period of at least one year 
from the time such extension is obtained, and 
same has been satisfactorily accomplished 
on or prior to March 1, 1924, then on said 
March 1, 1924, the said party of the second 
part shall pay on account of the purchase 
of said common stock the said sum of $1,700. 
It being distinctly understood that the afore- 
said $500 shall constitute the full and com- 
plete purchase price thereof unless such con- 
sent shall have been obtained, as herein pro- 
vided. Provided, further, however, that the 
said party of the second part may waive this 
requirement, and at his option consent that 
creditors holding a smaller amount shall be 
sufficient, in which event his obligation to 
pay said $1,700 shall be and remain with like 
effect as if said smaller amount had been 
herein inserted.” 

As intimated, Cady L. Daniels and San- 
ford M. Daniels retained one share of com- 
mon stock each. The contract, finally, pro- 
vides that when the $1,700 shall be due and 
payable, these two shares of common stock 
shall also be transferred to Mr. Jaccard. 

The supplemental stipulation, signed by 
Walter M. Jaccard, dated, as in the contract 
on Nov. 1, 1924, states that if the parties 
of the first part do not become entitled to 
the $1,700, and if Mr. Jaccard is unwilling 
to waive the contingencies mentioned, then 
“the undersigned will, at your option and 
upon your request, reconvey the stock trans- 
ferred in accordance with said contract to 
you upon the payment of the sum of $500,” 
if the request is made not later than March 
1, 1924, 

The divulgence of this arrangement, thus 
made in the master’s court, seemed to bring 
Mr. Jaccard into important relation to the 
situation. The attorney representing him 
was asked to request his return at once if 
possible; but the attorney answered that per- 
haps his presence in New York might be 
furthering the adjustment even more mate- 
rially than could his presence here. 

On Wednesday, many times during the 
hearing, comments were made on the dis- 
tressing nature of the situation, because of 
the high standing of the jewelry firm, and 
its honored name; creditors’ representatives 
and others expressing hope that adjustment 
might come about. On Wednesday night 
there was an extended conference of cred- 
itors and others, understood to be instigated 
by the bank that is the heaviest note cred- 
itor; and the report was made Thursday that 
some progress had been made. The hearing 
before Judge Powell was therefore ad- 
journed to give further opportunity for such 
negotiations. 

During the last minutes of the hearing, a 
few striking factors were brought out rather 
abruptly. One of these was the testimony 
that there had been meetings between Mr. 
Woodbury, Mr. Peet, Mr. Jaccard and Mr. 
Daniels last Spring. Another was that a 
creditor had brought suit early this year 
against the jewelry company for about 
$8,000, the suit being settled, but the firm 
still owing the creditor about the same sum. 
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Further, the rent of the company has not 
been paid for October or November, at $1,520 
a month; and a check in the small hundreds 
had been stopped because of” insufficient 
funds on Saturday, Nov. 3. 

A tragic element of personal nature ap- 
peared, while C. P. Woodbury and Cady L. 
Daniels sat on opposite sides of the judge’s 
table, being questioned. These men had been 
friends, as one of them stated, “ever since 
they were babies”; going to school together, 
to college together, and then Mr. Woodbury 
abandoning his law practice to join Mr. 
Daniels in the jewelry business. This ap- 
peared to be their first occasion for discord; 
and this personal element in fact was an in- 
fluence, obviously, on the parties to help 
bring about an adjustment. 

The Cady & Olmstead business is continu- 
ing under the control of the receiver, who 
received an order from the Federal Court 
to advertise. He inserted a display adver- 
tisement in the newspapers, announcing the 
continuance of business. 





Kansas City, Mo., Nov. 18—The fight 
between the two factions in the Cady & Olm- 
stead Jewelry Co. has precipitated but little 
difference among the creditors of the con- 
cern, most of whom feel that the personal 
differences between the directors, or the fight 
of Mr. Jaccard to control a competing house 
should not interfere with their getting a 
full payment for their claims. They have 
so far refused to participate in the fight to 
any great extent beyond seeking the pro- 
tection of the assets of the firm and their 
liquidation under conditions that will bring 
the largest amount to the estate. 

Hamilton & Hamilton, of the creditors, 
on whose claim the application was made to 
dismiss the bankruptcy petition, had asked 
the court that the creditors who filed the 
petition furnish a blanket bond of $150,000 
as protection that the receiver has protection 
from suits by dissatisfied creditors, and this 
has been taken under consideration. Judge 
Reeves, however, on Thursday issued an 
order increasing the bond given by the peti- 
tioning creditors from $500 to $10,000. 

Another important decision which was 
handed down yesterday, was made by Elmer 
N. Powell, the receiver to whom the case 
has been sent by the court. Receiver Pow- 
ell decided that J. B. McGilvray, for years 
attorney for the Cady & Olmstead Jewelry 
Co., was to be official counsel to represent 
the concern in the bankruptcy proceedings. 
Mr. McGilvray announced that he will file an 
answer showing that half the directors de- 
sire to contest the receiyership, while the 
opposing half will agree to it. 

According to the testimony of Harry C. 
Jobes, the receiver, the company has been 
losing steadily month after month and 4dl- 
though the business has increased, the loss 
has increased proportionately. It is claimed 
that the books of the concern show losses of 
approximately $43,000 from, February to 
November. The liabilities of the concefn 
are said to be about $231,000, while the 
assets are reported at book value to 
$344,000. What they are actually worth in 
a forced liquidation is yet to be determined. 

Mr. Jaccard, who bought the majority 
stock interest in the concern from Mr. Dan- 
iels, has been in the east visiting the cred- 
itors of the concern, but has not made any 
definite arrangements, so far as known. It 
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is reported here that he found the creditors 
interested in only one thing, the question of 
the payment of the claims in full, and al- 
though he claims the concern solvent 
and is fighting the receivership, he did not 
feel that he was in a position to guarantee 
any settlement on this basis. 

Everywhere the impression seems to pre- 
yail that the parties interested should get 
together, save the estate and prevent further 
liquidation, but the directors are deadlocked 
three to three. A proposal has been made 
that a director of each faction resign and 
allow the creditors to elect two directors and 
see if they cannot all come to some agree- 
ment. 

It is expected that a meeting of creditors 
will be held in New York the latter part of 
next week for the purpose of getting their 
consent to ask the court to permit a sale of 
the Cady & Olmstead stock before the holi- 
days. 








DEATH OF A. OPPENHEIMER 


Well Known Diamond Dealer of New York 
Succumbs to a Complication of 
Ailments 
Albert Oppenheimer, well known to the 
older members of the trade in New York 
and formerly a partner in the firm of Oppen- 
heimer & Goldstone, died last Friday at his 
home, 287 Edgecomb Ave., New York. Mr. 











THE LATE ALBERT OPPENHEIMER 


ppenheimer’s death occurred after an ill- 
ss of several years and was caused by a 
“mplication of ailments. Funeral services 
"ere held last Sunday morning at his late 
‘me, with Rev. Dr. Isman officiating. The 
‘mains were laid at rest in Salem Fields, 
New York. 

Mr. Oppenheimer was a native New 
‘orker, having been born in that city on 
a, 24, 1861. He was educated in the 
tropolis, and at the age of 14 years he 
fame down to Maiden Lane, where he en- 
‘td the wholesale diamond and jewelry 
‘iness. He was for a number of years 
"th the wholesale house of Max Freund 
‘Co, and then with R. L. & M. Friedlander. 
ltt nine years ago he formed a partner- 
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ship with Harry Goldstone and until three 
years ago was a member of this concern, 
which conducted business at 35 Maiden Lane 
under the name of Oppenheimer & Goldstone, 
dealers in diamonds and jewelry. In Janu- 
ary 1920 Mr. Oppenheimer retired. He was 
well known on the “Lane,” especially among 
the older element in the trade. 

Deceased is survived by his widow, a 
brother, James Oppenheimer of Weiner & 
Oppenheimer, and two sisters, Mrs. Harris 
and Mrs. Goldman. 








DEATH OF WILLIAM L. RICH 





Apoplexy Causes Demise of Former Vice 
President of Black, Starr & Frost 

Following an illness of less than one hour, 
William Lathrop Rich, former vice-presi- 
dent and general manager for Black, Starr 
& Frost, jewelers, 592 Fifth Ave, New 
York, died suddenly last Wednesday. The 
death of Mr. Rich occurred at his home, 300 
Park Ave., New York, and was caused by 
apoplexy. 

Mr. Rich was 66 years old at the time of 
his death and had spent practically his entire 
life in the jewelry industry. He was re- 
garded as a diamond expert of great ability 
and for a time was engaged in business as 
a broker. Later he became affiliated with 
Black, Starr & Frost as a diamond buyer, 
and in 1907, when the house became a cor- 
poration, Mr. Rich was made vice-president 
and general manager of the store. He re- 
mained with the concern until about three 
years ago when he retired and went into the 
silk business. Just before his death Mr. 
Rich, it was learned, formed a partnership 
with a diamond expert formerly engaged with 
a Fifth Ave. house and was to start in busi- 
ness immediately. 

The funeral services were held at the 
Campbell Funeral Church, Broadway and 
66th St., last Friday morning. Burial fol- 
lowed in Kensico Cemetery. 

Mr. Rich was a member of the Sons of 
the Revolution of the State of New York and 
was also affiliated with the Society of Co- 
lonial Wars. 








Case Containing $3,000 Worth of Silverware 
Stolen from Automobile of 
New York Concern 

A case containing an assortment of 
sterling silver and gold cigarette cases, 
belt buckles and match cases, belonging to 
the Napier Co., 389 Fifth Ave., New York, 
were stolen last Friday from an automobile 
being driven by Myron J. Meyer, a travel- 
ing salesman for the concern. The contents 
of the case were valued at about $3,000 
and the loss is covered by insurance. 

Mr. Meyer left the concern’s office shortly 
after 9 o’clock on Friday morning with five 
cases of articles which the Napier house 
manufactures. He placed the cases in his 
automobile and then started to call on the 
trade in New York. The salesman made 
a number of calls on jewelers in the vicinity 
of 59th St. and finally visited the Leonore 
Shop at 52nd St. and Madison Ave. 

When the salesman jumped out of the car 
he slammed the door of the sedan which 
automatically locks all doors and windows. 
He left all of the cases in the machine and 
then walked into the shop. The salesman 
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was in the place only a few minutes but 
when he came out he saw that one of the 
automobile doors was open and the case 
nearest to one of the doors was missing. 
Mr. Meyer ran back to the Leonore Shop 
and after telephoning to his firm drove to 
the 29th Precinct police station where he 
reported his loss. 








THIEVES GET RICH HAUL 


Jewelry Valued at $35,000 Taken from Hotel 
Room of Member of Chicago Con- 
cern—Reward Offered 

Kansas City, Mo., Nov. 15.—The theft 
of $35,000 in jewelry from the trunks of 
David Goldstone of the Blauer-Goldstone 
Co., Chicago, was reported to the Kansas 
City police, Nov. 12. Mr. Goldstone was 
staying at a Kansas City hotel and had his 
trunk in his room. He went to a theatre 
party that evening, and it seems that the 
robbery occurred in his absence. 

[t is said that two of his friends in the 
party came to the hotel, expecting to be 
joined by the others later, and while waiting 
in the lobby decided to go to Mr. Goldstone’s 
room. The key to the room was missing, 
it is said. These two went with the captain 
of bellboys, who carried a passkey, entered 
the room and observed the trunk, with con- 
tents disarranged, in the middle of the floor. 

It is said that the robbers overlooked 
$6,000 in gems. The jewelry is said to be 
insured in Lloyd’s. Mr. Goldstone has of- 
fered a reward of $5,000 for the recovery 
of the jewelry and the apprehension of the 
thief, it is reported. He left for Chicago 
the next day. 








Death of Jacob J. Minster 


I:LKTON, Md., Nov. 17.—Jacob J. Minster, 
head of the firm of J. J. Minster & Son, 
jewelers, here, died at his home in this city, 
after a brief illness of pneumonia, aged 67 
years. He located in Elkton, about 27 years 
ago, and was one of the city’s most enter- 
prising business men. He was a native of 
Germany, and was born there on Dec. 2, 
1855. When a boy he learned the watchmak- 
ing business and was an expert mechanic. 

After coming to America, he located in 
Philadelphia, and while there was employed 
by the firm oi Bailey, Bank & Biddle. He 
was in that city when the epidemic of yellow 
fever broke out in Florida, and responded 
to the call of the Red Cross for volunteer 
nurses. After being among the stricken for 
some time he contracted the disease, but 
recovered. He worked for some time in 
the south. 

In 1895, he located in Elkton, purchasing 
the Payne jewelry business. He was a 
Free Mason and Odd Fellow. Mr. Minster 
married Miss Emma Schwartz, of Philadel- 
phia, who survives him with two sons and 
four daughters—John H., who was engaged 
in business with him; Jacob T., a student 
at the Elkton High School; Emma, 
wife of Dr. A. C. Johnson, of Lincoln, 
Kansas; Henrietta, wife of William H. 
Gardner, of Elkton; Misses Lillian and 
Catheryn Minster at home. 








A. L. Brooks is moving from Crescent 
City to Daytona Beach, Fla. 
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Antonio Ruizzo has opened a retail 
jewelry store at 276 Plainfield St. 

E. C. Merritt has opened a retail jewelry 
and silverware store at Ashaway, R. I. 

F. M. Lally, 80 Main St., Woonsocket, 
has been enlarging his fountain pen depart- 
ment. 

The Emby Co. is the style of a new retail 
store that has been opened at 98 Washing- 
ton St. 

Mr. and Mrs. Horace F. Carpenter left 
Monday for the south, where they will spend 
the Winter. 

Arthur L. Aldred, of Gladding’s, is having 
a new two-story dwelling erected on Free- 
man parkway. 

Gregor Kritchbaum is chairman of the 
camp fire reunion committee of the First 
Light Infantry Veterans. 

Mrs. Charles E. Hancock has been chosen 
as vice-president of the new Republican 
campaign finance committee. 

Frank Kelley, representing the Manufac- 
turing Jewelers’ Board of Trade, spent the 
past week in New York and vicinity. 

G. R. Gifford, jewelry buyer for A. 
Pfeifer Co., of this city, was a business 
visitor in New York the past week. 

The Auburn Premium Co., 14 Greene St., 
is being conducted by Martin T. O’Brien, 
according to his statement filed at the city 
clerk’s office. 

Harry Payton, of H. Payton Co., with 
Mrs. Payton motored to New York last 
week to spend a few days with their daugh- 
ter, who resides there. 

Asa Cushman, with the Potter & Buffin- 
ton Co., was elected Worshipful Master at 
the annual communication of Overseas Lodge 
of Masons last Monday. 

William H. Manchester has the sympathy 
of the entire trade in the death of his wife, 
Mrs. Florence Manchester on Monday last, 
at her home, 135 Adelaide Ave. 

The new store of H. Fellman & Sons, 
Inc, at 124 Main St., Woonsocket, was 
formally opened last Saturday, each lady 
visitor being presented a souvenir. 

Mrs. William Loeb, of this city, attended 
the national convention of the Council of 
Jewish Women at St. Louis, Mo., the past 
week as a delegate from Rhode Island. 

S. S. Kresge Co. has opened its new 5, 10 
and 25-cent store at 124 Main St., Woon- 
socket, where the company has erected a new 
building. J. W. Harkins will be manager. 

At the 60th annual meeting of the Rhode 
Island Hospital Corp. held on Wednesday, 
among the new members elected were Walter 
P. Mische, Joseph P. Cory, Eugene A. Eddy 
and William H. Waite. 

A final meeting of the creditors of Eugene 
F. McKenna and James H. Henry, doing 
business as H. & M. Co., was held last week 
at which the trustee’s account was allowed 
and the estate closed. 

Among those who participated in the gold 
ball sweepstakes at the Wannamoisett Coun- 
tty Club last Saturday were Edward L. 
Cummings, Arthur L. Aldred, Walter A. 
Griffith, W. P. Otis and Gus W. Strandberg. 

At the annual financial. town meeting of 
Barrington on Thursday night Everett L. 
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Spencer was elected a member of the com- 
mittee on rebuilding the Town Hall and 
Frederick A. Ballou on the finance com- 
mittee. 

C. M. Williams is the firm style of a new 
concern that has started in business at 311 
Prairie Ave., to manufacture models for 
sterling silver hollowware and not sterling 
silver hollowware as_ recently reported. 
Charles M. Williams is the proprietor. 

The Shiner Products Co. is the style of 
a new concern that has started in business 
at 294 Eddy St., manufacturing a general 
line of sterling silver and plated jewelry 
and novelties. The firm is composed of 
Joseph M. Burke and John S. Mullen. 

A charter has been granted under the laws 
of Rhode Island to the A. A. Greene Co., 
Inc., with an authorized capital stock of 500 
shares of common stock without par value. 
The incorporators are James J. Poland, 
Joseph E. Conley and George W. Bugbee. 

The G. & G. Chain Co., formerly manu- 
facturer of chains at Arlington, R. I., which 
was adjudged bankrupt some months ago, 
was granted a discharge in bankruptcy by 
Judge Arthur L. Brown in the United States 
Court for the Rhode Island District, last 
Monday. 

A meeting of the creditors of Morris B. 
Tober, doing business as the Tober Jewelry 
Co., 277 Weybosset St., will be held in the 
United States Court for the District of 
Rhode Island on Nov. 24 at 10 o’clock for 
the purpose of considering a compromise 
settlement. 

The store of Deahy Bros., 275 Main St., 
Pawtucket, is undergoing material renova- 
tions, including the remodelling of the entire 
frontage, which, when completed, will give 
the firm about 100 feet of show window 
frontage and will add approximately 1,000 
square feet to the floor space. 

The David Harley Co. has recently com- 
pleted important interior changes in_ its 
store, 286 Main St., Pawtucket, the most 
pronounced being the elimination of the ele- 
vator which was formerly located in a direct 
path from the main door, and the relocation 
of several of the departments. 

The monthly meeting of the directors of 
the Manufacturing Jewelers’ Board of Trade 
was held Friday afternoon following a lun- 
cheon at the Turks Head Club with a good 
attendance, President Henry Wolcott pre- 
siding. Several applications for membership 
were favorably considered and general trade 
conditions discussed. 

William A. Shawcross, of Monroe Block 
& Co., was host to about a dozen political 
friends of Mayor Joseph H. Gainer at the 
Providence-Biltmore Hotel the other eve- 
ning. Mr. Shawcross was one of the orig- 
inal proponents for Mr. Gainer and is now 
actively engaged in forming “Booster” Clubs 
advocating his candidacy for United States 
Senator. 

Members of the Handicraft Club made a 
pilgrimage of the plant of the Gorham Mfg. 
Co. in Elmwood last Tuesday afternoon for 
a study of the art of silversmithing. The 
visit was made possible through the courtesy 
of Alfred K. Potter, who piloted the visitors 
through the factory and furnished them 
guides for special departments. 

Albert Nickerson, manager of the Art 
Metals Works, 139 South St., believes that 
an attempt was made to break into the 
premises some time Thursday night, for 
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when he went to open the door about 8 
o’clock Friday morning he discovered a key 
had been broken off in the lock on the office 
door. Nothing was missing from the place, 
however. 

The electric burglar alarm in the store of 
Tilden-Thurber Corp., corner of Mathew- 
son and Westminster Sts., went off about 
1 o'clock Saturday morning. Representa- 
tives of the Rhode Island Electric Pro- 
tective Co., with Lieut. Brown and several 
patrolmen from the Central station, searched 
the building but found everything in place, 
the alarm being probably caused by defective 
or crossed wiring. 

The statement in this column Oct. 31 that 
the Empire Mfg. Co. had been sold by Max 
Gertsacov to E. Gordon was misleading. 
Although Mr. Gordon has purchased a 
small portion of the stock of the Empire 
Mfg. Co., the latter business is still being 
conducted by Mr. Gertsacov, and the former 
owners of the Empire Mfg. Co. have taken 
offices in the Union Trust building to en- 
gage in another line of business. 

According to the inventory of the estate 
filed by the executors of the will of the late 
Walter Callender, of Callender, McAuslan 
& Troup Co. (The Boston Store), in the 
Municipal Court, the valuation of personal 
property is about $1,250,000. Included in 
the inventory are 5,006 shares of stock of 
Callender, McAuslan & Troup Co., $600,720; 
1,666 shares Boston Store Land Co., $158,- 
270, and deposited with the Callender, Mc- 
Auslan & Troup Co., $138,481. 

Eric E. Berkander, of the Sherman & 
Berkander Co., was elected Senior Warden 
and Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
Board of Trade, secretary, of Orpheus 
Lodge of Masons, at the annual communica- 
tion held on Wednesday. Among those at- 
tending the banquet in the evening were 
Charles E. Hancock, Albert I. Russell, C. 
Henry Alexander, George F. Berkander, 
William H. Mason, Harold L. McAuslan 
and George H. Capron. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: I. Lachman, of I. Lachman 
& Sons Co., Seattle, Wash.; C. A. Kiger, 
of C. A. Kiger Co., Kansas City, Mo.; 
Mr. Ransley, of McCrory Stores Co., New 
York city; Mr. McDermott, of Frank & 
Seder, Inc., Pittsburgh, Pa.; Max Barish, of 
Max Barish & Bro., New York city; Jacob 
Schorsch, New York city; Mr. Braster, of 
Calhoun-Robbins Co., New York city; Miss 
Birkenbuhl, of Marshall Field & Co., 
Chicago. 

J. Henry Rodgers, for the past seven 
years manager of the reporting department 
of the Providence office of the Manufactur- 
ing Jewelers’ Board of Trade, severed his 
connection with that office Saturday for the 
purpose of going into business for himself, 
having become associated with Maurice 
Robinson, Louis Robinson and Charles 
Robinson, who formerly conducted the Em- 
pire Mfg. Co. They have formed the 
Rodgers Realty Co., which has been char- 
tered under the laws of Rhode Island and 
have offices in the Union Trust building. 

Former Governor R. Livingston Beeck- 
man, a stockholder and director of the In- 
ternational Silver Co., who was defeated for 
United States Senator in this State last Fall, 
announced the past week that he is “out of 
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Henry E. Oppenheimer & Co. 


9-11 Maiden Lane, New York 


MELEES 


In Original Lots or Straight Sieved Sizes 





DRILLED ORIENTAL PEARLS 


In All Sizes 
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MAZER ORIGINALITY! 


The fast approaching holiday season makes it imperative that your ring stock 
consist mainly of exclusive designs in Diamond Mounted Rings. Our Mr. 
Joseph Mazer and Mr. Max Hirsch are now showing our own latest creations, 
as well as the best values in Loose Diamonds. 


Ask Us When They Will Visit Your Vicinity. 


We Have a Very Special Proposition for Jobbers’ Consideration. 


JOSEPH MAZER CO., INC. 


DIAMONDS ! 
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Squares, Emerald cut and Marquise Diamonds always on hand. 
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politics.” Mr. and Mrs. Beeckman are leav- 
ing their home at Land’s End, Newport, at 
an early date and will sail for Egypt, where 
they expect to remain until next Summer. 

George W. Dover, of Cranston, the well- 


known manufacturer of jewelers’ findings, 


has been granted a patent on an auxiliary 
windshield. 

A final dividend in the bankruptcy case 
of Myer M. Cooper, doing business as the 
Providence Stationery Co., will be declared 
Nov. 24, payable on and after Dec. 4 to all 
creditors whose claims have been adjudi- 
cated. 

The case of Samuel Whitfield against the 
Nichols Mfg. Co., manufacturers of cellu- 
loid goods, was heard before Judge Sumner 
in the Superior Court for Providence 
County on Thursday and upon the plaintiff's 
motion, judgment was entered for the plain- 
tiff for $227.70. This was an appeal from 
a decision in the Sixth District Court on 
a disputed book account. 

G. H. Niemeyer, president of the National 
Jewelers Board of Trade, and James Mc- 
Dermott, manager of the New York office, 
visited this city the past week and attended 
a conference with the New England di- 
rectors, Edward M. Wheeler, manager of 
the Providence office, and attaches of the 
local division on Tuesday last. Matters per- 
taining to the general work of the Board, 
especially with reference to New England, 
were discussed, as well as plans intended for 
a general improvement of service. The 
party had luncheon at the Palestine Shrine 
Club. 

In the list of corporations whose charter 
or articles of association are forfeited for 
non-payment of franchise taxes, certified by 
the State Board of Tax Commissioners in 
accordance with State statutes are the fol- 
lowing with the date of corporation: E. A. 
\dams Machine Co., Providence, 1907; The 
Dyer Credit Co., Providence, 1915; Field 
Engine Turning Co., Providence, 1912; 
Fletcher-Burrows Co., Providence, 1903; 
The H. W. K. Co., Providence, 1911; The 
Jewelers’ Mfg. Co., Providence, 1915; Provi- 
dence Novelty Co., Providence, 1916; Unique 
Findings & Supply Co., Providence, 1906; 
Watson & Newell Co., Providence, 1895; 
Westerly Brass Co., Westerly, 1919; Wille- 
min Mfg. Co., Providence, 1916. 

The annual meeting and election of officers 
of the Rhode Island Society of Optometry 
was held at the Providence-Biltmore Hotel 
m Tuesday evening, at which the following 
ficers were elected: President, Harold W. 
lake; first vice-president and chairman of 
the administrative department, Herbert C. 
barney ; second vice-president and chairman 
% the Education department, Ralph G. 
Uhlig; third vice-president and chairman of 
the publicity department, Frederick Hamil- 
‘on; fourth vice-president and chairman of 
the legislative department, Frank A. Card; 
“cretary, G. Frederic Beane; treasurer, 
Harry FE, Daniels, Jr., all of Providence; 
‘ommissioner for Rhode Island of the op- 
‘ometry fund, Miss Marie A. Carter, of 
Arctic. 

_ Recommendations that the Workmen’s 
“mpensation Act be amended to provide 
‘nf a State insurance fund, an increase in 
‘ompensation to 6624 per cent and com- 
Pensation based upon relative loss to em- 
“yes were presented to the joint legislative 
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committee created by the last General As- 
sembly at a public hearing last Thursday 
afternoon at the State House. Representa- 
tives of labor organizations urged the crea- 
tion of a State fund to which premiums 
now received by insurance companies from 
employers would be paid. Payments to in- 
jured workers would be made from this fund 
with more advantage to both employe and 
employers, they contended, with a possible 
increase in compensation to the worker and 
decrease in cost to the employer. 

Howard F. Barker, with Belcher & 
Loomis Co., will represent Providence on the 
board of directors of the New England 
Credit Men’s Interchange Bureau, which has 
recently been incorporated under the laws 
of Massachusetts and which will begin 
active operations Jan. 1, from its headquar- 
ters, 136 Federal St., Boston. The di- 
rectorate will be composed of one member 
each from Providence, Springfield and 
Worcester and three from Boston. Law- 
rence F. Powers will be the manager of the 
Boston office. The formation of this bureau 
has been under consideration for some time, 
and is planned to become a part of the inter- 
change bureau system of the National As- 
sociation of Wholesale Credit Men, so that 
its service will cover all sections of the 
country. 











tomobile trip through New York State. 
A. A. Ormsbee, of the Taunton Pearl 
Works, has gone to Miami, Fla., where he 
will spend the Winter. 
The bowling team representing the W. E. 


Richards Co. broke two records last week — 


in the shop bowling league. 

Charles A. Lee, purchasing agent for the 
L. G. Balfour Co., was married last week to 
Miss Vilner I*. Stone, of Providence. 

The local jewelry firms have nearly com- 
pleted their new sample lines. Most of the 
salesmen will leave Thanksgiving Day for 
extended trips. 

The Chamber of Commerce will hold a 
supper on Thursday evening. Ernest N. 
Smith, secretary of the National Chamber 
of Commerce, will be one of the speakers 
of the evening. 

Over 300 employes of the Bay State Op- 
tical Co. were present last Wednesday eve- 
ning at the annual dance and reception given 
to them by the company. An _ enjoyable 
time is reported. 

Eugene Doucette, who for 27 years has 
been employed as colorer at the factory of 
Harvey Clap & Co., resigned his position 
last week. He was presented with a purse 
by his shopmates. 

Albert T. Gunner, of the Gunner Mfg. 
Co.. has been elected secretary of the G. A. 
R. Dining Club. C. O. Sweet is the presi- 
dent. The club will hold monthly dinners 
with the members of the G. A. R. as their 
guests. 

C. O. Sweet, one of the most prominent 
local jewelers, observed his 75th birthday on 
Thursday. He was the recipient of many 
congratulations during the day from his 
business associates and from his wide circle 
of friends. 
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Frank P. Kennedy, of Kennedy & Co., 
witnessed the Yale-Princeton football game 
at New Haven last Saturday. 

George Crowther, who has joined the sell- 
ing force of Cheever, Tweedy & Co., will 
leave next week on his initial trip. 

James Doyle, a local manufacturer, re- 
ceived several bad face cuts last Thursday 
evening when his automobile skidded and 
crashed into a telephone pole. 

G. Herbert French, of the G. H. French 
Co., had charge of the arrangements for the 
Christian Science lecture held in Attleboro 
last Sunday evening. 

It is rumored that a new manufacturing 
concern may move to North Attleboro in 
January. One of the local manufacturers is 
said to be interested in the firm. 

The Angle Stone Gun & Rod Club, which 
includes many manufacturing jewelers, en- 
joyed a coon supper last Thursday evening. 
The coon was shot by William White, of 
this town. 
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Stock and fixtures of Harry Meltzer, 332 
Joseph Ave., were sold at auction Monday, 
Nov. 5. 

The regular monthly meeting of the 
Rochester Retail Jewelers’ Association was 
held at Powers Hotel Thursday, Nov. 8. 
President L. M. Campbell called the meeting 
after dinner and C. E. Sunderlin made a 
report of his canvass among the jewelry 
houses for the fund requested by the na- 
tional association. Over $300 was collected 
from the following: S. D. Burritt, E. J. 
Scheer, Klee & Groh, L. Sunderlin Co., 
J. R. White Co. Henry Ocemisch Co., 
Schaefer & Hartel, Marks & Abrahamson, 
J. C. Wilson Co., F. Tarrant, Covill & 
Covill, Dudley Given & Simpson & Co., 
dw. J. Schroedel, C. P. Coster, H. S. 
Torrey, G. W. Wager, Handy Dalton-Mott, 
Inc., Edwin S. Dalton, Chas. W. Richarts, 
C. F. Vanderpool, W. A. Kennedy, Chas. 
A. Beyer, Al G. Miller, Glaser Co., J. M. 
Wildman Co., S. Weiss Co., Chas. H. Dy- 
gert, L. M. Campbell, Canandaigua; Jared 
A. Darrow, Penn Yarn, and Shepard & 
Grady, Penn Yan. E. J. Scheer said that 
it is customary to waive the regular monthly 
meeting in December on account of the 
stress of the holiday trade. 








Business Troubles 





The Hartman Jewelry Co., Vinita, Okla., 
has assigned for the benefit of creditors. 

An involuntary petition in bankruptcy has 
heen filed against Philip G. Traband, Phila- 
delphia. Pa. 

Smith’s Jewelry & Loan Co., St. Louis, 
Mo., is in financial trouble and an involun- 
tary petition in bankruptcy has been filed. 








E. P. Johnson has bought a building at 
Phillips, Wis., and will engage in the jewelry 
business. 
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Heeren Bros. Co.’s traveling salesmen 
have been sending in some very good busi- 
ness from the territory covered by that 
house. 

The credit jewelry stores report a very 
active trade and say that jewelry being 
sold is very largely being paid for in ac- 
cordance with the ‘terms of sale. 

The John M. Roberts & Son Co. has hired 
a special policeman to protect the store 
against thieves during the holiday season. 
In view of so many robberies in this section, 
the jewelers are thoroughly aroused. 

There is to be a Thrift Week in Pitts- 
burgh early the coming year and the jewel- 
ers are to be invited to participate in the 
event, since it is contended that thrift among 
the people makes for good business in the 
years to come. 

Dave Weiss, of Grafner Bros., just back 
from a trip through this part of the State 
and into West Virginia and Ohio, reports 
trade conditions as very good and the mer- 
chants everywhere figuring on doing a very 
good business. 

The mother of Mrs. Grafner, wife of 
Emanuel Grafner of Grafner Bros., died last 
week and was buried Sunday from the home 
of Mr. Grafner. The deceased, Mrs. Ida 
Rodelheim, widow of Sugmund Rodelheim, 
was 76 years old. 

Jewelers report that the diamond and 
watch business continues exceedingly good. 
The number of weddings continues to in- 
crease and as long as this situation exists 
jewelers are confident that the diamond trade 
will continue brisk. 

Early one morning last week a passing 
street car struck a small stone a glancing 
blow and it crashed through a show window 
at the store of the Hardy & Hayes Co.,, 
Wood St. and Oliver Ave. There were re- 
ports that the breaking of the glass was the 
work of window smashers but this was in- 
correct. The porter at work discovered the 
matter. Nothing was disturbed in the store 
window. 

The Joseph Horne Co. has greatly en- 
larged its jewelry department and has also 
increased its line of precious stones. The 
frm has been especially featuring jewelry in 
its advertising, since the completion of the 
new building, and has also added a gift shop 
fo its establishment. The gift shop idea ap- 
ars to be spreading in this section, with 
many stores adding this feature to their 
business, since they find it pays. 

A vigorous protest was made to city coun- 
til last week against the action of that body 
considering the market house site as a prob- 
able police station. John M. Roberts, of 
the John M. Roberts & Son Co., was the 
iokesman for the jewelers in the district 
which will be affected by this move should 
the city council decide to convert the prop- 
tty. A large number of other business men 
ilo appeared before council to enter a pro- 
st. Tens of thousands of persons visit the 
Market St. section, principally because of 
the market being where it is and, to destroy 
the marketing place, it is held, would hurt 

ade. It is also claimed that real estate 

Values would be injured. The market house 
il€ was given to the city by William Penn 
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as a public square but it is stated was not 
formally deeded to Pittsburgh. 








Birmingham, Ala. 





Four handsome silver trophy cups, which 
will be awarded to the four winning base- 
ball clubs in the Birmingham city league, 
are now on display in the show windows of 
the Birmingham Arms Co. and are the cen- 
ter of attraction for hundreds of people who 
pass this store daily. The cups will be 
awarded within the next few weeks to the 
winning clubs. The names of the winning 
clubs will be engraved on their respective 
cup. 

Jewelers and other merchants of Ensley, 
Ala., are conducting a co-operative adver- 
tising campaign with much success. Their 
advertisements in the daily newspapers oc- 
cupy two pages. The advertisement opens 
with a boost for Ensley and tells why people 
should trade in Ensley. Following this are 
the advertisements of the various merchants 
setting out what they have to offer. Mr. 
Tyler, of the Tyler Jewelry Co., says their 
business has increased about 130 per cent 
during the past 12 months, due to co- 
operative advertising and other co-operation 
on the part of their merchants. 

Three 16-year-old boys, all of Warren, 
O., were arrested by Chief of Police W. E. 
Graves, at Oneonta, charged with breaking 
into and robbing jewelry and other stores 
at Chepultepec, Cleveland and Armstead, all 
small towns near Oneonta. The boys were 
surprised by Chief Graves while they were 
camping in a woods near Oneonta and taken 
into custody. When arrested they had in 
their possession something like $1,000 worth 
of stolen goods, including jewelry and other 
things. They were traveling in an automo- 
bile, which they admitted having stolen from 
D. F. Austin, in McDonald, O. The youths 
also admitted breaking into and stealing the 
goods from several stores in the small towns 
near Oneonta, Ala. They said they were 
on their way to Florida to spend the Winter. 
After Alabama courts finish with the boys 
they will be held for officers at McDonald, 
O., on the charge of stealing the automobile 
there. 

One year ago Nov. 14, Roy Dickerson, 
noted jewelry thief, bank robber and _ all- 
around crook, escaped from Kilby Prison, 
near Montgomery, Ala., after serving a few 
months of a 25-year’ sentence for robbing 
the Phoenix-Girard Bank, at Girard, Ala., 
of over $100,000, and also wanted for rob- 
bing a New York jewelry salesman of about 
$20,000 worth of diamonds in a hotel in New 
Orleans. He is also charged with robbing 
an express company of about $50,000 in the 
State of Florida. Notwithstanding the fact 
that detectives have made a _ nation-wide 
search for Dickerson, no trace of him has 
been found. Acting on the recommendation 
of Roy L. Nolen, member of board of con- 
vict supervisors, Governor W. W. Brandon 
has increased the $400 reward offered for the 
arrest of Dickerson to $600. The reward 
was increased by the governor on the first 
anniversary of Dickerson’s escape from 
Kilby Prison. Dickerson’s escape from 
Kilby Prison is as mysterious today as on 
the day of his get-away. He was working 
on the erection of a new cotton mill within 
the walls of the prison and all of a sudden 
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mysteriously disappeared. What became of 
him officers are at a loss to know. Not 
even the slightest trace has been found of 
him. At the request of Governor W. W. 
Brandon a radio message giving Dickerson’s 
description was broadcasted Nov. 14 from 
wireless stations in Alabama, with the hope 
that it may result in Dickerson’s appre- 
hension. 














TRADE CONDITIONS 


Local jewelers regard as a barometor for Christ- 
mas holiday trade the amount of goods selected 
beforehand and laid away until final payment just 
before Christmas, the first instalment being paid 
at the time the goods are selected. It is a custom 
inaugurated in a small way some years ago, but 
it has proved so satisfactory that many persons able 
to make immediate payments now prefer the in- 
stalment plan. This year all the jewelry stores 
report a large business along this line, and the 
goods selected run from medium prices to high. 
Very few cheap goods are being so purchased. 
The jewelers are confident that this Christmas trade 
will be the best in several years. 





Dr. H. E. Horton, optician, was a recent 
visitor to Reading, Pa. 


Paul Frankheiser has gone to Albany, 
N. Y., to visit his parents. 


George R. Weber, of Louis Weber & Son, 
has been on a business trip to Chicago. 


Ralph Summy, Lancaster, has taken a po- 
sition with the J. W. Apple Co. as office 
manager. 

Jeweler Benjamin Lichtenstein and wife 
last week had as guests their son, Leo 
Lichtenstein and wife, of Philadelphia. 

A. W. Moyer, president of the Non- 
Retailing Co., spent several days last week 
with the Tusquan Club at its club house at 
York Furnace, on the Susquehanna River. 

The removal of the old establishment on 
W. Chestnut St. of Charles Bischoff & Son, 
manufacturing jewelers, to 48 N. Prince St., 
formerly the John B. Roth establishment, 
purchased recently by the firm named, was 
effected last week. 

Charles White, New York city, has en- 
tered the Bowman Technical School as a 
student. G. Elwood Penny, Selins Grove, 
Pa., a graduate of the technical school, now 
of the Pennsylvania State School of Op- 
tometry, visited the school here last week. 
Another visitor was Miss Mary Barker, of 
Hinton, W. Va., also a graduate, who 
stopped over in Lancaster on her way to 
Shamokin, Pa., where she has taken a posi- 
tion with H. A. Zimmerman, a jeweler of 
that city. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U.S. Gov’t NewYork 

Date Oficial Assay Bars Official 
NOG? Wescscs 33 45 67 64% 
NOW Wises 3248 66 635% 
Nees Ticcsas 3242 65% 63% 
NOGs) TG osccse 32% 65% 63% 
OVS BW isccee 33 45 66% 63% 
pa. ee 33% 66% 64 
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OPALS 
AQUAMARINES 


Our Specialties 


CUT TO ORDER 


SHAPE 
QUALITY 
QUANTITY 


DREHER BROS. & WIDER 


35 MAIDEN LANE 
NEW YORK 


Importers & Cutters of Precious and Semi-Precious Stones 























MARCASITE 


Set in Genuine Stones: 
Cornelian, Onyx, Crystal, Lapis, 
Topaz, Amethyst, etc. 


Pendants—Earrings—Barpins 
Bracelets—Rings 


will increase your 


Holiday Business 


“One Look Is Better Than a Thousand Words” 








Write us for a selection on approval. 


W. Reichert & Co. 


15 West 37th Street New York City 
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Stone Necklaces 


of every description 


Reports from all over the country 
show that necklaces are the biggest 
selling items in the jeweler’s stock 
to-day. To meet this enormous de- 
mand, we have combed the European 
Stone Markets for all available 
merchandise and believe that we 
have now an assortment of neck- 
laces, second to none, in quantity 
and variety. 


We will be glad to submit you a selection 
on memorandum 


Giuseppe D’Elia, 


INCORPORATED 


45 W. 34th St. 
New York 




















BLUE HILL 


REG U.S. PAT. OFF. 


AQUAMARINES 
& “ay 
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RUSSIAN LAPIS-LAZULI 
NECKLACES 


LUCIAN M. ZELL 
522 Fifth Ave., New York City 
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ktobert E. Hendley, optician, is now estab- 
lished in a new location at 1022 Shelby St. 
The place is central and of easy access to 


‘he central downtown shopping district. 


Miss Blick, credit manager of Rogers & 
Co., jewelers, Mansfield, O., passed a few 
days in Detroit and Ann Arbor, last week. 
She was an interested spectator at the foot- 
ball game between the University of Michi- 
gan and the Marines. Miss Blick is de- 
clared to be one of the most capable women 
jewelry credit managers in the country. 

Robbers broke the plate glass window of 
the Morgan jewelry store at Lansing, re- 
cently, and escaped with jewelry valued at 
more than $1,500. Company officials say 
that one diamond studded watch included in 
the loot was valued at $300. The police 
took photographs of the windows in an 
effort to obtain fingerprints. Thus far no 
clue to the robbers has been obtained. 

The J. L. Hudson Co. department store 
here which also deals extensively in jewelry, 
on Armistice Day unfurled across Wood- 
ward Ave. front of its building the largest 
fag in the world, measuring 90 by 150 
feet. Thousands of people attended the 
ceremony which took place at noon and was 
in charge of 50 troops of boy scouts. The 
flag stretched from the ninth to the second 
floor of the building. 

Gilbert Miller, who carries the title of 
‘Square Deal Miller,” has nearly completed 
alterations to his store at Grand River Ave. 
and Park Pl., and expects to be settled 
about Dec. 1. Mr. Miller has more than 
doubled his floor space by adding the ad- 
joining store, which gives him the largest 
one-floor jewelry store in Detroit and per- 
haps in the United States. He also has 
practically doubled his stock and made his 
store one of the most attractive in the city. 

L. H. Freidenberg, of the S. M. Epstein 

Co, credit jewelry advertisers, has returned 
irom a month’s trip through the middle 
west and the Atlantic seaboard cities. He 
added more than a score of jewelry con- 
cerns to the number whose advertising is 
written and placed by the S. M. Epstein 
Co. He reports jewelry concerns doing a 
good business all through the middle west 
and eastern cities. People are working, seem 
to have plenty of available funds, and are 
buying high grade jewelry. Collections are 
reported good and credit jewelers, he says, 
are pushing ahead as they never have done 
before, 

The Detroit Retail Merchants’ Bureau, of 

the Detroit Board of Commerce, with which 

many Detroit jewelers are associated, is 

‘gaged in a campaign to stop promiscuous 

wliciting for charitable aid. Just at present 

many schemes are being worked to collect 
funds for various causes. Some of course 

‘te worthy, but many others will not come 

imder that rating. In order to protect the 

‘italers every organization seeking the privi- 

lege of soliciting funds must possess a card 

*aring the endorsement of the Retail Mer- 

thants’ Bureau and no cards are issued until 

4 careful investigation has been made. 


Jewelers and dealers in other lines are being 
‘aed thousands of dollars that in the past 
fave heen 


given out promiscuously—in 
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many instances to unworthy causes and in- 
dividuals. 

The sale of cheaper grades of jewelry 
seem to be on the wane in Detroit, especially 
the kinds handled by the 10 and 25 cent 
stores. About the only persons now who 
buy this grade seem to be children. A 
visit to these stores found very few adults 
about the counters, and even then not nearly 
so many as there were a year ago. Some 
wholesalers declare this is due to the good 
times now prevailing in Detroit and this 
section of Michigan. All the great plants 
are operating heavily, there is practically 
no unemployment and heavy Christmas 
shopping is under way. People are spend- 
ing money in Detroit as never before. Re- 
iail stores are reporting the largest sales 
in their history. The future of Detroit 
jewelers, both wholesale and retail, never 
seemed better than it is at the present 
time. 

Manufacturing jewelers and diamond im- 
porters on the fourth and fifth floors of the 
Liggett building which narrowly missed 
being wiped out by fire a week ago, are 
experiencing much inconvenience as a result 
of repair work now underway. ‘The fire 
burned out many windows in the rear of the 
building, wrecked woodwork in the stair- 
ways and caused plastering to fall all over 
the two floors. While the rear of the build- 
ing was badly damaged, the front suffered 
principally from smoke and water. This 
included the quarters occupied by the 
jewelers. The losses have been adjusted, 
but there is no compensation for incon- 
venience and delays resulting from the re- 
pairs being made. It probably will be a 
week or more before the fourth and fifth 
floors are back in shape again. The fire 
was attributed to electric wiring which in 
some unknown way is supposed to have be- 
come defective. 

The Hanna-Thompsen Galleries in the 
David Whitney building here has a wonder- 
ful exhibit this week of rare old silver 
plate, the private collection of Brainard 
Lemon. In the exhibit is the plate once 
used by the Duchess of Mechlenburg, 
cousin and friend of Queen Victoria, an 
ivory handled gold and silver tea and coffee 
set which once belonged to the Duke of 
Cambridge, the wedding silver of the 
Duchess of Marlborough, who, as an 
American girl, was Consuelo Vanderbilt, and 
many other rare old pieces. Mr. Lemon, 
who has devoted the greater part of his 
life to collecting old English silver, has 
gathered together what is believed to be the 
largest collection of the kind in either the 
United States or England. Of this vast 
amount he has brought more than 6,000 to 
Detroit, every piece fully authenticated and 
most of them completely identified as to 
past history and ownership. A list of the 
past owners of the old silver plates and 
platters, exquisitely carved fruit sets, wine 
goblets, pitchers and candlesticks, reads 
like the pages from Burke’s Peerage, for 
almost every titled family of England 
seems to be represented in the collection. 
Perhaps the most remarkable of Mr. 
Lemon’s achievements is the painstaking 
care with which he has matched up whole 
sets by securing a piece or two here and 
another there until he has assembled the 
complete service. 
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E. A. Buder, of Cairo, Ill., was a visitor 
at the Lowenstein Jewelry Co. during the 
past week. 

An involuntary petition in bankruptcy has 
been filed against the Dickerson Mercantile 
Co., St. Louis. 

Ralph Lowenstein, president of the Lowen- 
stein Jewelry Co. has departed on a two 
weeks’ trip to visit some old friends. 

Richard O. Bolt, manager of the manu- 
facturing department of the Mermod- 
Jaccard-King Jewelry Co., has departed on 
a combined business and pleasure trip in the 
east. 

Jackson J. Hagen, of the J. Bolland 
Jewelry Co., representing the Missouri Val- 
ley, attended the Scottish Rite Reunion at 
St. Joseph, Mo. Arthur Chedell, salesman 
for the Bolland concern, returned from a 
five-day trip to Tulsa, Okla. 

The Mermod-Jaccard-King Jewelry Co. 
is moving and enlarging several of the de- 
partments. One silver plate department will 
be moved into the space now occupied by 
the clock department. The concern is en- 
larging the stationery and optical depart- 
ment also. 








Canada Notes 





The Reliable Jewelers and Diamond Mer- 
chants, of Montreal, has dissolved. 

Lozoff’s, dealer in jewelry and antiques, 
is registered in Montreal by Israel Lozoff. 

The North Battleford Optical & Jewelry 
Co., Ltd., of North Battleford, Sask., has 
temporarily discontinued business to resume 
operations in the Spring. 

The Montreal police have arrested a man 
suspected of being one of the robbers who 
held up E. Morris, 115 Craig St., in that 
city, and stole jewelry valued at $6,000. 
Further arrests are expected. 

On the morning of Sunday, Nov. 4, a 
burglar cut through the display window of 
the jewelry store of Robert Strachan, Fort 
William, Ont., and emptied all the trays 
within reach, obtaining jewelry to the value 
of about $1,000. 

The provincial Optometry Board having 
recommended numerous changes in the 
regulations regarding the profession a hear- 
ing was given to those interested by At- 
torney General Nickle on the Ist inst. Con- 
siderable difference of opinion was disclosed 
with some friction between the different 
schools of optometry, and the Board was 
subjected to some harsh criticism. 








Working in Seattle under cover of a fog 
which effectually prevented them from being 
discovered, bandits carried out two hold-ups 
recently, escaping with $750 in cash and 
jewelry. The jewelry store at 1230 Jack- 
son St., operated by Mrs. Ying Sing, was 
the first place to be visited. Two well 
dressed young men entered the store at 5 
o’clock and asked to see some diamonds. 
Mrs. Sing showed them a couple of diamond 
rings and a tray of other articles. The 
thugs snatched the diamonds and a gold 
bracelet, four gold rings and $100 in cash 
and fled from the shop. 
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Each Brush represents a com- 
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ITH the increas- 

ing amount of 
business done by 
wholesaler, manufac- 
turer and retailer, which will grow greater 
from now until the holidays are over, there 
comes a better and better opportunity for 
crooks to operate within our industry; an 
opportunity, by the way, of which the crook 
is fully aware and of which he intends to 
take every advantage. Among the crooks 
who will operate will be check forgers, 
“pennyweighters,” “switchers,” sneak thieves 
and swindlers generally, who understand 
that they have a better chance of putting 
over their tricks in the rush season than 
they do when the jeweler has little to do 
and has time to make investigations before 
parting with merchandise. 


When the 
Crooks Reap 
Their Harvest 


This warning has been given annually by 
THE JEWELERS’ CIRCULAR, the Jewelers 
Security Alliance and other organizations 
in the trade for many years, yet despite this 
fact, few Fall and holiday seasons go by 
without an increase among the victims of 
the jewelry trade at the hands of the clever 
swindlers who know that many men in our 
industry are less careful when they are busy 
than when they are not. The crook feels 
that the busy merchant or clerk will often 
“take a chance” during rush times that he 
would not at others and is enough of a 
psychologist to understand that when a man 
is busy with the demands of customers he 
is not always capable of using extreme 
watchfulness, care or caution and that mat- 
ters may then escape his eye or his attention 
that would arouse his suspicion in times of 
less mental activity. All the above is an 
old story to the seasoned and experienced 
jeweler, though even some of these are often 
caught off their guard in the holiday rush. 
It is, however, not fully understood by the 
younger element of salesmen and_sales- 
women in our trade and that is why we 
again caution the jewelers who know, to 
educate their employes who do not know 
of the danger to which they will be exposed 
from now until after Christmas. 


The jeweler cannot too strongly impress 
on all his clerks the fact that care, caution 
and watchfulness are more important now 
than ever before, that no rush of business 
is sufficient excuse for the clerk to entrust 
merchandise to people whom he does not 
know or accept as a reason for giving out 
such merchandise, an order or telephone 
message that has not been fully verified. No 
telephone message asking for goods to be 
delivered should be accepted as authentic 
unless the jeweler or his clerk positively 
knows the voice of the party speaking. In 
every other instance, the person who is 
supposed to have ordered should be called 
back on the ’phone at his or her own ad- 
dress. The same thing applies to a written 
order even though it may come on the let- 
terhead of the party whose name is signed. 
Instances are numerous where orders have 
been presented that were on the proper 
letterhead of the firm and bore the firm’s 
signature but which were fraudulent never- 
theless, because they had been made out for 
other merchandise and the body of the order 
had been erased and something else substi- 
tuted. Similar conditions have risen in 
regard to checks, certified and others, where 
the signature was correct but the body of 
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the check had been changed to a larger 
amount than that for which it was originally 
drawn. 

The jeweler should especially warn his 
clerks against sneak thieves because in the 
crowded store and office, this class of thief 
finds his best opportunity to operate. In 
fact, several instances of this kind have al- 
ready occurred and more attempts will be 
made before the holiday season is over. It 
is not uncommon for the sneak thief or 
“nennyweighter” to operate with the aid of 
one, two or three confederates, who will 
keep the clerks busy by inspecting a quantity 
of jewelry and by talking distract their 
attention while the main operator makes 
away with valuable merchandise. 

Above everything else, the inexperienced 
clerk in the jewelry trade would be 
cautioned never to judge by the appearance 
of his customer or to have his suspicions 
allayed by the fact that the customer has 
an air of prosperity and all the indicia of 
wealth and refinement. The cleverest crooks 
in the business are among those who operate 
in the jewelry trade and it is part of their 
game to appear in every way as a prosper- 
ous merchant or lady of fashion. In fact, 
the most dangerous crooks are those who 
dress in perfect taste, have a knowledge 
of the best of jewelry, and appear at the 
jewelry store in high-powered cars, some- 
times even footmen or servants. For the 
clever crooks realize they cannot afford to 
excite suspicion ‘in any way and are willing 
to make a good investment in order to 
impress the jeweler or his clerks with their 
importance as a customer to an extent that 
their whims will be catered to and that they 
will be given merchandise for the purpose 
of selection or approval. The man or 
woman who excites suspicion by his dress 
or action are not to be feared because even 
the most unsophisticated clerk will be care- 
ful in dealing with such people. It is the 
one who excites no suspicion that may cause 
the biggest loss, and this should be ever in 
the mind of the salesman handling expensive 
jewelry. 





Tax Enforcement THE tax of five per 
cent on the sale 
and Tax 


of jewelry and kindred 
Repeal lines for consumption 
and use must be repealed if the jewelry trade 
is to live an enjoy the prosperity which nat- 
urally belongs to it. Today, in a large num- 
ber of instances, this five per cent tax which 
the jeweler must pay on the sale which he 
makes constitutes the difference between 
profit and loss. Despite the better business 
which the jewelers have had so far in 1923, 
there is little doubt that the unfortunate 
condition which was reported in the survey 
of the trade by the Bureau of Business Re- 
search of Harvard University will be dupli- 
cated to a great extent in the report for 
1923; for the increased overhead and the 
cost of doing business in our industry has 
so eaten into the jeweler’s profit that in 
many cases (where he cannot absorb the 
jewelry tax in the selling price as a result 
of competition or get the customer to as- 
sume it) the five per cent he must pay on 
the sales puts the account on the wrong side 
of the ledger. 
With the opening of the next session of 
Congress, attempt will probably be made 
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to have our national legislature repeal this 
unjust, inequitable and discriminatory tax 
which is undermining the prosperity of our 
industry. Through the special Excise Tax 
Elimination Committee of the American Na- 
tional Retail Jewelers’ Association, the vari- 
ous congressmen and senators who have put 
themselves on record as against the continua- 
tion of the tax, will be appealed to vote in 
accordance with the convictions so expressed, 
and the committee through a well organized 
campaign in each congressional district will 
see to it that the congressmen are not al- 
lowed to forget the predicament of his 
jeweler constituents and the reasons why 
they should be relieved of their present tax 
burden. This, however, does not relieve the 
other members of our industry from their 
responsibility to do all that they can toward 
educating their representatives to vote for 
the repeal of the jewelry tax and make them 
realize how vital the question is to the in- 
dustry today and how unfair it is to continue 
this war tax in time of peace. 

The drive made by the Internal Revenue 
Department to collect the full amount of 
taxes due from all sellers of jewelry, 
whether they are in the jewelry trade or 
not, and the checking up of the sales of 
merchants within and out the jewelry trade, 
who sell the taxable articles, will, no doubt, 
tend to eliminate some of the unfair com- 
petition through which the legitimate and 
honest jeweler suffered by reason of the 
dishonest practices of the tax evader. But 
the strict enforcement of the law, while 
striking at the illegitimate competitor in no 
way relieves the honest jeweler of his bur- 
den though it will bring home to merchants 
in many other lines the inequity and unfair- 
ness of taxing the sales of these particular 
lines of merchandise. In this way it may 
bring to the jewelry trade in the fight, sup- 
port from merchants in many other indus- 
tries who did not heretofore realize they 
were subject to this unjust taxation and these 
protests may be a factor in making our na- 
tional legislators see how general and wide- 
spread is the handicap on business if these 
taxes are allowed to continue. One of our 
most famous presidents once remarked that 
“the best way to kill a bad law was to en- 
force it rigorously” and it is to be hoped 
that his statement is true in this instance 
and that the rigorous enforcement of the 
jewelry tax as a result of the present drive 
by the Revenue Department may be a final 
factor in causing the repeal of this unneces- 
sary and burdensome impost. 








J. B. Hudson, president of J. B. Hudson 
& Son, Minneapolis jewelers, recently an- 
nounced that James D. Dougherty and 
Charles H. Carpenter had become members 
of the concern. Mr. Dougherty came to 
Minneapolis in April, 1922, from Brock & 
Co., of Los Angeles, to assume management 
of Hudson & Son, taking the place of the 
late W. G. Lawhead. Mr. Dougherty en 
gaged in the jewelry business in 1901 m 
Honolulu in partnership with Arthur F, 
Wall under the firm name of Wall 
Dougherty. During the World War he 
served in the Hawaiian department on the 
staff of the division commander, having 
charge of the bureau of militia affairs. Mr. 
Carpenter has been connected with the 
jewelry business since boyhood here. 
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Edward N. Schenkein, 2 Maiden Lane, re- 
turned from Europe last Monday on the 
Majestic. 

Due to the death of Albert Oppenheimer, 
a former member of the firm of Oppenheimer 
& Goldstone, the office of Harry Goldstone, 
35 Maiden Lane, was closed last Monday. 

Hugo Oppenheim, of Oppenheim & Strauss, 
170 Broadway, left last week for Europe on 
the Aquitania. Mr. Oppenheim is going to 
the European diamond centers on a purchas- 
ing trip. 

The Modern Ring Mfg. Co., 94 Canal St., 
js now represented in this city by Jonas 
Jacobson. J. S. Adler is also representing 
this concern on the Pacific Coast and has an 
office at 57 Post St., San Francisco, Cal. 

John Wasserstrom, of Tancer & Wasser- 
strom, importers and cutters of diamonds, 87 
Nassau St., has gone abroad on a three 
months’ purchasing trip. Mr. Wasserstrom 
left for Europe last week on the Aquitania. 

Lawrence C. May, of Lawrence C. May 
& Bro., diamond importers, 12 John St., ex- 
pects to sail for the European diamond mar- 
kets next Saturday on the Majestic. While 
abroad Mr. May will purchase goods for 
next year. 

William Fischer, Inc., manufacturing 
jeweler, 67 Cortlandt St., has taken an addi- 
tional loft in the building in which the 
business is located. After installing addi- 
tional modern machinery the concern will 
be able to double its output. 

A discharge in bankruptcy was granted 
lat Wednesday by Judge Hand in the 
United States District Court to Morris Sil- 
verblatt, dealer in diamonds and jewelry, 
735 E. 160th St. Mr. Silverblatt filed a 
voluntary petition in bankruptcy on May 8 
lat with schedules showing assets of $50 
and liabilities of $3,136. 

According to an announcement made sev- 
eral days ago, the partners of Nelson & Rif- 
kin, composed of Morris Nelson and Hyman 
Rifkin, manufacturing jewelers, 99 Canal 
St, have dissolved the co-partnership bv 
mutual consent. The dissolution took place 
on Nov. 7, and the business is now being 
conducted by Morris Nelson. 

J. H. Mednikow, wholesale jeweler of J. 
H. Mednikow & Co., 119 Monroe Ave., 
Memphis, Tenn., spent some time in New 
York last week making his headquarters at 
the McAlpin Hotel. Mr. Mednikow left 
Saturday for Philadelphia from which city 
he will go to Virginia and take in the cities 
in Kentucky and Tennessee before returning 
home, 

_ Allof the representatives for Henry Freund 
« Bro, 65 Nassau St., are at present 
talling on the trade. Louis Freund is in the 
lat west, while Henry Freund and O. W. 
Roubaud are calling on the trade in the mid- 
tle west. S. J. Monheimer is down east, 


while John Fanning, a recent acquisition to 
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the sales force, is calling on the trade in 
the east and this city. 

On Thursday, Nov. 22, at 10.30 a. M., the 
creditors of Pierre H. Ducommon, watch 
importer, of Maiden Lane, will hold a meet- 
ing at the office of Seaman Miller, referee 
in bankruptcy, 2 Rector St. Creditors 
should attend to prove their claims, appoint 
a trustee, examine the bankrupt and transact 
such other business as may come before 
them. Dr. Ducommon filed a_ voluntary 
petition in bankruptcy on Nov. 8 listing 
liabilities at $7,289 and claiming no assets. 
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that the excess of applications will be greater 


than ever before. The price of the ticket 
is $20 per cover. The coming banquet is in 
charge of a committee consisting of Harry 
P. Dickinson, chairman; A. L. Brown, E. 
H. Dean, H. C. Larter, Robert Loch, G. H. 
Niemeyer and Leo Wormser. 

The Jewelers’ Security Alliance is sending 
to its members a bulletin urging jewelers to 
be careful of the operations of crooks, espe- 
cially as the holiday season is close at hand. 
The Alliance points out that the numerous 
crooks that prey upon the trade are. well 

ial 








ing the same month. 


All October Records Beaten 


“The Jewelers’ Circular’ published 584 pages of adver- 
tising last month, which beats all previous records for the 
month of October by 16 pages and is 64 pages more than 
was published by the six jewelry monthlies combined dur- 


This is the time to Advertise 


Retailers’ stocks are low and Government tax returns show 
an increase of about 20% in sales over last year. 
Jewelers’ Circular” is the one great medium between the 
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buyers and sellers. 




















Samuel Lefkowitz, formerly with the 
Geneva Watch Co., is now traveling by 
automobile for S. Stanley Solomon, whole- 
sale dealer in jewelry supplies, 21 Maiden 
Lane. Mr. Lefkowitz is covering the east- 
ern part of the country and reports condi- 
tions very satisfactory in his territory. 
Paul Weintraub is covering New Jersey by 
automobile in the interests of the same con- 
cern. Miss Sophie Braveman has _ been 
added to the Solomon force and is in charge 
of the jewelry box department. 

Members of the Jewelers’ 24 Karat Club 
are being allotted tickets for the 22nd annual 
banquet which will be held Saturday eve- 
ning, Jan. 19, 1924, at 6 o'clock in the 
Waldorf-Astoria Hotel, 34th St. and Fifth 
Ave. Members are requested to make their 
reservations for guest seats at once inasmuch 
as past experience has shown that the de- 
mand for tickets for these banquets far 
exceeds the seating capacity of the banquet 
hall and the banquet committee is always 
forced to disappoint a large number of mem- 
bers who seek tickets for their friends at 
the last moment. This year, the subscrip- 
tion has been limited to 600 and it is believed 





aware of the fact that jewelers increase their 
stocks for the holiday season, and unless 
members are careful they are almost certain 
to suffer loss through the operations of these 
thieves. They are especially warned to be 
on the lookout for sneak thieves who are 
active and are causing the loss of large 
amounts of merchandise. The figures of the 
Alliance show that 122 jewelers have been 
robbed by such thieves since Jan. 1, with a 
loss of about $120,000. These losses, it is 
pointed out, could be reduced if jewelers 
would use proper precautions in the arrang- 
ing of their stores. The bulletin then goes 
on to describe some actual cases in which 
jewelers have been victims. The bulletin 
also touches upon different forms of bur- 
glary and wmdow smashing, as well as hold- 
ups and urges every jeweler to exercise every 
possible safeguard. Contained in the bulletin 
is a great deal of other useful information 
on the operation of crooks in the trade. In 
it also appears photographs of several well- 
known sneak thieves. 

S. P. Sussman has severed his connection 





(Continued on page 103) 
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with Sylvan Levy, jeweler at 33 W. 46th St. 

S. L. Van Wezel has removed his office 
and diamond cutting factory to 1650 Broad- 
way at 5lst St. 

Rowland Goodman of Ingomar Goldsmith 
& Co., 2 W. 45th St., left on the Leviathan 
on a purchasing trip to the European dia- 
mond markets. 

An involuntary petition in bankruptcy was 
filed in the United States District Court last 
Thursday against Samuel Gerst, dealer in 
diamonds and jewelry, 71 Nassau St. The 
petitioning creditors include: William L. 
Lewy, who holds a claim for $500; Leo 
Hauser, for $500, and M. Aronowitz, for a 
like amount of $500. 

William Axelrod, who was indicted sev- 
eral weeks ago on a charge of being one of 
a trio of bandits who held up the night force 
at the Ritz-Carlton Hotel and then smashed 
and robbed a case of jewelry in the lobby, 
was returned to the Tombs Prison last Fri- 
day to await a new trial. A jury was un- 
able, last week, to reach a verdict after de- 
liberating for 24 hours. 


Late last Monday afternoon THE JEWwEL- 
ers’ CIRCULAR learned that only $700 had 
been subscribed by the jewelry trade to the 
fund being raised for the Red Cross. The 
quota for the industry is $5,000 and G. H. 
Niemeyer, chairman of the committee in the 
trade, is working hard to reach this mark. 
Jewelers are urged to send their subscrip- 
tions through the trade’s committee in order 
that the industry might meet its quota. All 
checks should be sent direct to G. H. Nie- 
meyer, of Handy & Harmon, 59 Cedar St. 

Assets of $399, as against liabilities of 
$4,280, are claimed in a voluntary petition 
in bankruptcy filed last Thursday in the 
United States District Court by Louis Gott- 
lieb, jobber in watches and jewelry, 36 John 
St. The liabilities represent unsecured 
claims, while the assets consist of machinery, 
tools, etc., $200, and debts due on open ac- 
counts, $199. The largest unsecured cred- 
itors include: Jonas Koch, $435; Acme 
Watch Case Co., $102; Evkob Watch Co., 
$169; J. Gottlieb, $246; H. Gisiger, $100; 
L. Hirsch, $393; Moise Hirsch, $257; Ideal 
Watch ‘Co., $211; K. & W. Watch Co., $100; 
0. Maire, $290; O. Marchand, $367; Seltzer 
Bros, $190; Molan’s, $115; Phil Gottlieb, 
200; Samuel Orlov, $160. 

Creditors of Robert B. Kegerreis and 
Walter A. Breidenbach, trading as Robert 
B, Kegerreis & Co., wholesale jewelers and 
Importers, 170 Broadway, started bankruptcy 
Proceedings against the concern last Thurs- 
fay in the United States District Court, this 
tity. The following are the petitioning 
“editors: Emanuel Kleinfeld, for $50; 
Wiggers & Froelick, Inc., $76, and R. A. 
‘eidenbach, Inc., $1,899. The firm, it is 
‘ldimed, has assets of $8,000, while the lia- 
ilities are reported at approximately $12,- 

M0, The petition alleges that about Oct. 31 
"€ concern paid various alleged creditors 
“tge sums of money, thereby giving them a 
ieference over other creditors. It is also 
‘aimed that the concern has ceased to do 
usiness, but is holding its stock in a safe 
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deposit vault. On an order signed by Judge 
Hand the same day the petition was filed, 
Alexander B. Royce ‘was appointed receiver 
under a bond of $2,000. 

' Platinum has shown another raise in price, 
this increase amounting to $5 on each grade 
of the white metal. This is the second 
increase in price the platinum industry has 
seen in less than a month, and as a result 
the demand has lessened, according to re- 
finers. Soft platinum is now quoted at $125 
an ounce, as against $120, while that 
hardened with five per cent iridium is de- 
manding $134, which is also an increase of 
$5 an ounce over the previous price. Plati- 
num containing 10 per cent iridium sold for 
several weeks at $138 an ounce, but is now 
quoted at $143 an ounce. Palladium also 
underwent a slight advance, jumping from 
$81 to $83 an ounce. Iridium can still be 
bought for anywhere from $285 to $300 an 
ounce. 

The screams of Max Levine, a jeweler at 
2745 Eighth Ave., and the fact that he barri- 
caded himself in a closet, leaving two armed 
bandits in possession of his store, probably 
saved him from being robbed last Saturday. 
The bandits evidently became frightened 
when the jeweler yelled for help and ran 
from the store stealing only two watches 
and a bracelet. One of the alleged bandits 
was captured after a chase. Levine was 
arranging a tray of diamonds in his window 
when two men entered. One man drew a 
pistol, but before he could level it at the 
jeweler, the latter jumped for the wash- 
room, which was separated only by a thin 
partition from a store next door. The rob- 
bers ran from the store when his screams 
aroused the neighborhood. 

The Beardsley Watch Co., manufacturer 
of novelties, 38 E. 23rd St., filed a voluntary 
petition in bankruptcy in the United States 
District Court, this city, last Thursday. The 
schedules accompanying the petition list the 
liabilities at $13,978, which amount repre- 
sents all unsecured claims. The assets total 
$1,460, and consist of cash on hand, $200; 
stock in trade, $1,000; machinery, tools, etc., 
$200, and deposits of money in the banks 
and elsewhere, $60. Among the largest un- 
secured creditors are: Waterbury Clock 
Co., $2,875; Phillip Doering, $500; C. E. 
Beardsley, $2,000; Manufacturers Trust Co., 
$1,800; L. A. Minkowsky, $280; Mattatuck 
Mfg. Co., $2,548; Cloister Clock Co., $120; 
Topics Publishing Co., $379; National Jewel- 
ers Board of Trade, $135; Manufacturing 
Jewelers Board of Trade, $140; Butler 
Printing Co., $151; J. C. Menkin Co., $183; 
Abraham & Strauss, $171; F. E. Beardsley, 
$2,087, and H. J. Nordhousen, $345. 

The first meeting of the executive com- 
mittee of the Silver Producers’ Association 
was held at the Waldorf-Astoria Hotel on 
Wednesday last. C. F. Kelley, president of 
Anaconda Copper Co., and chairman of this 
committee, presided. Senators Tasker L. 
Oddie of Nevada and Walsh of Montana 
represented the Senate Commission of Gold 
and Silver Inquiry. Among those in the 
silver trade who attended were C. W. Har- 
mon, president of the Sterling Silver Manu- 
facturers’ Association, and G. H. Niemeyer, 
vice-president of Handy & Harman, presi- 
dent of the National Jewelers Board of 
Trade. The sessions were private and no 
statement was issued to the press. It is 
understood, however, that the matter of or- 
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ganizing an export organization was the 
chief subject considered. Senators Walsh 
and Oddie addressed the conference and as- 
sured the committee members of their desire 
to co-operate to the fullest and most prac- 
tical extent. 

The seventh regular meeting of the Jewel- 
ers’ Square Club was held Nov. 12 in the 
private dining room of: Schwartz’s chop 
house, 22 Dey St., New York. The officers 
present were E. F. G. Hilsinger, president ; 
Isador Lassner, treasurer; James E. Theise, 
sergeant-at-arms, and William B. Peck, who 
was appointed secretary pro tem. There 
were 29 members also in attendance. The 
secretary's report of the October meeting 
was read and accepted, after which the 
treasurer’s report was also read and accepted. 
The following new members were then 
elected in the usual manner and in due form: 
Oscar James Brod, 9 Maiden Lane; Sidney 
Cohn, 44 Gold St,.; Samuel Dorskey, 358 
Fifth Ave.; Louis Grabow, 35 Maiden Lane; 
A. D. Keedwell, 170 Broadway; Ernest 
Louis Morse, 198 Broadway; Morton M. 
Selig, 66 Nassau St.; Mark E. Mamluck, 68 
Nassau St.; Leopold M. Herzfelder, 65 Nas- 
sau St. © 

A warning published in last week’s issue 
of THE JEWELERS’ CrrCULAR and read by a 
bookkeeper for Sylvan Levy, a jeweler at 
33 W. 46th St., probably saved him from 
being robbed last Thursday. A story com- 
ing from Boston told how several jewelers 
in that city were informed by telephone by 
someone who said he was an attendant at a 
local hospital, that a girl had just been 
brought in and had asked for the jeweler. 
He usually hastened to the hospital and dur- 
ing his absence the jeweler’s place was 
robbed. Last Thursday Mr. Levy’s bdéok- 
keeper was called to the telephone by some- 
one who spoke like a foreigner and who 
said he was an attendant at Bellevue Hos- 
pital, and that a relative of hers had just 
been brought to the hospital. Remembering 
the warning, the bookkeeper telephoned to 
the hospital but could locate no one there 
she knew. It is believed that the man or 
men who were responsible for the call 
planned to hold up and rob her employer 
after she left. Jewelers are warned to be 
cautious in heeding such telephone calls and 
should investigate before they leave their 
office. 








Notes from West Virginia 





The Fairmont Jewelry, Co. has been opened 
at 207 Jackson St., Fairmont, W. Va., by 
H. F. Weber. 

A. C. Thomas, of the Thomas Jewelry 
Co., located in the McLure Hotel block, an- 
nounces that the company will discontinue 
its jewelry business as soon as the stock and 
fixtures can be sold. 

Gunther & Totten have opened a jewelry 
store at 1017 Quarrier St., Charleston, W. 
Va. Mr. Gunther was with the Ernest 
company for 12 years and Mr. Totten with 
Sclove’s for 13 years. 

A. C. Thomas, of the Thomas Jewelry 
Co., located in the McLure Hotel block, an- 
nounced that the company will discontinue 
their jewelry business as soon as the stock 
and the fixtures can be sold. Mr. Thomas, 
who has been 30 years in the jewelry busi- 
ness, will engage in an entirely different line. 











has 


The Emile Snyder Refineries, Inc., 
purchased the property it occupies at 298-306 
South St. 

H. A. Kretch, of Sinnock & Sherrill, 126 
South St., started this week on a trip 
through New York and the New England 
territory. HH. W. Sherrill is in the middle 
west. 

J. C. Burke is the style adopted for the 
retail jewelry business at 797 Broad St., 
conducted by Maurice L. Diamond, of 715 
High St.; Archie Lindner, of 90 Spruce St., 
and Isadore Colmes, of 624 High St. 

Albert Bahr, 565 Palisade Ave., Jersey 
City, with Henry Christiansen, 171 Bergen- 
line Ave., West Hoboken, have filed the 
trade name Imperial Pearl Co. for their 
jewelry store at 415 Oak St., Jersey City. 

Charles F. Moore is now in the south 
for Moore & Hofmann, Inc., silversmiths, 
of 401 Mulberry St. C. C. Beechell has just 
returned from a middle western trip for the 
same firm. He said he found business good. 

Austin Walters has just got in from a 
trip through Pennsylvania, West Virginia, 
and the Carolinas for Meyer & Gross, of 
407 Mulberry St. Milton Meier has re- 
turned from a trip through New York, 
Pennsylvania and the New England States 
for the same firm. 

Ground was broken Nov. 14 for the Per- 
manent Industrial Exposition building. 
Louis V. Arouson turned the first shovelful 
of earth at the exposition site, Broad St., 
opposite Lincoln Park. Chester R. Hoag, 
president of the Newark Museum Associa- 
tion, was a contributor of $500,000 to the 
building fund. 

The Newark Museum and Newark Public 
Library on Nov. 22 will open an exhibition 
on “China and the Chinese,” presenting a 
comprehensive survey of Chinese life from 
agriculture to the fine arts. The exhibition 
will be sent on tour of the United States 
after its close here Jan. 1, 1924. Twenty 
cities have asked for it. 

Several jewelry manufacturing firms lo- 
cated nearby were menaced for a time early 
last Tuesday morning by a blaze in a three- 
story factory building at 436 Mulberry St. 
The second floor only was occupied. This 
was used by manufacturers of novelties. 
Damage was estimated at $25,000 in a $50,- 
000 stock of materials, much of it still un- 
packed, which was intended for manufacture 
for holiday trade. Three alarms were 
sounded for the fire to keep the flames from 
surrounding buildings. 

F. C. Lautz, of Frederick C. Lautz, Inc., 
359 Mulberry St., is to start Nov. 26 on a 
trip that will take in Philadelphia, Pitts- 
burgh, Cincinnati, St. Louis, Chicago, De- 
troit, Cleveland and Buffalo. Mr. Lautz 
said he is hopeful of decided betterment in 
trade conditions on this trip. Orders have 
been increasing recently in number, he re- 
ports, but buying is still limited to small 
volume. Wholesalers are stocking only lim- 
ited quantities, and do not seem to be con- 
centrating on any particular numbers. 

W. D. Sinnock, of Ehrlich & Sinnock, 
manufacturing jewelers of 126 South St., 
reports that he found a fair demand for 
cheaper-priced goods, and that wholesalers 
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and the trade generally in much of the 


southern and western territory bought early 
in the season and have not been moving their 
stocks very fast. Mr. Sinnock returned re- 
cently from a three months’ trip that car- 
ried him to the Pacific Coast. He took the 


southern route going out and visited the 
middle west on the return trip. F. W. 
Sackett, traveling for Ehrlich & Sinnock, 


started last Wednesday on his final trip of 
the through the eastern territory, 
taking in Pennsylvania, New York and the 
New England States. 

Miss Caroline Hoag, daughter of Mr. and 
Mrs. Chester R. Hoag, of 373 Mt. Prospect 
Ave., was chosen a few weeks ago as cap- 
tain of the fire patrol at Rosemary Hall 
School for Girls, at Greenwich, Conn. At 
4 a. M. on Noy. 14 fire broke out in the 
main building of the school, causing $300,000 
damage, and Miss Hoag became the heroine 
of the occassion. With the aid of two as- 
sistants she roused 45 sleeping girl students 
and led them to safety. <A roll call a few 
minutes after the fire was discovered, with 
the girls assembled outside the blazing build- 
ing, accounted for all as safe. The burned 
dormitory building, three stories high, was 
of wood and concrete construction. It was 
destroyed. It was one of 11 buildings com- 
prising the school group. Miss Hoag is 
18. She is preparing to enter Bryn Mawr. 
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TRADE CONDITIONS 


With the nearer approach of the holiday season 
business with the jewelers of Louisville continues 
to show improvement, and it looks as if from 
Dec. 1, the trade will be exceptionally busy. A 
good many gifts are now being laid aside for cus- 


tomers. Collections are good, and the general out- 
look promising. There have also been a number 
of late Fall weddings which have brought in a 


good volume of trade. 





It is reported that the Better Business 
Bureau is watching auction sale advertising, 
and claims of auctioneers, closely, and that 
an especially active campaign will be waged 
this year to prevent auction selling on a mis- 
representation basis, which injures the entire 
trade. Last year several arrests were made, 
especially on false statements concerning 
watches. 

Among recent visitors to Louisville were: 
J. A. Downs, of Larter & Sons, New York; 
Arthur S. Peiss, of Rosenthal & Kaplan, 


New York; Irving Breslow, of Pitzele & 
Hamberger, New York; Al Pope, of the 


Bassett Jewelry Co., Providence; George 
Detmering, of Jos. Noterman &: Co., Inc., 
Cincinnati; J. H. Harrison, of the La Pierre 
Mfg. Co., Newark. 

Two trays of watches, valued at around 
$500, were taken from the Gem Jewelry & 
Novelty Co.’s window, between 5:30 and 6 
o'clock in the morning of Nov. 13, the 
roundsman reporting the window intact at 
5 o’clock, while at 6:05 o’clock he found it 
had been broken. A_ heavy iron bolt, 
wrapped in a rag, was found on the side- 
walk, while a hole a yard in circumference 
made it easy to pick over the window stock. 








L. V. Castleberry is the successor to the 
Watkins Drug Co., at Wills Point, Tex. 
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The Kahn Jewelry Co. is now located in 
the Province building. It occupies one of 
the largest offices on the fifth floor. 

S. C. Case, of Barre, who has been suffer- 
ing from a diseased eye for several weeks, 
is able to get about again and attend to 
business. 

The sympathy oi tne trade is extended 
to Benjamin Blakney, of the Smith, Pat- 
terson Co., on the death of his mother, who 
passed away last week 

Henry F. Weiler, of Sanger & Co., has 
been obliged to lay off for several days 
owing to a severe cold. He expects to be 
back in business in a few days. 

H. R. Woodward, Norwich, Conn., well 
known in this city, has retired from busi- 
ness after 40 years. The stock in trade 
was sold by William J. Nelson, of Boston. 

1. C. Woodbury, assistant manager of 
the New York branch of the E. Howard 
Clock Co., was in town last week. Among 
other places he visited was the factory in 
Roxbury. 

A miniature reproduction of a Swiss 
watch factory is on exhibition in one of 
the windows of Bigelow, Kennard & Co. It 
is an electrically lighted model of the 
Longines factory, picturesquely set against 
its natural background of trees and Swiss 
mountains. 

The Smith, Patterson Co.’s team, with a 


team total of 1,409, was high in the Boston 
Jewelers’ Bowling League matches _last 
week. In the Harkins, Kirby and Murphy- 


Thomas Long Co. match each had a total 
of 1,303. The former won the rolloff. 
The scores: Smith-Patterson, 1,209-Lenox 
Jewelry, 1,287; Harkins, 1,302-Thomas 
Long, 1,303; E. B. Horn, 1,373-I. Alberts, 
1,290; D. C. Percival & Co., 1,325-Bigelow 
Kennard 1,309; A. Stowell, 1,259-Ripley 
Howland, 1,253; Shreve, Crump & Low, 
1,345-Hodgson Kennard, 1,301. 

The annual meeting of officers of the 
Boston Jewelers Club resulted in all of the 
officials being re-elected with the exception 
of Col. Harry L. Brown, who has resigned, 
owing to the fact that he is now located 
in another part of the country. Edward 
A. Bigelow, of Bigelow, Kennard & Co. 
was chosen in his place. The president 1s 


F. R. Hollister and Albert Kerr is the 
secretary. It was voted to hold the annual 
banquet Feb. 6, probably at the Copley- 


Plaza, as in former years. Secretary Kerr 
has charge of the arrangements. 








A “free” gold market in Canada has just 
been stopped, export of gold to the United 
States now being prohibited and the New 
York premium upon payments within the 
Dominion has been discontinued, says the 
last issue of the Financial Review of New 
York. Ontario gold producers are fighting 
this ruling, as it is estimated that about three 
per cent of mines’ profits is to be penalized. 
This action is interpreted to be an early 
step toward severe British regulation of the 
Canadian gold mining industry. A new plan, 
involving export licenses, is now under 
preparation, according to the report in this 
journal. 
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}. Oppenheimer, of Oppenheimer & Co., 
is on his last trip of the year through the 
south. 

Sig Strauss, of Sig Strauss & Co., will be 
away for a week on one of his jaunteyiny they 
southern territory. ‘ 

\dolph Ottensoser, of A. G. Schwab & 
Sons, is making his last trip for 1923 in the 
south, while Louis Lang, of the same firm, 
is making Ohio. 

\ll of the traveling representatives of the 
Wallenstein-Mayer Co., Harrison building, 
are sending in orders that make up a fair 
volume of business for the fast approaching 
holiday season. 

A. S. Workum, diamond cutter on Race 
St., was again appointed by Norwood Lodge, 
No. 576, F. and A. M., as its representative 
to the Masonic Employment Bureau in Cin- 
cintati. Mr. Workum was re-elected at the 
annual meeting last Friday evening and it 
marks his seventh year as serving in that 
capacity. 

W. S. P. Oskamp, head of the Oskamp 
Jewelry Co., Dixie Terminal building, and 
prominent realty owner in Cincinnati, sold 
the site at the northeast corner of 8th and 
Vine Sts. to W. E. Huenefeld, local manu- 
facturer and capitalist. The sale includes a 
tract fronting 140 feet on Vine St., one of 
the principal thoroughfares of the city, and 
involves half a million dollars. It is likely 
that part of the site will be utilized in part 
by a bank. 

In the report of The Insurance Press, 
which covers an annual survey of premiums 
paid for men of prominence who died dur- 
ing the year, it is shown that heirs of Frank 
Herschede, founder of the Frank Herschede 
J. Co., received the fourth highest award in 
Cincinnati. The tate jeweler was insured 
for $53,743, as that was the amount paid to 
his family, and only three others were greater 
in the city, the top price being $190,642. 
The total amount of insurance paid in Cin- 
cinjati during the year amounted to $5,298,- 
0, this ranking the Queen City eighth 
among cities throughout the country. 

Lawrence B. Herschede, secretary of the 
Frank Herschede Co., 124 E. 4th St., was 
elected a member of the board of directors 
of the Cincinnati Business Men’s Club, 
Tuesday. He received the second highest 
vote out of a field of eight candidates, being 
led only by Charles H. Deppe, whose total 
was 1,138. It was one of the quietest elec- 
tons ever held by the organization, as there 
were no campaign managers, electioneers or 
ither workers, and the only indication that 
a. election was on was that of candidates 
tanding in the corridor wearing a_ red 
‘fnation and ribbon bearing his name. 

A suit in mandamus brought against the 
ical building commissioner and the plan- 
ng commission by the Werk Realty Co., 
which is controlled by W. S. P. Oskamp, 
eal jeweler, was. withdrawn from the Com- 
ton Pleas Court during the week and the 
ame suit was filed in the Supreme Court, 
‘twas aimed only at the building commis- 
‘omer. This was done to determine whether 
%e realty company could construct a busi- 
*s§ and residence structure along Harrison 
‘vé, Westwood, which has been set aside 
®a purely residential neighborhood. The 
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suit will test the authority of the planning 
commission to restrict business construction 
in any locality. 

Jewelry manufacturers and heads of job- 
bing houses in Cincinnati have taken issue 
with a statement made by the management 
of the Sinton Hotel in connection with the 
robbery of Ernest F. Straus at the hotel 
three weeks ago. Local jewelry men do not 
agree with the management that all traveling 
representatives wait until their trunks are 
removed to their respective rooms and then 
the valuables taken therefrom and placed in 
vaults of the hotel. This usually is done by 
diamond salesmen whose packages usually 
are small, but is not always done by men 
carrying a line of rings and other jewelry. 
A number of trays containing rings, brace- 
lets, barpins and others usually make a bulky 
package, and for that reason the trunks are 
kept in the rooms at the hotel. The hotel 
management here made the assertion that 
the robbery would never have occurred if 
Straus had exercised the usual precaution by 
removing the trays from the trunk and tak- 
ing them to the desk. Nothing new has been 
given out by the local police about the rob- 
bery and it is probable that nothing new 
has yet been learned about the theft, with 
the exception of the finding of the empty 
trays along Springfield Pike, near Hamil- 
ton, O., 25 miles from Cincinnati. 











ward Lewis of Arcade were among the re- 
tail jewelers from out of town who called 
on the jobbers last week. 

Arthur J. Block, president of T. C. Tanke, 
Inc., and of the Empire State Ring Co., is 
expected home about Dec. 1 from an exten- 
sive business trip through New York and 
New England. 

H, W. Albrand and W. T:‘Hinterschied, 
who have been associated with Goodman 
Bros. for the past 10 years, have opened 
a jewelry store to be known as Albrand & 
Hinterschied at 50 E. Broad St., Colum- 
bus, O. 

A short circuit in the electric light wiring 
of the Max Dorewitz jewelry store, Main 
St. and Niagara Ave., Niagara Falls, N. Y., 
is reported to be the cause of a small fire 
in the ceiling of the store recently. Police 
and firemen without apparatus extinguished 
the fire. 

George H. Evans, of Evans & Sons, Inc., 
Utica retail jewelers, was in Buffalo on 
Nov. 12 as the guest of Mr. and Mrs. 
Charles T. Evans, the purpose of his visit 
being to inspect the exhibition of Lenox 
china, which Brayton’s, Inc., held during 
the past week. 

H. C. McCormack, vice-president of T. C. 
Tanke, Inc., celebrated the first anniversary 
of the opening of the new store at 557 Main 
St. by giving a dinner and theater party to 
the employes on Tuesday, Nov. 20. The 
dinner was held at the Buffalo Athletic 
Club, after which the party adjourned to 
the Majestic Theater and enjoyed Ziegfeld’s 
“Sally.” 

After having smashed a show window in 
the J. M. Harris jewelry store in Union St., 
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Olean, N. Y., on Nov. 17, Frank McCor- 
mick, 42, who gave his address as Pitts- 
burgh, was arrested as he was removing 
watches and other articles of jewelry from 
the display cases. Search of McCormick 
at police headquarters disclosed three 
watches on his person and he is being held 
on a charge of grand larceny. Patrolman 
Edward Wittenberg, who made the arrest, 
alleges McCormick followed another officer 
along his beat and after the second patrolman 
had passed hurled a stone through the 
window. 

Ronald Copeland, of the famous English 
china house of Copeland Spode, has been 
touring America during the past month, 
greeting many of the firms who have been 
customers of his concern for many years. 
One of his first stops was made in Buffalo 
where he was the guest of Mr. and Mrs. 
Charles T. Evans of Brayton’s, Inc. Mr. 
Evans recently received a letter from Mr. 
Copeland, written after he had been in this 
country two weeks, in which he expresses 
himself as having enjoyed his visit and 
promising that his trips to this country will 
be made annually or every two years, as 
he feels well repaid for the time expended, 
because of the friendships and acquaintances 
renewed or established. 

Special displays of diamond and platinum 
jewelry featured the formal opening last 
week of the new store of Leininger-Oelheim, 
Inc., in the Genesee building on Genesee St. 
at Main St. Among the pieces on exhibit 
were diamond and platinum bracelets and 
bar pins, valued at from $3,000 to $4,000, 
shown through the courtesy of Julius 
Wodiska, New York manufacturer, while 
two platinum, diamond studded watches, 
claimed by the Bulova Watch Co., the 
manufacturers, to be the thinnest men’s 
models in the world, were also on view, a 
round one being valued at $1,500 and a 
square shape, $1,700. Crowds thronged the 
new store from Wednesday, the opening 
day, until the end of the’ week. The store 
was a veritable bower of flowers, sent by 
business and personal friends with best 
wishes for success for this old established 
retail jewelry firm. Floral pieces bore the 
compliments of the following: National 
Jewelry Case Co., Genesee Properties, Inc., 
Martin Optical Co., Mr. and Mrs. W. E. 
Schmidt, employes J. N. Adam Co., T. C. 
Tanke, Inc., Simon Cohen, Vander Voort 
Bros., Norman E, Mack, Liberty Bank, 
Seymour & Cryer, Buffalo Times, News, 
Enquirer, Courier, Clarence Packard, S. H. 
Brick, all of Buffalo; Joseph L. Herzog, 
Henry Freund & Bro., Julius Wodiska, 
Zach A. Oppenheimer, Adels-Rebakoff Co., 
and The Bulova Watch Co., of New York 
city. Souvenirs were given all who visited 
the store during the week. 








The climax of the national advertising 
campaign for 1923 which the Bulova Watch 
Co., New York city, has been conduct- 
ing will come with a _ two-color page 
advertisement, which will appear in the Dec. 
15 issue of the Saturday Evening Post. This 
advertisement appeared in the last issue of 
THE JEWELERS’ CIRCULAR and is said to be 
one of the biggest watch ads ever published. 
According to the Bulova concern, the cam- 
paign has resulted in a 100 per cent. increase 
of business over 1922. 
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Chicago Notes 





Glenn Dalrymple, jewelry buyer for Hill- 
man’s, is spending a couple of weeks in the 
ast visiting the markets. 
“Jake” Joseph, of Despres, Bridges & 
Noel, spent a few days at Rockford, IIl., 
st week visiting the trade. 
Jacob Bunn, of the Illinois Watch Co., 
Springfield, Ill, spent a few days in Chi- 
ago last week visiting with the trade. 
Clarence Thompson, of Joseph Fahys & 
(o, returned last week from a trip through 
the east and reports conditions favorable 
there, 
William Juergens, Jr., of the Juergens & 
\ndersen Co., returned recently from a 
wsiness trip to California and Pacific Coast 
cities, 
J. Knosman, representing the A. & Z. 
(hain Co., Columbus Memorial Vaults, left 
st week on a 10-day business trip through 
the east. ; 
Albert Frech, of the Eisenstadt Mfg. Co., 
§. Louis, Mo., was in Chicago last week 
isting Fred Emerson, their Chicago repre- 
satative, 
Frank Duff, of Charles H. Duff, Rock- 
lad, Me., was a visitor in Chicago last 
vk calling on the trade en route for the 
nddle west. 
Nathan Lebolt, of Lebolt & Co., will re- 
tm this week from French Lick, where he 
seat a couple of weeks resting and visiting 
wth friends. 
’. A. Corrigan, president of the Houston 
Watch Co., Houston, Tex., was in Chicago 
“ week visiting the trade and renewing 
i acquaintances. 
Sidney Lebolt, of Lebolt & Co., left this 
"tk for Lacon, Ill., to spend a week with 
tmbers of his club duck hunting along 
% Illinois River, 
A L. Hancock, of the Bassett Jewelry 
4%, who returned last week from a short 
through the middle west, reports busi- 
‘as fair there. 
vave Jeffery, of Jeffery & Harris, Min- 
“lis, was in Chicago last week for a 
" days looking over the markets and 
“cng Fall purchases. 
'.G. Lenhart, representing the E. L. 
ter Co., left last week for Providence 
"snd a couple of weeks at the factory 
i his new Spring line. 
- W. Bolles, Chicago manager for the 
“ela Community, Ltd. returned last 
Mek from Oneida where he spent a few 
* Visiting at the home office. 
t Imperial Clock Corp., Collinsville, 
las opened a Chicago office in suite 504 
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Columbus Memorial building, and John B. 
Neukum has been placed in charge. 

Nathan Stern, of Stern Bros. & Co., New 
York, spent a few days in this city last 
week visiting with their Chicago manager, 
on his way home from the Pacific Coast. 

Walter Williams, in charge of the hotel 
department for the International Silver Co., 
is making a business trip to St. Louis and 
the southwest and will return to Chicago 
sometime this week. 

Henry E. Oppenheimer, of Henry E. 
Oppenheimer Co., New York, spent several 
days in Chicago last week visiting with 
Emil Schmidt, their Chicago representative, 
and calling on friends. 

Mrs. A. Webb, buyer for J. L. Brandeis 
& Sons, Omaha, Nebr., called on the Chi- 
cago markets last week on her way east 
where she will spend a couple of weeks 
making holiday purchases. 

I, Lachman, of I. Lachman & Son, Seattle, 
Wash., passed through Chicago last week on 
his way east to visit the markets. Mr. 
Lacnman expects to be east for about two 
weeks before returning to Chicago. 

J. B. Crawford, Chicago manager of the 
A. Wittnauer Co., left last week for the 
south and will be gone for two weeks. H. 
A. Schulze, also of this concern, is making 
a three weeks’ trip through Michigan. 

Hugh E. King, manufacturers’ representa- 
tive, 1104 Heyworth building, accompanied 
by Mrs. King, left last week for the east’ 
and will be gone for a month. Mr. King 
will combine business and pleasure on the 
trip. 

C. J. Grossman, who formerly was in 
business for himself in the Columbus 
Memorial building, has associated himself 
with Louis Stein, manufacturing jeweler, 
located in the Capitol building. Mr. Gross- 
man will represent this concern in the city. 

Carl L. Loeb, of I. Schwartz, Heyworth 
building, returned last week from an ex- 
tended trip through the west, and after 
spending a few days in Chicago replenish- 
ing his stock left on a trip through the 


south and will not return until after 
Christmas. 

J. H. Benford, export representative for 
Henri Picard & Frere, London, was in 


Chicago last week calling on the trade on 
his way to the west. This is Mr. Ben- 
ford’s first visit to this country in nine 
years, and his many friends in the trade 
were pleased to see him and renew ac- 
quaintance. 

Charles H. Greenwood, recently ap- 
pointed by the Gorham Co., to take charge 
of its hotel department in Chicago and the 





ee 





middle west territory, returned last week 
from a visit to New York and Providence, 
where he visited the factories and display 
rooms. Mr. Greenwood is one of the best 
known hotel silverware men in the country. 

The title of “judge” is becoming popular 
among the jewelers*in Chicago. Since the 
election last Tuesday it is now “Julge” 
William Juergens. He attained his title 
with but little previous preparation but 
“Judge” Sol Hess is in active training in 
order to justify his title. Mr. Hess, famous 
for his strip, “The Nebbs,” has been selected 
as a member of the board of judges to 
serve at the National Beauty Meet which 
will be held at Madison Square Garden on’ 
Nov. 28. There will be one beauty repre- 
senting each of 88 cities in the United 
States and upon Mr. Hess’s judgment will| 
depend the title of America’s most beauti-i 
ful woman. ! 

Walter Brock, who has been distributing’ 
worthless checks among merchants in the: 
northwest section of this city was tried in 
the Municipal Court last Thursday and re- 
ceived a sentence of one year in the Bride- 
well. He made no effort to conceal his 
identity, giving his correct name and men- 
tioning a well -known relative during the 
transaction. In all, he passed about 25 
checks ranging from $25 to $200 each. Two 
jewelers, C. Hansen, 3557 Fullerton Ave., 
and E. M. Brandrud, 3758 W. N. Ave., 
suffered small losses. 

Creditors of Jacob C. Solomon, who did 
business as Solomon & Co., received word 
last week that William F. Zibell, the trus- 
tee of the bankrupt’s estate, had filed his 
final report and account, Oct. 19, showing 
a balance remaining on hand of $465.33. A 
final meeting of the creditors will be held 
before Frank L, Wean, referee in bank- 
ruptcy, in Room 437, Monadnock Block, 
Nov. 19 at 10 a. M. at which the report of 
the trustee will be considered as well as his 
petition for an allowance of liabilities in- 
curred by him and his request for leave to 
sell certain uncollected accounts. The 
creditcrs will also consider his request for 
the allowance of a fee for his attorneys of 
$125, and the allowance of fee for the 
petitioning creditors’ attorneys of $200, and 
an allowance of the fee for the service of 
the bankrupt’s attorney, who asks $250. At 
this meeting the question of declaring a first 
and final dividend on all claims will come 
up. 
Sympathy was extended last week to 
Sherwood Lee, of the diamond department 
of Lebolt & Co., on account of the death 





(Continued on page 109) 
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Wilmor 


an Fo We. B. 


HOLLOWWARE 


No. 3261, Florentine Pattern Sandwich 
Plate, 10 inches round, platinum finish, 
silver plate on heavy nickel silver, price 
to retail at $4.60. 


No. 3266, Florentine Pattern Sandwich 
Tray, Silver plated in the popular plati- 
num finish on nickel silver, size 10 inches 
round. This pattern is a beautiful com- 
bination of piercing and chasing. Handle 
is of the swinging type, retails at $5.50. 


No. 3711, Florentine Pattern, Fruit Bowl, 
silver plated in platinum finish on heavy 
nickel silver, diameter 10 inches, height 
8 inches, retail price $8.75. 


Order your Holiday Supply of 
Wilmort Hollowware now. We can 
make immediate delivery. Write to 
your jobber or to us. 


Wilmort Manufacturing Company 
No. 113-M. Silver Plated, Engine turned 430 South Green St., Chicago, Illinois 


retails at $7.50. New York Display Rooms: 
Other Numbers from $2.75 up. A. C. HIRSCH, 358 Fifth Ave., New York City, N. Y. 
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of his father, who passed away on Sunday, 
Nov. 11, after an illness of over five years. 
Services were held last Tuesday at his home 
and interment was at Waldheim cemetery. 

Leroy Present, of New York, spent the 
past week in Chicago calling on the trade 
and visiting with old friends. 

Harry Deutsch, of Henry Zimmern & 
Co., returned to Chicago last week from 
New Orleans and the south where he spent 
several weeks calling on the trade. 

Ed. Moore, Chicago manager of the 
R. F. Simmons Co., left last week for 
Attleboro, to visit at the factory for a 
couple of weeks and get his new Spring 
line. 

J. M. Ritter, of the LaRit Perls, has 
leased room 1309 Columbus Memorial build- 
ing, and will remove from his present loca- 
tion on the fifth floor of this building, 
Dec. 1.. Mr. Ritter found that on ac- 
count of increase in business he had to have 
larger quarters, 

Edward B. Seeber, recently completed 
the furnishing of his new retail jewelry and 
optical store at 3106 N. Cicero Ave. Mr. 
Seeber formerly was in business on Mil- 
waukee Ave. near Montrose, and retired 
from the retail trade about a year and a 
half ago. He opened his new store a few 
weeks ago. 

The engagement of Bernard J. Drach to 
Miss Sadye Edelstone, of this city, was an- 
nounced last week. Miss Edelstone is the 
daughter of Mr. and Mrs. Gustav Edelstone, 
and Mr. Drach is well known to the jewelry 
trade of Chicago and the middle west, having 
been associated with Block-Weinfeld & Co. 
for a number of years, and prior to that was 
with Swartchild & Co. as traveling repre- 
sentative. 

Joseph Friedlander, who formerly was in 
the wholesale jewelry business for himself, 
has associated himself with the Temple 
Jewelry Co., as a partner. This concern has 
also taken the room adjoining their present 
quarters, which will be used as a shop, and 
their old shop space will be turned into two 
diamond offices. This concern is located on 
the third floor of the Reliance building, and 
the other partners in the business are Meyer 
Greenwald and Abe Zusman. 


Oliver B. Rystrom’s many friends in the 
jewelry business will no doubt be surprised 
to know that he has tendered his resignation 
as manager of the Saart Bros. Co.’s Chicago 
office, to become effective Dec. 1. For a 
number of years before he became associated 
with the Saart Bros. Co., Mr. Rystrom was 
merchandising manager for the Joseph-Myer 
Jewelry Co. at Memphis, Tenn., and has now 
acquired a financial interest in the business. 
He will assume his duties there as general 
manager immediately. 

The “4-10 Club” of the Chicago jewelry 
trade gave a farewell dinner and party at 
the Hamilton Club last Friday night to Roy 
H. King, who is leaving Chicago in a short 
time to take charge of the Los Angeles of- 
fice of Ostby & Barton, after managing the 
Chicago office for many years. At the con- 
clusion of the dinner, Ed Moore, president 
of the club, on behalf of the members pre- 
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sented Mr. King with a beautiful rosewood 
traveling set. The entire evening was then 
given over to social affairs. The member- 
ship of the club, all of whom were present, 
consists of the following: Ed Moore, Fred 
Haller, Roy King, Geo. Simmons, Geo. 
Fleming, “Bill” Penfold, Larry Edwards, 
Chas. Brown, Frank Moran, Frank Whiting, 
Jack Friedland, J. Lucius Taylor, Oscar 
Lessing and “Art” Oppenheim. 

Among the visitors in Chicago last week 
calling on the markets were: C. W. Dud- 
geon, Ames, Ja.; Louis Hetzner, of C. N. 
Hetzner, Peru, Ind.; Agnes Dwyer, of 
Dwyer & Andersen, Rockford, Ill.; C. E. 
Lindquist, Rockford, Ill.; R. E. Chappell, 
Niles, Mich.; T. W. Schuler, Elkhart, Ind.; 
John Johnson, Superior, Wis.; Mrs. M. 
Nicoll, of Gottfredson & Nicoll, Kenosha, 
Wis.; Mrs. Birger Larson, Ottawa, IIl.; C. 
A. Jensen, La Salle, Ill.; Harry L. Jordan, 
Kenosha, Wis.; ‘Gulbrand Anderson and 
wife, Taylorville, Ill.; H. G. Anderson, Fre- 
mont, Nebr.; J. A. Rummele, Manitowoc, 
Wis.; W. J. Sowers, of Hupp & Sowers, 
Streator, Ill.; A. J. Hammel and wife, Lud- 
ington, Mich.; C. A. Gossard, Washington 
Court House, O.; R. A. Orr, Rochester, 
Minn.; A. Shepard, of the Shepard Jewelry 
Co., Williamsburg, Ia.; E. Musk, Fulton, 
Ill.; M. L. Crane, Adams, Wis.; Will How- 
ard, Rochester, Ind.; H. J. Schaefer, Schae- 
fer & Son, Huntington, Ind.; L. Beck, Ft. 
Wayne, Ind.; R. Nelson, Nelson Bros., 
Marion, O. 








Oklahoma City 


S. R. Snow left recently for a month’s 
visit to his ranch in Arizona. 

George M. Berry left Monday for a fort- 
night’s trip through western Texas. 

George Goldfarb, of the George Goldfarb 
Co., has returned to Oklahoma City, after a 
two weeks’ trip through Texas. 

Ray Gumm, Hugo, Okla., is conducting 
an auction sale to dispose of his stock pre- 
paratory to leaving for California to make 
his future home. 

Because of ill-health, Edward Velton, 
manager of the R. V. Bardon jewelry store 
at Tulsa, Okla., has been taking a rest from 
active business service. 

W. F. Arnett has sold his jewelry store in 
Edmond, Okla., and went to Washington 
State to make his future home. He is for- 
mer president and secretary of the Oklahoma 
Association of Retail Jewelers. 

A new jewelry shop was opened in the 
Duncan Theater building at Sapulpa, Okla., 
under the management of Duncan Bros. 
This company already operates two other 
jewelry stores in the same city. 

H. F. Harter was elected president of the 
Ponca City Retailers’ Association at a re- 
cent meeting. Vice-presidents named include 
Benjamin E. Ford, Ray E. Martin, Samuel 
Kern and H. W. Gouldy. Carrie Thomas 
was retained as secretary. 

A number of jewelers from various points 
in Oklahoma are expected to visit Oklahoma 
City at the time of the ceremonies attendant 
upon the opening of the new India Temple, 
Friday, Nov. 16. Five hundred candidates 
will be initiated, which will involve the dis- 
position of an equal number of lapel buttons. 

Henry Marks, Sapulpa, Okla., has sold his 
jewelry store to P. H. Phillips, Tulsa. Mr. 
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Marks has left for California, where he will 
look for a new location. Mr. Phillips will 
remove the jewelry stock of his Tulsa store 
to Sapulpa, and conduct his new store upon 
the same policies as when operating in Tulsa. 











Sam Diamant, who recently lost about 
$40,000 of jewelry and diamonds through 
a hold-up of clerks, is holding a special sale 
of furs, with the announcement that the 
money-raising expedient was forced by the 
robbery. 

F. W. Sellers, formerly a retail jeweler 
in Wellington, Kans., stopped at this market 
recently on his way back to Wellington 
from Canada. He and other young men 
of his section had gone moose hunting, and 
they reported success, with a moose and 
several bears, besides smaller fry, for their 
bag. 

The Kansas City Association of Whole- 
sale Jewelers and Opticians adopted a reso- 
lution of sympathy for the family of Secre- 
tary Fernley of the National Wholesale 
Jewelers’ Association. The action was taken 
at the monthly meeting Nov. 14, the secre- 
tary being instructed to convey the associa- 
tion’s expressions to the family. 

William M. Smith, known as “Billy” 
Smith to the trade and indeed to many of 
the public, died recently, aged 55. Mr. 
Smith was for the past 12 years a retail 
salesman with the Jaccard Jewelry Corp., 
and prior to that time had been in other 
retail stores in Kansas City. He is survived 
by Mrs. Smith and a grown daughter. 

Fred W. Sands, secretary of the Kansas 
City Wholesalers’ Association, who had been 
ill for several weeks in the early Fall, has 
recovered materially, and is engaged in his 
usual work, with the association and with 
his companies, the Besack-Sands Advertis- 
ing Co. and the Mid-Continent Jeweler. Mr. 
Sands was not continuously confined to his 
home during his illness. 

The following were among the retail 
jewelers recently visiting this market: E. R. 
Harlan, Eldon, Ia.; E. L. Maltbie, La Plata, 
Kans.; Mr. and Mrs. J. W. Brown, Mar- 
shall, Mo.; E. O. Greene, Gardner, Kans. ; 
Mr. and Mrs. W. W. Whiteside, Liberty, 
Mo.; W. S. Noble, Drexel, Mo.; Gene 
Weber, Lexington, Mo.; E. R. Reyer, West- 
moreland, Kans.; Frank Buchan, Bristow, 
Okla.; C. J. Madtson, Ottawa, Kans. 

The stock of merchandise and the fixtures 
in the store formerly operated by Martin L. 
Meshek, F. 12th St., were bought at trustee’s 
sale by J. Manookin. Mr. Manookin has 
placed a man in charge, and is selling the 
jewelry stock at special retail sale. He ex- 
pects to close out the merchandise by the 
first of the year. The price paid was $950. 
Mr. Meshek filed a petition in bankruptcy 
in October, showing in schedules $4,399 of 
obligations, and assets of $1,036. Joseph M. 
Jones was receiver and trustee. 








A. Gellman will open a first class jewelry 
store in the storeroom formerly occupied by 
T. A. James, jeweler at 232 Sycamore St., 
Petersburg, Va. 





Mrs. Daisy Gough, who has been with the 
soszhardt-Possin Co. for a number of years, 
has resigned and will leave shortly for Cali- 
fornia, where she will make her future home. 
Miss Hildegard Falk has succeeded her at 
the local jewelry house. 

A. M. Lang, Kaukauna, accompanied by 
Mrs. Lang, motored to Milwaukee last Sat- 
urday on a combined business and pleasure 
trip. Mr. Lang looked up many of his 
friends in the jewelry trade, while Mrs. Lang 
did her shopping in the big Milwaukee 
stores. 

Mrs. Alfred H. Andrews died at Columbia 
Hospital, here, after a brief illness. Before 
her marriage Mrs. Andrews was Miss Ella 
Matson, who came to Milwaukee in child- 
hood with her parents from New England. 
Her father for many years was owner of 
Milwaukee’s foremost jewelry store of that 
day. 

Archie Tegtmeyer, Grand Ave. jeweler, 
was elected president of the Grand Avenue 
Business Men’s Association, permanent or- 
ganization of which was completed this week. 
The association is composed of downtown 
merchants and professional men whose places 
of business are located on Grand Ave., and 
who have united to promote the interests of 
this retailing section. 

Trace Christenson, Stoughton, Wis., and 
Almer Aalseth, of the Christenson & Aalseth 
Co., Edgerton, Wis., jewelers, spent several 
days of the past week in Chicago on a com- 
bined business and pleasure trip. Both 
jewelers visited the trade to take care of 
merchandise for holiday requirements at the 
jewelry stores. 


Grand Ave. and other downtown jewelers 
of Milwaukee are making plans for elaborate 
Thanksgiving window displays, which will be 
linked up with an expression for Marquette 
University of this city. On that day the uni- 
versity football team will play the University 
of Vermont team at a homecoming game. A 
resolution has been adopted by the common 
council asking all merchants to decorate their 
stores and windows in honor of the occasion. 

E. F. Mechler & Son and several other 
jewelers of Marshfield are prominent among 
the local business men who have organized 
an advertisers’ club of the Chamber of Com- 
merce to interest the farmers of that vicinity 
in all reasonable effort in disposing of the 
produce on the monthly Golden Rule sales 
days. Farmers are to be extended every 
possible courtesy so that a closer relationship 
with Marshfield business men may be estab- 
lished. In short, the movement, if carried 
out as outlined, will convince the farmers 
and the buying public generally that it pays 
to trade at home. 

Fraternal emblem jewelry was quite the 
vogue in Milwaukee jewelry store displays 
during the past week in which the semi-an- 
nual ceremonial of Tripoli Temple, Nobles 
of the Mystic Shrine, and the meeting of 
the Wisconsin Consistory, Scottish Rite Ma- 
sonry, were held in this city. Louis Esser 
Co., Bunde & Upmeyer Co., Bloedel’s 
Jewelry, Inc., William H. Schwanke, Inc., 
Rank & Motteram Co., Oberst, Inc., and 
other downtown jewelers prepared special 
window displays, and also carried appro- 
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priate displays of Scottish Rite and Shrine 
jewelry. A number of out-of-town jewelers 
belonging to the orders attended the sessions. 

A voluntary petition in bankruptcy has 
been filed in the United States District Court 
for the Eastern District of Wisconsin at 
Milwaukee by Cyril Saicheck, manufacturing 
jeweler, who conducted his establishment at 
301 Wells St. The schedules show liabili- 
ties to consist of unsecured claims of $3,346, 
with assets of $753, consisting of stock in 
trade, $200; household goods, $200; books, 
etc., $15; furniture and fixtures, $50; debts 
due on open accounts, $287; deposits, money, 
etc., $.87. Of the assets, property valued at 
$415 is claimed exempt. 

Joseph Hofman, aged 28, who was ar- 
rested last week, after he had been caught 
throwing a brick through and looting the 
show window of the jewelry store of 
Anthony Leising, 487 12th St., and attempted 
to flee with nearly $1,000 in watches and 
trinkets, has confessed another jewelry rob- 
bery. The first robbery Hofman admitted 
was that committed on Oct. 10, when he took 
five watches from the window of the Cream 
City Jewelry Store at 442 12th St., after 
shattering the glass with a padded brick. 
The watches, valued at $148, were recovered 
by detectives. Hofman was captured last 
week in an alley near the Leising store which 


he had looted. 


The nearness of the holidays is bringing 
an unusually large number of Wisconsin 
jewelers into the Milwaukee wholesale and 
jobbing market to place orders for merchan- 
dise. Among those who were here this week 
were A. R. Brushert, Wausau; J. B. Davis, 
Lake Mills; H. A. Brunke, Berlin; R. W. 
Bayley, Beaver Dam; Albert Weber, Fenni- 
more; D. D. Graff, Elkhorn; Schneider 
Bros., Burlington; Estberg & Sons, Wauke- 
sha; B. Panik, Cudahy; J. Brehley & Son, 
Cudahy ; Ed Fischer, Reeseville; J. S. John- 
son, McFarland; Percy Hatch, Oconomowoc; 
Reinhold Hille, Menominee Falls; L. H. 
Shaver, Delavan; C. B. Barthholf, East 
Troy; J. L. Sieger, Racine; Url Amidon, 
Harry E. Pelzer and W. E. Smith, Hartford. 

Carl Meyer and August Leichtfuss, sales 
representatives for the Boszhardt-Possin Co., 
have started out on their final sales trips of 
the year through their respective territories 
in Wisconsin and adjoining States. They 
will be out four or five weeks to take care 
of holiday and other wants of the jewelers 
in their territories. Reports from them to 
Mr. Boszhardt indicate that business in the 
cities is exceptionally good, while in the 
smaller communities jewelers are satisfied 
with early Christmas business, but are in- 
clined to be more conservative. Ralph 
Weckerle, city salesman for the firm, states 
that Milwaukee jewelers are quite enthusi- 
astic over prospects this season. The Bosz- 
hardt-Possin Co. is keeping its establishment 
open on Saturday afternoons from now until 
Christmas to take care of hurry-up calls 
from the trade. 


Milwaukee is in an especially favorable 
financial position and business here this Fall 
and early in 1924 should run from 5 to 10 
per cent. above last year, according to L. L. 
Newton, Milwaukee manager of the Babson 
statistical organization, in an address before 
business men. Mr. Newton is well known 
among Wisconsin jewelers, having been one 
of the principal speakers on the program of 
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the last Wisconsin Retail Jewelers’ Associa- 
tion convention at Fond du Lac. Mr. New- 
ton is of the opinion that business should 
continue relatively better than in many parts 
of the country. “Business in 1924 will be 
fairly good, and if you keep a good cash re- 
serve and push your sales and advertising 
strong, you will find it a profitable year,” 
he said. He urged that credits and collec- 
tions be watched closely, especially among 
those depending upon automotive lines and 
farm buyers. 








Omaha 


Albert Edholm, Omaha jeweler, spent last 
week in New York. 

Louis Larson, of the Larson Jewelry Co., 
Omaha, who has been ill for some time, is 
improving, though he was not able to be at 
his business last week. 

Among the jewelers who visited in Omaha 
during the week were L. Klopp, Blair, Nebr.; 
O. H. Godsey, Herman, Nebr., and Mr. 
Ollerman, Blair, Nebr. 

Miss Kerr, who was for some years in 
the jewelry department of the J. L. Brandeis 
& Sons’ department store in Omaha, has 
taken a position in the jewelry department 
at Hayden Bros., a local department store. 

Ferdinand Smith, father of A. F. Smith, 
Omaha wholesale jeweler, suffered a fall last 
week. Mr. Smith is 86 years old, and in- 
sists that he is as young as he used to be. 
So when the home was being redecorated 
for a party, he insisted on hanging the pic- 
tures. He climbed onto the piano and fell. 
Though the fall was a bad one, no bones 
were broken, and after being in the care of 
a nurse for three days, he is again on his 
feet, 86 years young. 

A. F. Smith, of the A. F. Smith Co. 
Omaha wholesaler, said: “Christmas busi- 
ness is just spotted. It is not what it should 
be, but in south Omaha, for example, it 
seems to be much better than in Omaha 
proper. That is probably because at the 
packing houses there is an enormous weekly 
payroll. It is noticeable, too, that the goods 
that do move are those which are getting the 
advantage of a large advertising campaign 
back of them, such as pearls, certain watches 
and silverware, particularly flatware that is 
constantly put before the consumers through 
big advertising campaigns. Retail jewelers 
who have been aggressive enough to take ad- 
vantage of these advertising campaigns by 
displaying these advertised goods in their 
windows and showcases prominently have 
had a good run of business on them.” 








Adolphe Schwob, Inc., 45 Maiden Lane, 
New York, distributers of the Tavannes 
watch is sending to retailers throughout the 
country an attractive and well made sun dial 
which is intended for use in window dis- 


plays. The base of the sun dial is made 
of solid mahogany and has a gilt top. It 
measures about four inches high, four inches 
wide and four inches deep. On the front 
of it appears a small brass plate containing 
the name “Tavannes Watch” and beneath 
this is the concern’s slogan “Right with the 
Sun.” The sun dials are attracting a great 
deal of attention and are being used exten- 
sively by retail jewelers throughout the 
country in their window displays. 
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TRADE CONDITIONS 


The Jewelry trade in Seattle is showing con- 
siderable activity. New stores in various parts 
of the State are buying opening stocks in the 
city. Retail stores are already reordering articles 
that are beginning to move rapidly with the first 
Christmas shoppers. Wholesale houses and job- 
bers all report satisfactory sales. 





B. V. Bell has opened a new jewelry shop 
in the Majestic Theater building in Yakima, 
Wash. 

J. Sinclair, Seattle auctioneer, is conduct- 
ing a jewelry sale for one of the shops in 
Gilroy, Cal. 

S. Jacoby, of Jacoby Bros., Vancouver 
jobbers, is visiting the jewelry trade in Seat- 
tle this week. 

Julius Armbruster, Springfield, Ill., was in 
Seattle last week in the interests of the II- 
linois Watch Co. 

J. E. Gabriel, Seattle auctioneer, is con- 
ducting a jewelry auction sale for A. H. 
Varnes, Sprague, Wash. 

Benjamin Rothenberg, representing New 
York manufacturers, was calling on the 
jewelry trade in Seattle last week. 

H. M. Crothers, Aberdeen, Wash., was in 
Seattle over the Armistice Day holiday, buy- 
ing stock for his shop in Aberdeen. 

H. Welsch, for several years watchmaker 
for Rolands, Inc., Seattle, is now with Gas- 
ton Moch in his shop in Montesano, Wash. 

Harry Adler, First Ave. jeweler, has 
opened a new store at 917 Second Ave., to 
be run in conjunction with his former estab- 
lishment. 

O. J. Friend, Anacortes, Wash., was in 
Seattle last week buying the opening stock 
for a new jewelry store he is opening in 
Anacortes. 

K. L. Sheets, formerly in business in 
Yakima, Wash., has opened an optical de- 
partment in the jewelry shop of C. H. Mc- 
Clain, Bremerton, Wash. 

A. R. Drugman and his partner, Mr. 
Jacobs, jewelry auctioneers of Portland, 
Ore. are in Seattle conducting an auction 
sale for the American Jewelry Co. 

Diamond rings, watches and fraternal 
charms were taken from the show windew 
of Ben Tipps Diamond Shop, 1408 Second 
Ave, last week by a thief who threw a brick 
through the glass. The loot was valued be- 
tween $3,000 and $4,000, according to Mr. 
Tipp. 

Harry Winters, who has been in the jewel- 
ty business in Seattle on Third Ave. for 15 
yars, has bought the Diamond Palace on 
Second Ave. of Rothstein & Gluck, who 
lave gone into the diamond importing and 
wholesale jewelry jobbing business, with a 
shop in the Green building, near Pike St. 

H. Segerestron, who conducts a jewelry 
top in Nome, Alaska, during the Summer 
tenths, has returned to Seattle to be in the 

thop of Segerestron & Hagen during the 
Vinter. He reports business in the northern 
‘ttitory much improved. There is a re- 
wal of the gold washing on the beaches 
“ound Nome and a corresponding increase 
“the mercantile business. 

Harry K. L. Johnson is covering the ter- 
‘tty formerly covered by Ernest Sultan 
wt §. A. Perkins & Co., wholesale Seattle 
‘elers. Mr. Johnson is a new man in the 
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business. Mr. Sultan, who has been con- 
nected with S. A. Perkins & Co. for several 
years, has gone to the Portland store of 
Morris Jacoby, retail jeweler. 

I. Lachman, of I. Lachman & Sons Co., 
wholesale jewelers, left for the east last 
week on a buying trip for his firm. His 
headquarters in Providence, R. I., will be 
at the Biltmore Hotel, and in New York city 
at the McAlpin Hotel. He will be absent 
from the city for three weeks. A new 
branch office has been opened at Portland, 
Ore., at 607 Couch building. 

The removal sale of Hardy & Co., pioneer 
jewelers who will have new quarters soon, 
and the retiring from business sale of L. W. 
Suter, Inc., for 18 years in business in Seat- 
tle, are both drawing good crowds and con- 
siderable merchandise is being sold. The 
auction sale of the American Jewelry Co. 
and the retirement sale of the Neft Jewelry 
Co. are reported successful. 

S. Burnett, manager of the Burnett Bros.’ 
jewelry store in Seattle, has been using page 
advertisements in the Seattle papers, adver- 
tising the store’s new policy of allowing pur- 
chases to be paid for on the installment plan. 
The advertisements include a coupon, which 
will be accepted as an initial payment of $1 
on purchases. Another certificate, printed in 
the advertising copy, may be filled out with 
requests for jewelry for inspection. 

Morris Green, a Seattle man who has been 
connected with various jewelry stores in the 
city, has opened a new and attractive little 
shop at Second Ave. and Union St. The 
interior of the shop is finished in hand-made 
blue and gold stucco, with side panels alter- 
nating with blue velvet, and latticed beveled 
mirror. Lighting fixtures are placed over 
each blue velvet panel. Curtains in the 
street windows are finished with crystal pen- 
dants. Blue velvet carpeting is used, with 
ivory enamel showcases. 








Atlanta, Ga. 


TRADE CONDITIONS 


Atlanta jewelers, as a general rule, are doing 
a steady business, and are looking forward to a 
brisk holiday season. Recent advances in the 
price of cotton, and prospects for further ad- 
vances, due to low stocks on hand and a short 
crop this season, have made the business outlook 
much brighter in all directions, and while, of 
course, some are a little too optimistic as regards 
cotton, almost everybody here thinks it will finally 
settle down upon a higher level to the benefit of 
the farmer, business man and everybody in the 
south. 








Beasley & Taylor, 74 Whitehall St., are 
making extensive improvements in their shop. 

Tulley Simpson has joined the force of J. 
J. Bookout, 114 Peachtree Arcade, as watch- 
maker. 

Mr. Wyatt, of the Wyatt Jewelry Co., 
Rome, Ga., was a visitor to Atlanta during 
the week. Elias Markens, with the firm of 
E. Wachter & Co., Chicago, IIl., was also in 
Atlanta, calling on the local trade in the in- 
terest of his firm. 

Louis A. Pong, of the firm of Kohn & Co., 
jewelry manufacturers, Newark, N. J., was 
a visitor to Atlanta during the week. He 
spent several days in the city calling on the 
local trade and renewing his acquaintances 
among the jewelers. 

J. D. Madigan, district manager for the 
Gorham interests, has just returned from a 
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business trip to Havana, Cuba, where he re- 
ports conditions as much improved over the 
past two or three years. “Conditions in 
Cuba,” says Mr. Madigan, “are very much 
better. Havana jewelers are all hopeful. 
They believe that the worst is behind them, 
and that business on the island this year 
will prove satisfactory, leaving them in much 
better shape financially than they have been 
in the past two or three years.” 














TRADE CONDITIONS 


Business with the retail jewelry dealers of 
Evansville has been very good during the past 
week or 10 days and they say they are looking 
for a good trade the balance of the year and that 
in their opinion this year will finish with a larger 
amount of business to their credit than did last 
year. Collections are holding their own very well 
and general business conditions continue to 
steadily improve. The various manufacturing 
plants here are being operated on steady time and 
in some instances they are running at full capac- 
ity. Local dealers say that the outlook for holiday 
business is excellent and they are looking for a 
rush after the first of December. Wholesale 
firms say business has been very good during the 
past month and that they in fact have no complaint 
at all to make over trade conditions. 





Charles F. Artes, Jr., of the Charles F. 
Artes Co., Inc., of 321 Main St., is back 
from a business trip to Indianapolis. 

Mose Gans, formerly engaged in the retail 
and wholesale jewelry business here, has re- 
turned from a trip to French Lick, Ind. 

Carl Stocking, retail jeweler of Outer Di- 
vision St., has returned from Rockport, Ind., 
where he visited friends and relatives for 
several days. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of 204 
Main St., is expected here during the Christ- 
mas holidays to visit relatives and friends 
for a few days. 

P. Hebner, retail jeweler at Boonville, 
Ind., will shortly have charge of a commit- 
tee of the club, arranging the weekly pro- 
gram of that organization. He is one of the 
charter members of the club. 

Many of the local retail dealers are plan- 
ning to have elaborate window displays at 
their stores during the pre-holiday season. 
The dealers are expecting a splendid out-of- 
town trade during the holidays. 

The new value of the estate of the late 
Isaac Gans, wholesale jeweler and president 
of the city park board, who died Nov. 10, 
1922, is a little over $162,000, according to a 
petition to determine the inheritance tax filed 
in the Vanderburgh County Probate Court, 
here. Mrs. Rose Gans, the widow, is named 
as chief beneficiary in the will. 

The retail jewelers in towns in western 
and northern Kentucky report that they have 
enjoyed a splendid trade during the past 
month and that indications point to a fine 
business the balance of the year. The to- 
bacco growers in the Henderson and Hop- 
kinsville district in .western Kentucky will 
receive more than $1,000,000 for their to- 
bacco and most of this money will be turned 
into the regular channels of trade, and it is 
predicted that the bulk of it will be spent 
during the coming holidays. This wil great- 
ly stimulate the retail trade in many lines, 
it is predicted. 








TRADE CONDITIONS 
With the approach of the holiday season, local 


jobbers report increased business. The principal 
reason for this is the fact that retailers were over- 
cautious in their holiday purchases when the sales- 
men first went on the road. The rural stores es- 
pecially appear to be exceedingly active in new pur- 
chases. Late in the Summer it appeared that busi- 
ness with these stores would be very light this 
Fall and Winter. The farmer was broke and owed 
money, and the wheat crop, while heavy, brought 
little actual money. The corn crop, however, is 
another story. With corn prices such as they are, 
the farmer can make some money. The crop has 
been average, and the result has been an increase 
in all lines of rural business, the retail jewelers as 
well. The manufacturers seem to have done their 
part in increasing business, by putting on the mar- 
ket a wonderful assortment of novelties for the 
holiday business. There has been satisfaction ex- 
pressed both by local jobbers and retailers over the 
general niftiness of the most of these novelties. 
They are finding a ready sale. Salesmen out of 
local jobbing houses report continued inactivity, 
however, in the coal regions of the western part of 
the State. 





Miss Mary Bauer, 69 years old, died at 
her home, 3904 Carrollton Ave., recently. 
Death followed a period of 21 weeks’ con- 
finement to her bed. Miss Bauer, born in 
1854, had lived in Indianapolis all her life. 
As a clerk in the Charles Mayer & Co. 
store for 47 years, she had gained a large 
number of friends and acquaintances all over 
the State. She was the first woman clerk 
employed by the Mayer company, and many 
persons said she was the first woman clerk 
in Indianapolis. Miss Bauer, throughout the 
long period of her employment, was in the 
jewelry department at the front of the main 

. floor, where she was a familiar figure to a 
great many people. She saw generations of 
customers, as well as generations of em- 
ployes, come and go. She was retired on a 
pension two years ago. Miss Bauer was the 
guest of honor at a reunion held last Janu- 
ary for those who had been employed by the 
company prior to 1893. 

After a battle of more than eight months, 
the trade, in co-operation with other busi- 
nesses and industries, has achieved a signal 
victory in Indianapolis through a recent or- 
der by the Indiana insurance commissioner 
ordering a change in Indianapolis rating 
with the National Board of Fire Under- 
writers from second class to 1% class. The 
resultant saving in insurance premiums will 
result in a saving of thousands of dollars a 
year to the trade here. When business in- 
terests in Indianapolis banded together for 
this one purpose some months ago, they first 
interested the city government into the neces- 
sity of reducing fire insurance rates. This 
was followed by months of research work 
on the part of the parties affected, and finally, 
despairing of getting at the truth of the 
situation, the commissioner himself had a 
survey made inside his own office by his own 
staff. The results of this latter survey 
proved the rates should be reduced. After 
the city government had been interested, the 
full force of the city legal department was 
thrown into the scales. The weight of evi- 
dence was just too much for the insurance 
commissioner. 


Advertising, salesmanship 


courtesy and 


are the three big essentials in modern retail 
business, Mayor Shank; Indianapolis, told 
the West Washington Street Merchants’ As- 
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sociation, recently, following the annual din- 
ner of the organization. Many members of 
the trade attended. The mayor said adver- 
tising was necessary to get patrons to the 
store, salesmanship the quality to make them 
buy, and courtesy on the part of everybody 
in the establishment the thing that brought 
them back. Mayor Shank said the Board of 
Public Works had obtained the promise of 
the Indianapolis Street Railway Co. to in- 


augurate through crosstown’ service on 
Washington St. This statement was greeted 
with loud cheers by the merchants. 


“The harder business is to get, the more 
you must fight,” said the mayor. He com- 
plimented the association on its co-operative 
advertising campaign for the monthly dollar- 
day sales. He said such advertising helped 
even the smallest merchant. Donn Bridges, 
in a talk on co-operative advertising, pointed 
out the results obtained by the larger trade 
organizations. He mentioned the florists, 
the citrus growers of the west Coast, the 
grapefruit growers of Florida, the paint and 
varnish trade, all of whom contribute heavily 
to big co-operative advertising campaigns. 
The advertising managers of the three local 
dailies made short talks. 

Few Hoosiers know that precious stones 
are found in Indiana. It is true they are 
not abundant enough to cause any wild rush 
to localities where they are occasionally 
washed out, but even diamonds are included 
in the State’s valuable mineral resources, 
according to a report Dr. W. N. Logan, 
State geologist, has made to Richard Lieber, 
director of the State conservation depart- 
ment. Dr. Logan has identified crystals of 
quartz, rutile, topaz, garnet, tourmaline 
(brown and black), feldspar, amethyst and 
diamond found in Indiana, and he has rec- 
ognized agate, opal, jasper and chalcedony 
in pebbles picked up along the creek bottoms 
in the State. According to Mr. Lieber, rec- 
ords show that more than a score of dia- 
monds have been found along streams in 
Morgan and Brown counties. The largest 
one reported weighed nearly five carats, but 
the majority were under two carats. Most 
of them were picked up by persons washing 
the stream sands and gravel for gold. In 
3rown county, diamonds and other stones 
have been found in Indian, Goss, Lick and 
Salt creeks, and in Morgan county, in Gold, 
Little Indian, Sycamore and Possum creeks. 
Very frequently quartz crystals have been 
mistaken for diamonds and occasionally a 
zircon has been found. Pearls are some- 
times found in fresh-water clams or mussels 
in Indiana streams. While a few such pearls 
are reported to have sold for more than $100, 
most of those found in the State are of little 
economic importance. The mussels are use- 
ful, however, in the manufacture of pearl 
buttons, and clam fishing is carried on in the 
Ohio, White, Wabash and other rivers, 
while button factories are located at Shoals 
and Petersburg. 








Pacific Coast Notes 





Mary Tiura, widow of the late proprietor 
of a jewelry store, at Parlier, Cal., who 
sold, after her husband’s decease, to August 
Rinne, has filed notice of her intention to 
repurchase the business. 

A. W. Freeberg. who has closed his 
jewelry store at Chowchilla, Cal., on ac- 











November 21, 1923. 


count of ill health, has gone to the tri- 
county hospital, at Ahwahnee, in the moun- 
tains, hoping that the clear, dry air may 
benefit his health. 

St. Elmo Coombs, who has been repre- 
senting the International Silver Company’s 
sterling silver lines, in the northwest, will 
henceforth make his home and headquarters 
in Portland, Ore. E. S. Henry, who has 
been representing some of the plated hollow- 
ware of the International Silver Co.’s lines 
in the northwest, will make his home and 
headquarters in Seattle. Edward _V. 
Saunders, Coast manager for the Interna- 
tional Silver Co., stated that these changes 
have been made in order to afford a better 
service for the dealers of the northwest. 


Cleveland 


E. G. Eroe of the Bowler & Burdick Co., 
past commander of the American Legion in 
Cleveland, has been named chairman of a 
committee to receive General Joseph Haller, 
commander-in-chief of the army of the Re- 
public of Poland. An extensive program of 
reception and entertainment was formulated 
for the general during his stay in Cleveland 
Nov. 18, 19 and 20. 

Carl Koch, who has been connected with 
Goodman Bros. for the past 22 years, will 
establish and manage a new jewelry busi- 
ness in the Rowlands building, under the 
name of the Carl Koch Co., in the near 
future. Mr. Koch is a member of civic and 
fraternal organizations in the city and in 
his long experience in the jewely line will 
no doubt tend to make his new enterprise 
a success. 

What is considered the largest and most 
interesting collection of historic and nobility 
bearing antiques, in gold, silver and bronze 
may be found in the spacious sales and dis- 
play rooms of C. A. Selzer comprising four 
floors in the Bulkley building. Relics in 
ebony and jade originating during the re- 
gimes of the monarchies in Germany and 
the Russian czars, crested plate and service 
sets in solid gold, hand wrought silver in 
exquisite designs and many other articles 
too numerous to mention that would entrance 
the connoisseur hold forth in seemingly 
proud and brazen display as if to defy one 
another in superiority of rank and ancestral 
lineage. Among the most prominent and 
outstanding features of interest on display 
at the present time present a large bronze 
candelabra eight feet high containing an 
eight-light torchere, brought into Germany 
from the Russian Province Galicia by sol- 
diers in 1900 and later became the possession 
of the German ex-Lord Chancellor Bethman- 
Hollweg, whose family placed it on_ sale 
shortly after his death in 1920; a Russian 
silver icon with painted miniatures and 
studded with jewels, which was also con- 
fiscated by soldiers; a solid gold German 
crested service set composed of a 30-inch 
hand wrought tray, tea pot, sugar and cream 
holders and an extra large sugar container 
with tongs, and a complete dinner set 1 
old Vienna china that formerly belonged to 
the ex-Kaiser’s daughter. It would be im- 
possible to duplicate the quality and work- 
manship of these articles in the present day 
and their intrinsic value would be very little 
compared with the sums expended to bring 
them to the public. 
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Jack Monasch, of S. H. Friend, is back 
from the southern territory. 


lritz Barkan, diamond importer, has just 
returned from a northern trip. 

Ciyde J. Schoenfeld, with Wm. Davidson, 
is driving north, via the Valley route. 

Mike Spiro has just returned from a trip 
down the Valley, for Mayer & Weinshenk. 

H. E. Jones, western representative of 
the Wadsworth Watch Case Co., is visit- 
ing southern California. 

M. M. Morris, retired diamond merchant, 
and Mrs. Morris have just returned from 
a pleasure trip to Europe. 

Sain Kierski, of Lee & Kierski, has gone 
to Los Angeles to see the football game. 
Mr. Kierski is a confirmed fan. 

J. S. Adler, 57 Post St., San Francisco, 
is representing the Modern Ring Mfg. Co., 
of 94 Canal St., New York on the Pacific 
Coast. 

Albert Hansen, of Seattle, who has been 
in San Francisco for the past two weeks, 
ieft, on Nov. 6, to spend a few weeks visit- 
ing friends in southern California. 

Frank Sandrocks, formerly with another 
well-known firm of 704 Market St., has 
joined the house of Levy & Cresalia as a 
salesman. 

Representatives of manufacturers in town 
during the past few days include: Fred 
Radcliff, of M. A. Mead & Co., Chicago, 
and Billy Phillips, of L. Heller & Son, New 
York. 

J. E. Lewis, about to leave for Los 
Angeles, expressed the opinion that, elec- 
tion now being over in California, he looks 
for good business during the remainder of 
the Fall. 

Miss Dixon Williams, a trusted employee 
of A. I. Hall & Son, has announced her 
engagement to Stanhope Boggs, of the U. S. 
Air mail service. Mr. Boggs was the first 
pilot to bring air mail to San Francisco. 

R. S. Morse, who has been with the In- 
ternational Silver Co. here for about a year, 
has resigned and has left for his home, in 
Hartford, Conn. L. A. Schultz has joined 
the staff of the International Silver Co. to 
represent sterling silver lines in central and 
northern California. 

The following jewelers have been visiting 
the trade during the past few days: Joseph 
Conn, Marysville; E. A. Oppliger, Napa; 
G. C. Wilkins, Red Bluff; R. H. Ewert, 
Riverside; O. Monk, of Wiesen-Monk, 
Sacramento; Ernest Mueller, Eureka, and 
M. Poole, of Haney & Poole, Marysville. 
; A number of San Francisco visitors, be- 
‘onging to the trade, went to Los Angeles, 
during the week of Nov. 11, to be present 
at the opening @f Feagans’ new store, Ed- 
ward V. Saunders, manager of the Interna- 
tional Silver Co., visited that firm’s Los 
Angeles office for a few days before the 
“pening, which he had timed his visit to 
attend, . 

_ Frank Jeddis, of the Alphonse Jeddis Co., 
is back from a trip with the San Francisco 
Chamber of Commerce to Honolulu, T. H. 
He reports that the voyagers had a delight- 
ul time, both coming and going and that 
merchants of the territory welcomed the 
an Francisco delegates royally, showing 
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them the points of interest and entertaining 
them at dinners, luncheons, etc. 

The following Los Angeles jobbers have 
just been elected to the National Jewelers 
Board of Trade, according to information 
given out by A. V. Davidson, western man- 
ager, at his offices, First National Bank 
building, San Francisco: Meyer & Talbott 
Co.; E: Bastheim & Co., and the I. Behr- 
stock Co. The two first-named firms have 
their offices in the Title Guarantee building, 
Los Angeles. 

Edward V. Saunders, Coast manager for 
the International Silver Co., has _for- 
tunately recovered from his recent serious 
accident and is able to walk as usual, with 
the aid of a cane. He has been on the job 
from the time attending physicians allowed 
him out of his house. He was riding his 
splendid mount, “Buster,” when a friend’s 
horse grew excited, reared and pawed and 
brought one of his hoofs down on Mr. 
Saunders’ leg, breaking it in two places. 
“Buster,” who was uninjured, behaved with 
perfect composure. Mr. Saunders was one 
of the most enthusiastic supporters of the 
Charity Horse Show, Nov. 16 to 18, for 
the benefit of the hospital for wounded 
veterans, at Palo Alto, and he is also a 
member of the Pacific Coast Jockey Club, 
an organization which is giving 25 days of 
racing this Fall, but without any betting, 
which is against the State law. Two million 
dollars are about to be invested in stock 
farms near here as a result of the club’s 
activities, 











Feagans & Co., hoped to be able to 
open their new store on Nov. 19. 
H. D. Smart, formerly of Eugene, Ore., is 


visiting southern California. He is accom- 
panied by his family. 

Herbert S. Brandt, of the E. Bastheim Co., 
has just returned from a three weeks’ trip 
to Salt Lake on business for the company. 

Joseph Rogers, traveling representative 
from the Los Angeles office of A. I. Hall 
& Son, San Francisco, has gone on a busi- 
ness trip to San Diego. 

O. S. Balzer, manager of the jewelry de- 
partment of Hamburger & Sons, is taking 
a few days’ rest at a popular resort in the 
San Bernardino mountains. 

EK. A. George, wholesaler in the Title 
Guarantee building, reports that he has been 
having unexpectedly good Fall business and 
that his Christmas trade is well under way. 

H. M. Pickering, until recently employed 
by Montgomery Bros., will open a jewelry 
business in the department store now occupy- 
ing the location recently vacated by that 
firm. 

J. A. Foulger, formerly with the Gorham 
Co. and more recently with the Goldsmiths 
& Silversmiths, Inc., Detroit, Mich., has 
just come to Los Angeles and taken a posi- 
tion on the sales force of Montgomery Bros. 

Most of the ceremonies in observance of 
Armistice Day in Los Angeles took place on 
Sunday and there was no general cessation 
of business on Monday. In common with 
the other merchants the jewelers kept their 
stores open for business as usual. 

R. A. McMullen, vice-president of the 
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Southwest Gem & Jewelry Co., is recovering 
from serious illness resulting from ptomaine 
poisoning. Although so ill that his recovery 
was very doubtful for a time, he is now 
able to be at the store a part of each day. 

P. M. Coleman, recently from Tulsa, 
Okla., has taken a position as salesman with 
the Donavan & Seamans Co. He was with 
the Boswell Jewelry Co., Tulsa. Mrs. M. 
Boyd is another new member of the sales 
force of this company. She is in the toilet- 
ware department. 

I. Behrstock, of the I. Behrstock Co., has 
just returned from the northern part of the 
State, where he went to call on the trade. 
He reports that he is well satisfied with the 
conditions there. Harry Wolfe of the same 
concern is now in Arizona and Sam Hur- 
witz is in the north, but is expected home 
soon. 

Walter Kursinski has opened a new jewel- 
ry shop at 2221 N. Broadway. A. J. Wilkin- 
sin, formerly with C. F. Lesassler, 2801 N. 
Main St., has accepted a position as jewelry 
and watch repairer. Mr. Wilkinson has had 
a number of years’ experience with the rail- 
road inspection and they will make a spe- 
cialty of doing high-grade watch repairing. 
Mr. Kursinski is a native of Los Angeles. 

The following new sales people have just 
been added to the force of Brock & Co.: 
George W. Anderson, formerly of Boston, 
in the gold department; L. A. Ginn, also in 
the gold department; Miss Carrie Ruoff, 
novelty department; Mrs. Cassell, formerly 
with the same firm, has also taken a position 
for the holidays. J. L. Perry and George 
Creed, formerly with S. Nordlinger & Sons, 
are also now with Brock & Co. 

C, F. Weston, 715 Title Guarantee build- 
ing, and H. L. O’Neill, 908 Broadway Cen- 
tral building, have been appointed a special 
committee by the Southern California Jewel- 
ers’ Golf Association to make all preliminary 
arrangements for the tournament to be held 
in March. This plan has been adopted in 
order to prevent the confusion that might 
occur if the arrangements were left until 
near the date of the tournament. 

The Southwest Gem & Jewelry Co. has 
recently made a number of changes in its 
manufacturing department. Otto Enten- 
mann, who received his training in Europe 
and is specially adapted to the position, has 
been made head of this department. Under 
him a complete reorganization of the depart- 
ment has been effected, and at least four 
new workmen will be employed at once. 
James Garrett has been added to the sales 
force and will cover outside west coast as 
well as local territory. 

The entire capital stock of the Armer & 
3rown Co., jewelers’ supply house, 503-504 
Title Guarantee building, has been purchased 
by L. J. Miller and Guy Lauderbaugh, both 
of Albuquerque, N. M. These gentlemen 
have both had wide business experience and 
are thoroughly acquainted with the needs of 
the retail jeweler. They advise that they 
have made arrangements with the C. & E. 
Marshall Co., Chicago, to handle their full 
line of specialties. They intend to add con- 
siderable new capital to the business, greatly 
enlarge the stocks and establish a jewelers’ 
supply house complete in every sense of the 
word. 








The Turks Jewelry Co., Danville, Va., 
was recently damaged by fire. 
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Coss2o FLOWER CENTER 
: 12% inch 


The Pairpoint Corporation 


MANUFACTURERS 
OF 


Silver Plated Ware 
Metal Electroliers 
Decorated Glass Shades 
Cut and Engraved Crystal Glass 
Fancy Colored Blown Glass 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 
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Methods of Selecting Gift Depart- 
ment Stock 


HE best method of selecting gift depart- 
ment stock is to go to the manufac- 
turers and importers of this line of mer- 
chandise. Make a list of novelty manufac- 
turers and of importers. Write them to 
have your name placed on their mailing lists 
for catalogs and any folders or notices which 
they send out as advance notice to their 








or two dozen lots, which other stores in his 
town have not as yet stocked or are carry- 
ing in such a limited amount that they can- 
not meet a demand if the article “takes” 
with customers. Of course, he needs to 
keep up his stock of staple articles, but the 
more he tends toward novelties which range 
in price from three to $15, the more appeal- 
ing his displays and stock will be to the 
customers in his town. 

THE JEWELERS’ CIRCULAR has in every 
other issue shown new merchandise which 
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SOME OF THE WEDDING GIFTS OF LADY LOUISE MOUNTBATTEN, NOW CROWN PRINCESS OF SWEDEN 


customers of some new merchandise which 
will be on display in their showrooms. 

Also keep that list in your vest pocket, 
and when it comes time for your semi-annual 
buying trip, make straight for the offices and 
showrooms of the people on the list and see 
what they have on display. 

In selecting stock, a jeweler from a town 
or city will always receive courteous treat- 
ment if he goes to a big city jeweler or gift 
store and talks the market and stock over 

with the owner or manager of that store. 
He can go to the large department stores 
and talk with the sales people and the buy- 
rs, learning much from them and govern- 
ing himself by their opinions and advice. 

But, before the jeweler goes on his semi- 
annual trip he should have made a careful 
Survey of what gift department merchandise 
is bei ing sold by his competitors in his own 
‘own and what the stock of the gift stores 
in his town are, 

He should buy the newest things, in dozen 


is on the market today, and this policy will 
continue. Here the jeweler who is alert and 
watching for new ideas and new merchan- 
dise for his gift department will find many 
things to enhance the attractiveness of that 
department and increase the sales. THE 
JEWELERS’ CIRCULAR will supply the name of 
the manufacturer of that merchandise or the 
importer’s name, and the jeweler can either 
communicate then with the source of supply 
or put the name on his list of those to be 
visited on his next buying trip. 

Take into consideration, in buying stock 
for your gift department the merchandise 
which is being sold in your town and the 
type of customers who come into your store 
to buy. Also take into consideration the 
type of customers you wish that new mer- 
chandise to draw into your store. 

Be careful and conservative in your pur- 
chasing; you can always re-order, but if 
you are overstocked with an article which 
does not “take” then you will either have to 


people at just the right time. 


reduce your profit to almost a minimum or 
take a loss to remove it from your shelves 
and make room for something newer and 
which may sell more rapidly. 

But, study other gift departments in the 
jewelry stores in other towns in which you 
travel for some reason or other, and learn 
from their stock and their methods of dis- 
play what they, in their conditions, have 
found to be good sellers. Also investigate 
their advertising methods and gain any other 
helps that can be used to make a gift de- 
partment successful. 

But always keep in mind that the novelties 
which you add are for the following pur- 
poses: Gifts, firstly; the purchaser’s own 
use, secondly; and for favors or prizes, 
thirdly; and for subdivisions under those 
general summaries. Buy gifts—for every 
occasion—to meet the need of every cus- 
tomer who comes into your store—buy gifts, 
beautiful, useful, ornamental, attractive, 
novel gifts. 





Index of Temporary Assistants 





(THERE are few successful gift and art 

shop dealers who are not sometimes 
embarrassed at the holiday season by the 
necessity of taking on temporary sales as- 
sistants. 

The difficulty lies in finding just the right 
It is so easy 
to follow a plan such as I have devised 
for this purpose. 

I bought myself a small alphabetical card 
index, which stands on my desk, and when- 
ever in the course of the year I hear of 
anyone, or talk with anyone, who is willing 
to do a little extra work in my shop at 
Christmas time I enter the name and ad- 
dress on a card and file it. A few weeks 
before the holiday season is scheduled to 
open I write to these people in turn and 
find, naturally enough, that a large propor- 
tion of them have changed their minds, or 
have secured steady employment, or for 
some other reason are no longer available, 
but out of the lot I always find enough to 
provide me with all extra help—C. M. in 
the Gift and Art Shop. 





A department of gifts and favors has 
been installed by the Johnston jewelry store 
on E. Main St., Trinidad, Colo. Under 
the direction of Mrs. Johnston the depart- 
ment has many suggestions in practical gifts 
for the housewife, packaged in attractive 
style and impressive daintiness to show dis- 
criminating taste on the part of the giver, 
and, too, most sure to please the recipient. 
The department affords selections in Haeger 
pottery, hand painted candlesticks, card 
prizes, boxed gifts, Console sets, practical 
gifts in dainty boxes, table favors and nut 
cups. 
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THE MATERIAL OF van THOUSAND USES 








A Profitable Side Line 
for the Jewelry Trade 





Silver and gold mounted Bakelite pens, pencils, 
and cigarette holders, in all of the beautiful new 
colors, make a quick selling line for any store. 


Customers will not only buy for their own use, 
but these Bakelite novelties make such attrac- 
tive, useful gifts that purchases of several at a 
time are not unusual. 






Bakelite Advertising in National Magazines is 
creating a demand. Write us for the names of 
manufacturers of Bakelite smokers’ articles and 
novelties, and reap your share of the profits from 
our advertising. 











BAKELITE CORPORATION 
247 Park Avenue, New York, N. Y. 
Plants 


Perth Amboy, N. J. 636 W. 22d St., Chicago, Ill. 
New Jersey Painesville, Ohio 








Bloomfield, 





— 
BAKELITE 


Condensite 
JREDMANOL 


are the registered 
Trade Marks for the 

































Phenol Resin 
Products 
manufactured under 
patents owned by 
BAKELITE CORPORATION . 
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Hints for the Dealer Conducting a Gift Department 








Epitor’s NoteE:—Jewelers who are interested in special lines for their Gift Departments are invited 


to suggest articles which they desire to see illustrated. 


Whenever possible, illustrations and descriptions 


of such articles will be published in this department and additional information given upon request when- 


ever the data is available. 


’ 


N the issue of Nov. 7, THE JEWELERS 
CirCULAR Called attention to the at- 
tractive novelties being made in such ma- 
terial as Bakelite, Redmonol, Galaleith, etc. 
In this issue are shown in Group No. 378 
a few of the articles thus being offered. 
Scores of manufacturers are submitting 
dainty novelties of practical as well as orna- 
mental use for the consideration of the 
jewelry trade. Beautiful combinations of 
colors are possible with the pure clearness 
of the amber, ruby, emerald, topaz, sapphire 


Parian china and in the most fascinating 
lustres. The discriminating dealer cannot 
help but be attracted to this exquisitely 
made china. The compotes, shown in this 
same group, while different in appearance 
and not as fine and delicate, are lovely in 
their simplicity and purity of coloring, re- 
sembling the spun sugar candy of the con- 
fectioner’s art. 
oe * 8 

Items of glassware are always popular, 

perhaps because of their purity and brilliancy 

















Group No. 378—DAINTY CIGARETTE HOLDERS AND OTHER NOVELTIES FOR THE GIFT TRADE 


and myriad of other colors in the various 
shades. The cigarette holders of an endless 
variety include many of brilliant coloring 
and dainty design, which indicate their pop- 
ularity with the feminine sex. The material 
is suitable for use in the manufacture of a 
great variety of interesting items and the 
gift department is the logical place for the 
display and sale of these most attractive 
articles, 
‘+ 2 

Purely decorative bits of china are those 
illustrated in Group No. 379. The genuine 
Belleek hand-made baskets are of paper- 
thin Parian china. The pieces shown are 
excellent example of the famous Irish ware, 
which is a wonderfully artistic achievement 
in the world of ceramic art. The baskets 
shown are with and without covers and or- 
namented with raised flowers delicately and 
beautifully made. As well as the pieces 
shown, more practical and useful ones, such 
a tea services, cups and saucers, etc., may 


also be obtained in the genuine Belleek- 


and, when combined with sterling silver, 
they are still more attractive, especially if 
they are beautifully cut and engraved and 
of fine quality and workmanship as are the 
items shown in Group No. 380. The puff 
boxes and cologne bottle though similar to 
many others on the market are decidedly 
“different,” and are among the finest ex- 
amples of this merchandise to be had. The 
cutting and engraving is highly artistic and 
the silver mountings of heavy weight and 
excellent finish. In the set to the left the 
silver tops are cut out in the center show- 
ing part crystal. This effect is unusual. 
The ash and match stand, sterling mounted, 
are useful to the smoker and also of pleas- 
ing appearance. So many ash trays merely 
serve one purpose alone, that of necessity, so 
it is a relief to see something really artistic 
in this line. 
x * x 

A truly artistic ornament for milady’s 
dressing table is the little box shown in 
Group No. 381. It combines an artistic 
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ornament with a timepiece. This very un- 
usual little novelty was suggested by a snuff 
box that is now displayed at a jeweler’s in 
Neuchatel, Switzerland. The original box 
is made entirely of gold with blue enamel 
and displays at the sides two enamel paint- 
ings surrounded by pearls. On pressing a 
spring the lid opens and a miniature bird of 
paradise appears flapping its wings, opening 
its beak, turning from right to left and 
whistling an old air. The opposite lid 
conceals the receptacle for the snuff. This 
work of art was made by a goldsmith, 
Henri-Louis Jacques-Droz, of Chaux-de- 
londs, in the 18th century. The box is 
called “An Artistic Snuff Box That Has 
Traveled” because of its wanderings. It 
was subsequently recovered in China at 
Canton, after more than a century and a 
half. It had doubtless passed through many 
hands in offering the snuff of friendship and 
sympathy. But the remarkable fact is, that 
in the course of all these wanderings of 150 
years or so, its mechanism has remained 
intact and the bird of paradise which it 
houses has lost neither its ancient note nor 
its ability to strut. So the replicas have all 
the charm and novelty of this ancient box 
and in addition some of them are equipped 
with watches, thus adding usefulness to the 
artistic beauty of this ornament. The mod- 
ern ones are of sterling silver heavily gold 
plated and beautifully enameled and possess- 
ing the charming innovation of the miniature 
and realistic bird of paradise. To the high- 
class jeweler such exquisite novelties must 
surely appeal, for they are not of cheap 
mechanism, but are strong and durable. 
They are fitted with excellent Swiss move- 
ments, and if by misfortune any disaster 
whatever were to befall these quaintly in- 
teresting boxes the importers are in a posi- 
tion to furnish any and all necessary parts 
and to repair them most satisfactorily. 


(- £9 * 


Attractive art metal goods are shown in 
Group No. 382. For the dealer wishing the 
better grade of art objects these genuine 
metal products are of excellent design and 
workmanship and finished in polychrome, 
gold and green or brown bronze. This sort 
of merchandise is quite an important ad- 
junct to the home, serving the purpose of 
usefulness and at the same time beautifying 
it. Books held by book ends present a much 
more tidy and dignified appearance on a 
table than the loose volume tossed carelessly 
about. They are varied enough to gratify 
individual tastes or requirements. The fig- 
ures both on the book ends and lamp and 
objects of art are exceptionally well done 
and of graceful and splendid proportion. 
The lamp itself with handsome shade is of 
unusual merit. The jewel, cigarette or 
trinket boxes in this line are also of artistic 
value. 

x * * 

A unique smoking pipe fashioned most 
curiously, yet of decided practicability, is 
that shown in Group No. 383. It is called 
a Dugout Block pipe and is made of briar 
with a good-sized bowl for a long comfort- 
able smoke. Its stem consists of a long 
silk-covered rubberized tube with a hard 
black rubber mouthpiece. For the invalid 
or busy mar either reading or writing and 
requiring the use of both of his hands this 
is a splendid innovation. It rests squarely 

























































id EE LEEKS OS 


ecw nytren vinstinere alc ony 





THE JEWELERS’ 


CIRCULAR 


November 21, 


1923. 

















assembled by 
Maddock & Miller 


ed 


Incorporat 
Ye H House of Stool 


9-41 West 234 
SO NewVork Coty 









































HAWKES 


Profits are Large and Shipments Prompt — 


on these newest ash trays of Hawkes 
Crystal. Embellished with copper 
wheel satin engraving to match the 
daintiest crystal tableware. Every 
woman who prides herself on correct 
and beautiful service will want from 
three to a dozen of these dinner table 
ash trays. 








Order just a few of these trays as a try- 
out and place them on display in your 
window. They will attract the atten- 
tion of people with discrimination. 
You can replace them quickly from 
our well stocked warehouses. The 
profit is better than on most of the 
silver you sell. 


No. 3825—Dinner Service Ash 
Tray. Decorated with copper 
wheel satin engraving. Length 


3 inches. Each, net... .$1.00 


T. G. HAWKES & COMPANY, Corning, New York 


R. G. How, 118 Coristine Bldg., Montreal, Canada. 


Canadian Representative: 
Pacific Coast Office: 


140 Geary St., San Francisco, Calif. 
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and securely upon the table and the smoker 
may puff contentedly without having to hold 
the weight of the pipe between his teeth or 
occasionally handle it, as is quite necessary 
with the regular pipe. It should be popular 
with the student and of general interest to 
the pipe smoker. The plaque of a seaman’s 
head is interesting and appropriate for the 
smoking room or den. Its purpose, be- 
sides being an effective decoration for the 
smoking room, is for the lighting of cigars 
and cigarettes. By pressing the wart on the 
old sailor’s chin, which is really an electric 
push button, his eyes illuminate and the 
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without with frames as inconspicuous as 
possible so it will in no way detract at- 
tention from the goods displayed. In trim- 
ming your windows always bear in mind 
that the principal thing you want to do is 
draw attention to what you have for sale. 
There are many ways of doing this, result- 
ing in various degrees of success. Many 
merchants use “stunts” as features, but be- 
fore resorting to this method, which without 
the slightest doubt attracts the eye of the 
curious, weigh well whether this method is 
actually going to sell your goods. A win- 
dow stunt may attract a large and curious 
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ing impression and focus the attention more 
quickly. Show a little at a time, so that in 
the course of a given period all your worthy 


goods will have been displayed. This 
method has several advantages. It creates 
the impression of a large and varied 
stock. 





“Sampling” Your Dainty Goods 





GF T shop goods are frequently so dainty 
that they speedily lose their charm if 
customers are allowed to handle them too 

















Group No. 379—pDECORATIVE BITS OF CHINA FOR DISCRIMINATING GIFT BUYERS 


bowl of his pipe heats. The smoker then 
dips his “smoke” into the bowl of the sea- 
man’s pipe and “lights up.” 

x * * 

Colorful china brightens the dining table 
and is especially cheerful for breakfast or 
luncheon. There is a profusion of “serv- 
ices’ on the market and it is possible to 
have a varied assortment of china for many 
different occasions or for a specific purpose. 
In Group No. 384 is illustrated an interest- 
ing octagon shaped chop set consisting of 
platter and six plates. The shape is fairly 
new and attractive and the floral decora- 
tions colorful and varied. The salad set at 
the right hand side is Danish with decora- 
tions standing out in bold relief against the 
neutral background with dashes of black 
presenting a striking contrast. The all-over 
floral design in the sardine dish and salad 
set come in several colors and some very 
odd and striking pieces are to be had. 





Make Your Window Display Sell 


Your Merchandise 





OUR window as a silent salesman 
should speak volumes. The amount of 
rent you pay for your store depends upon 
the size of your show windows. The more 
window space you have the more rent you 
pay and therefore it should be made to 
bring in a substantial return on your in- 
vestment. If your salesmen were not effi- 
cient and did not build up a good personal 
trade you would probably not keep them in 
your employ. So it is with your show win- 
dows. They must sell merchandise and if 
this is not the result obtained serious study 
must be given this very vital subject. 

A good portion of your expenses must 
be charged against your window display, 
since it is a good means of advertising your 
merchandise. But like any other advertis- 
ing, unless it shows results it is faulty. 

ood live “copy” is as essential in this 
Particular as in any other advertising space 
you use. The first consideration is the 
sting. It must be immaculate within and 


(See text on page 117) 


crowd who are ever ready to peer at some- 
thing out of the ordinary, but are these 
people interested in buying and are they 
attracted to your store by your display of 
merchandise? These things must be thought 
out carefully. It might be well to sacrifice 
the “mob” of inquisitors in favor of the 
lesser number of persons who stop to ad- 
mire your window because of its appealing 


much. Yet if one locks them away in show 
cases it seems as if a partition is put up be- 
tween them and the buyer which cools off 
the buying impulse. 

People like to handle the things that they 
are thinking of buying. The texture, the 
feel of the object, is often one of the best 
arguments for its purchase. 

Here is how I solved the problem of 

















Group No, 3830—FINE ENGRAVED GLASS MOUNTED IN SIERLING SILVER 
(See text on page 117) 


merchandise and who are prospective buyers 
and not merely curiosity seekers. Arrange 
your lighting system so that the light will 
shine directly on your display, do not allow 
a glare to strike the eyes of people looking 
in, and plan your display so there will be 
no deep shadows in front of your goods. 
Do not try to pile all your desirable mer- 
chandise in the window at one time. Of 
course, you are impatient to display it all, 
and feel that you must get full value, but 
this is not a good method to pursue, for 
fewer things displayed give a far more last- 


showing goods and yet protecting them: 

Of every item of stock that is likely to 
suffer from handling I retain a sample, 
which is on display with my other stock on 
my tables. Customers are at liberty to 
handle these goods and examine them to 
their hearts’ content, and when they decide 
to purchase I give them a fresh article. 

Of course, I do not allow these samples 
to become so soiled that they repel cus- 
tomers. They are kept in as dainty a 
fashion as possible.—M. E. A. in Gift and 
Art Shop. 
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Our New Line of High Class GIFT ARTICLES Now on Display 


Small Tea Tables, Marble or Inlaid Tops, 
Crystal Table Candelabras 





Let us send 
you an 
illustrated 
price list. 





33-39 WEST 34th ST. 


GLAENZER TRADING CORP. NEW YORK 


Importers of Filet Laces, Furniture, Art Objects, Accessories for Decorations, Antiques 


























NEW ARTISTIC OBJECTS FROM PESARO 


Among hundreds of recent Italian Artistic 
Majolica Imports we offer you a wonderful 
specialty in TEA SETS FOR TWO. The 


large oval tray alone is worth the $13.75. 








a 














Set for Two in a Peacock 
Decoration. 10 pieces with 
Oval Tray 
$13.75 

















® * e 
Pesaro Majolica Corporation 
BUFFALO, N. Y. 
Complete display with 
E. R. THIELER, 35 & 37 W. 23rd St. NEW YORK CITY 
MR. MICHAEL HESSE, St. Louis, Mo. 
Exclusive Agent from Chicago West. [ 


MR. H. F. BEVERLY, Cleveland, O. 


Representative for Ohio, Indiana and Michigan 
























Tea Set for SIX in a White on Blue Enamel, 
17 Pieces $24.75 
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Ask Yourself These Questions, Mr. Gift Department 
Manager ' 








By Frank H. Williams 

















| aching wire gift department manager in 
an alert jewelry store who is always 
trying to keep himself and his department 
as progressive and enterprising as possible, 
makes a point of every now and then ask- 
ing himself a bunch of questions which give 
him a sort of outside slant on his depart- 
ment and enable him to see whether he is 
making the progress he should or not. 

It is this department manager’s conten- 


number of lost sales from last year’s per- 
centage of lost sales among total sales? 

Am I doing everything possible to increase 
my selling efficiency? 

Am I reading the right sort of articles 
about the selling of goods? 

Am I keeping right up to the minute with 
all of the various classes of goods handled 
by my department so that I can talk about 
goods and style and qualities with the au- 
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ago? If this is not so why is it? 

Is there the right range of prices among 
the goods I have to offer so that there will 
be plenty of things to appeal to the various 
classes of customers coming to the depart- 
ment? 

Do I play favorites among the people 
coming to this department or do I try to 
render the same sort of efficient, worth- 
while service to all the visitors to the de- 
partment which, in the long run, will be 
the most effective in building up reputation 
and business ? 

What are the worst kicks I get on the 
goods sold by this department and the serv- 
ice rendered here? 

What do I do about remedying complaints 
and obviating. similar complaints in the 
future? 




















Group No. 281—arTISTIC AND USEFUL BOXES FOR THE DRESSING TABLE 


tion that through this procedure he has time 
and again seen things, as he halted and took 
this calm survey of his department, which 
otherwise would have passed him by in the 
hurry and flurry of his daily routine. 

It is altogether possible that other gift 
department managers would find it equally 
profitable to ask themselves the searching 
questions which this dealer every now and 
then puts to himself. But, of course, each 
department manager or jeweler should an- 
swer the questions candidly and frankly and 
honestly as, otherwise, fully half of the 
benefits of this plan of getting a broad, 
unbiased view of the department would be 
lost. 

The questions propounded to himself by 
this particular department manager are 
these : 

Is my department making the proper per- 
centage of increase which I have a right to 
expect from it? Is the department’s busi- 
ness not only showing an increase over the 
previous years but is it growing faster now 
than it ever did before? If it isn’t growing 
faster now than it did a year ago, isn’t this 
an indication that I am slipping up on the 
Proposition somewhere along the line and 
not cashing in on the department’s splendid 
opportunities to the fullest extent possible? 
Is my business among all classes of people 
in this territory showing the right rate of 
growth? For instance, am I' getting as much 
more business from the club women in this 
territory this year over last year as I should 
get? Am I doing as much business with 
the relatives and friends of young couples 
who are about to get married, as I should? 
How is my business with the men of this 
tetritory—is it increasing in the right pro- 
Portion ? 

_ Is my salesmanship showing the increase 
M efficiency this year which it should? Am 

ndling customers any more quickly this 

Year than before? Have I cut down the 


(See text on page 117) 


thority necessary to convince customers and 
make sales? 

Do I meet retail sales people in other 
kinds of stores and talk with them about 
salesmanship and find out how they handle 


Are the goods in the department arranged 
so as to be easily and quickly reached and 
am I so familiar with the arrangement of 
the goods that I can at once put my hands 
on the articles that are wanted without hav- 

















GROUP 


No. 382—ART METAL BOOK ENDS AND OTHER ART OBJECTS 


(See text on page 117) 


various kinds of customers and do I profit 
from the things learned in such informal 
talks with these other salesmen? 

Have I fewer stickers left over in the de- 
partment right now than I had a year ago? 
If not, why not? 

Am I carrying a greater variety of goods 
in the gift department now than a year 


ing to stop and think and without having to 


.run around the store asking questions? 


Are the department’s goods displayed to 
the best possible advantage on the counters 
and shelves? 

If I was a stranger coming into the store 
for the first time would the appearance of 
the gift department at once attract my at- 


‘ 
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a 
Betty Beads 
Catch Christmas Crowds 


OU who know the sales value of Betty 

3eads need only this reminder that a 
colorful display at this season of these much 
desired necklaces and bracelets will bring 
you many quick cash sales and draw the 
holiday shopper into your store for larger 
purchases. 
New offerings in Betty Bead necklaces for 
grown-ups and a special set of necklace and 
bracelet for school girl and little tot (a 
brand new item) make the already popular 
Betty Bead line still more attractive from 
a sales standpoint at this important rush 
season. 

Retail Prices: 

NGEEERDDS 355s ss00e0e $1.00 the strand 

Bracelets $1.00 the pair 

Betty Beads for Children, “Just Like 


. 


Mother’s”: $1.00 per set. 


BETTY PRODUCTS Co. 
37 Edwards St. Hartford, Ccnn. 
New York Office: 

Condit & Rattey, 13 Maiden Lane 


Pacific Coast Representative: 
E. B. Elliott, 519 E. Lemon Ave. 
Monrovia, Cal. 


(Het Cheat UY 
Lue (lui (fu {gd} 











> 7 


All Betty Products are | Betty Bead: This tag identifies the 
Nationally Advertised. “Necklaces genuine. Always look 


for it. 
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NEW YORK CITY C 
a, YS —, 


FOREIGN WARES 


Especially chosen for the clientele of 
Jewelers. Italian and Spanish Art 
Pottery Novelties in Glass—Russian 
Hand Carved Wood. 


Borghese Productions 
Haeger Pottery—Hall Shop 
Products and Hall Brass. 


CHARLES HALL, Inc. 


18 West23” Street, NewYork( 
Works - Springfi eld, Mass. 























23-Piece Tea Set No. 113 Decoration 


Hand Painted in Bright Colors 
and Black Outline. 


$12.50 per set 


George R. West & Sons 
JEANNETTE, PA. 


Decorated Glass or China on display at 
Howard S. Bokee, Fred Kline, Murt S. Wallace, 
122 W. Baltimore St., 1511% Commerce St. 157 Summer Street, 
Baltimore, Md. Dallas, Texas. Boston, Mass. 


Kelly & Reasner, Herbert & Neuwirth Co., 406 Vandam Bldg, 
17 N. Wabash Ave., 25 West 23rd 8t., 10th and Market Sts., 
Chicago, Ill. New York City, New York. Philadelphia, Pa. 


— 4 


T. Downs, Jr., 
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tention and make me want to visit it and 
purchase goods or would it fail entirely of 
making any deep and lasting impression up- 
on me? 

Are the goods on display on the counters 
and shelves changed frequently enough to 
give a constantly different appearance to 
this entire section of the store? 

Is there always a newsy freshness about 
the entire department which will make all 
the visitors, whether old customers or 
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cover to cover, advertisements as well as 
reading matter, so that I am always familiar 
with the newest goods and the best ways of 
selling the goods and of attracting people 
to the department? 

Do I do anything at all toward promoting 
the department outside of rendering serv- 
ice to such people as come up to the 
counters and ask for goods? 

Do I ever get on the phone and call up 
people who are going to entertain or who 




















GROUP No. 383— NOVELTIES FOR THE SMOKER WHICH ARE SURE TO ATTRACT ATTENTION 
(See text on page 119) 


strangers, feel that the section is right up 
to the minute all of the time? 

Is too much time wasted in waiting on 
individual customers with the result that 
there are always, during the busy hours of 
the day, some people patiently waiting for 
service ? 

Are all the visitors to the department 
made to feel perfectly at home so that they 
will feel free to examine the different ob- 
jects without feeling that by doing so they 
are doing something which is frowned at 
by the store? 

Do I read the trade paper carefully from 


are going to have a wedding or anniversary 
in the family, and do I solicit the business of 
these people over the telephone? 

Do I ever sit down and write personal 
notes to my friends and relatives telling 
them about particularly attractive goods 
which have just arrived and in which I am 
sure the folks will be interested? 

Do I ever evolve new and striking ways 
and means of attracting attention to my sec- 
tion of the store and getting more people 
to visit the section? 

Do I always welcome opportunities to 
talk with retail salespeople in other lines 
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and do I always try to get something worth 
while from such conversations which will 
be a real help to me in selling more goods? 

Do I take note of the way that other stores 
go about the job of selling goods and do 
I try to get pointers from such observations 
which can be successfully applied to my own 
department ? 

Is my department really going ahead in 
the way it should or is it slipping 
behind ? 

Ask yourself these questions, Department 
Manager, and answer them fully and frank- 
ly. In doing so you will get ideas and sug- 
gestions which will be of real help to you 
in boosting your department. 





The Coming Big Pittsburgh Fair 





LARGE number of manufacturers and 

others interested in the allied wares 
are looking forward to the Pittsburgh Ex- 
hibit of glass and pottery and to the 1924 
buying season which will be started with the 
displays in Pittsburgh and at factory sales- 
rooms. Reports from potteries and glass 
factories indicate that the 1924 Exhibit in 
Pittsburgh, which will be held from Jan. 7 
to Jan. 26, inclusive, will see more new 
wares offered buyers than ever before. New 
lines and new decorations are being worked 
out now in anticipation of the January buy- 
ing season. 

The Pittsburgh Exhibit not only takes in 
the displays in the several Pittsburgh hotels 
and local salesrooms but also the exhibits in 
factory salesrooms in the pottery and glass 
manufacturing centers in and near Pitts- 
burgh. It has been estimated that 75 per 
cent of the domestic dinnerware, art pot- 
tery and glassware is manufactured within 
200 miles of Pittsburgh and most of that 
percentage within 100 miles of the Smoky 
City. Interest in the Pittsburgh Exhibit, 
therefore, is heightened by its proximity to 
the producing potteries and factories and 
to the fact that January always has been 
used by the domestic manufacturer as the 
biggest month of the year for offering new 
wares. 

Glassware and _ pottery manufacturers 
interested in the Pittsburgh Exhibit, 
through their organization known as the As- 
sociated Glass & Pottery Manufacturers, are 
planning big things for next January. More 
than 60 manufacturers have joined together 
to advertise their exhibits. 














Group No, 384—CHOP AND SALAD SETS AND SARDINE DISH FOR THE CHINA STOCK OF THE GIFT DEPARTMENT 


(See text on page 119) 
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$79.00 


Per Doz. 


An Extremely Rich Gold Encrustation in 
Exquisite Decoration 
Assortments for Immediate Shipment 
from $12.50 (7 pieces) to $100.00 (larger quantity) 


Originators of White Gold Encrustation 
Our Gold Will Take the Acid Test 
No Cheap Substitutes Used 


Largest line of fine Decorated Glass and China in the United 
States. Encrusted imported Dinner Sets or open stock. We 
stand pat on “BONITA QUALITY” and reputation. So do 


our tomers. 
Bonita Art Glass Co. 
Wheeling, W. Va. 


SAMPLE ROOMS: 
Cox & Company, 120 5th Ave., New York, N. Y. 
J. M. Irving, Equitable Bidg., St. Louis, Mo. 
Triangle Sales Co., 722 Pacific Bldg., San Francisco, Calif. 
B. B. Hill, Chicago and West. 
Cobel & West, South. 
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Useful Decorative Novelties 


Large Variety 
Exclusive Designs 
Door KNOCKERS Door Stops 


Book ENps TEA BELLS 
AND NOVELTIES 


All Designs Protected by Copyright 


If you carry 
our line you 
will be assured 
of quick, profit- 
able Sales. 


Write for 
Assortments, 


$35 to $100- 





























No. 387— Clock (as- 


sorted designs and 

colorings, Waterbury No, 228 — Height, 6% in. 
Movements). $39.00 Weight, 5 lbs. pair. $16.50 
per doz. per doz. 


The Bronze Products Society, Inc. 
Address all communications to 
841 Union St. Brooklyn, N. Y. 


NEW YORK SHOW ZOOM: CHICAGO SHOW ROOM: 
225 Fifth Ave., 58 E. Washington St., 


The Butterworth Co, Drummond-Seeley. 



































New and Attractive 


BOUDOIR LAMPS 


(Prices given are for Lamp and Shade, complete) 


No. 1023/4, 12%4” high. Col- 
ors: Blue, Orange, Rose; 
Kyoto Vase, $33.50 doz. 

No. 1023/3, 12%” high. Col- 
ors: Rose and Orange; 
Awaji Vase, $33.50 doz. 

No. 1023/2, 1214” high. Col- 
ors: Blue, Gold, Copen. 
Blue; Luster Vase, $35.00 


doz. 








Shoe Trees 


No. 3/1, As- 
sorted Hand- 
painted. Colors, 
Red, Blue, 
Orange, Green, 
Pink. A _ pair 
a carton. 
0 doz. pair. 




















No. 1023/4 $5 5 


Artificial Flowers 


Spatter Dock, $4.50 doz.; Wistaria, 
$3.00 doz.; Nasturtium, 75c. doz., etc. No. 3/1 


Stationery, Book Mark, Brocade Purses, Collapsible Silk 
and Paper Lamp Shades in Large Assortment. 
All Kinds Small Gift Wares 
Circular and Importer of 


ties Lat ent T DL GOCY “Seen 


upon request. 
3 E. 17th St., New York 











Light Cut Belmont Tumblers 


Also 


Enameled, 
white or 
colored 
designs. 

Only expert 
work on good 
crystal glass 
for ordinary 
priced Gifts 
that all want at 
times. 


The Belmont Tumbler Co. 





Bellaire, Ohio 

















REAL STONE NECKLACES 


CUBE CUT 


and 


UNUSUAL SHAPES 
in 


Crystal, Amethyst, Carnelian, Amazonite 
FINE STRANDS 
of 


Ox Blood, Pink, White and Pink, White, Coral 
Also 


AMBER, JET, JADE 


BORRELLI & VITELLI 


15 West 34th St. New York 








—_ 





e 


That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 








nection with their busi.ess. 








The Average Jeweler Needs a More 
Definite Merchandising Policy 


Written Expressly for Tue Jewerers’ Crrcutar by M. P. McNair, Assistant Director, Bureau of Business Research, Harvard University, 





Cambridge, Mass. 




















CCORDING to data collected and pub- 
lished by the Bureau of Business Re- 
search of Harvard University, the average 
cost of doing business in 171 retail jewelry 
stores in 1922 required 40 cents of the con- 
sumer’s dollar. For these same stores the 
gross margin was 38 6/10 cents of the con- 
sumer’s dollar, and consequently the average 
jeweler in this group sustained a net loss 
of 1 4/10 cents every time he sold a dollar’s 
worth of merchandise in 1922. On the av- 
erage these jewelers turned their stock 8/10 
of one time in 1922, or approximately once 
in 15 months. 

These figures apply only to the merchan- 
dising business, all repairing receipts and ex- 
penses having been segregated. For the 
same year, the average cost of doing busi- 
ness in 340 department stores with sales 
less than $1,000,000 required 27 1/10 cents 
of the consumer’s dollar; and the gross mar- 
gin on the average was 27 8/10 cents of the 
consumer’s dollar, leaving a net profit of 
7/10 of a cent on each dollar’s worth of 
merchandise sold. Stock was turned on the 
average 2 4/10 times during the year. For 
151 department stores with sales over $1,- 
000,000 in 1922, the total cost of doing busi- 
ness, on the average, absorbed 28 6/10 cents 
of the consumer’s dollar; and, since the 
gross margin was 32 cents, a net profit of 
3 4/10 cents was secured on each dollar of 
sales. On the average in these stores, stock 
was turned 344 times in 1922. 

According to the most recent figures avail- 
able for retail drug stores, those published 
by the Harvard Bureau of Business Re- 
search for 1919, the average total expense 
absorbed 27 6/10 cents of the consumer’s 
dollar; the gross margin amounted on the 
average to 34 cents, and the net profit was 
6 3/10 cents. (It must be borne in mind 
that these figures for drug stores are for 
the year 1919 and, therefore, cannot prop- 
erly be compared in all respects with figures 
for other trades for 1922. In jewelry stores 
in 1919, for example, average profit shown 
by the Harvard Bureau’s figures was 7 6/10 


per cent of net sales.) According to figures 
secured by the National Retail Hardware 
Association, the total cost of doing business 
in hardware stores in 1922 absorbed, on the 
average, 21 6/10 cents of the consumer’s 
dollar, and the average gross margin was 
24 2/10 cents, leaving an average net profit 
of 2 6/10 cents on each dollar of sales. 

What is the significance of these figures 
to the retail jeweler? He is to some extent 
in competition with all these other types of 
retail stores. Drug stores, department 
stores, and to lesser extent hardware stores, 
all commonly carry some merchandise that 
is sold in retail jewelry stores. Their ex- 
penses of operation on the average are less 
than those of the retailer jeweler, and they 
turn their stock more rapidly. Consequently, 
they can afford to sell merchandise at lower 
prices. Nor is this all. Retail establish- 
ments selling drugs and hardware com- 
monly are neighborhood stores. They exist 
in large numbers and are conveniently lo- 
cated in numerous small trading centers. 
From the point of view of convenience of 
purchase, it is easier to find a drug store 
than a jewelry store. In running a general 
convenience store, the jeweler certainly can- 
not compete with the druggist. Now con- 
sider the competition of the department 
store. 

Many a retail jeweler sees shoppers go 
past his place of business on their way to 
large department stores, whither they are 
attracted by the wide variety of merchandise 
that is offered under one roof. Although 
some of these shoppers may enter a depart- 
ment store with the intention of purchasing 
a new hat or a pair of shoes, an attractive 
display of silverware or jewelry may catch 
their attention before they leave. Can the 
jeweler hope to compete with the department 
store in variety of merchandise? 

The foregoing summary represents a view 
of the jeweler’s merchandising problem 


which probably has been expressed at every 
jewelers’ convention during the past three 
or four years. 


How can the individual 


jeweler intelligently analyze his problem? 

In a recent article in the Harvard Busi- 
ness Review, Professor Melvin T. Copeland, 
Director of the Harvard Bureau of Business 
Research, grouped the merchandise sold in 
retail stores into three classes: (1) Con- 
venience goods; (2) shopping goods; and 
(3) specialty goods.* The following ex- 
cerpts from his article describe each of these 
classes of goods. 

“Convenience goods are those cus- 
tomarily purchased at easily accessible 
stores; examples are canned soup, to- 
bacco products, electric light bulbs, 
safety razor blades, shoe polish, laundry 
soap, crackers, popular magazines, con- 
fectionery and tooth paste. The con- 
sumer is familiar with these articies, 
and as soon as he recognizes the want, 
the demand usually becomes clearly 
defined in his mind. Furthermore, he 
usually desires the prompt satisfaction 
of the want. The unit price for most 
articles in this class is too small to 
justify the consumer’s going far out of 
his way or incurring the expense of a 
street-car fare in order to procure a spe- 
cial brand. It is for such reasons as 
these that a product subject to this type 
of demand gains a large sales advantage 
when it is purveyed in numerous stores 
located at points easily accessible to 
consumers. 

“The consumer is in the habit of 
purchasing convenience goods at stores 
located conveniently near his residence, 
near his place of employment, at a point 
that can be visited easily on the road to 
and from his place of employment, or 
on a route traveled regularly for pur- 
poses other than buying trips. In 
sparsely settled districts, to be sure, the 
distance a consumer must travel to 
reach a store carrying convenience 
goods necessarily is greater than in 
densely populated districts, but funda- 
mentally the buying habits are the same 
in all districts. Convenience goods, 
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DEPENDABLE prices “ano service DEPENDABLE 










A few well known lines 


we carry 
Homan Silver Co. 
Elgin Watches 
Waltham Watches 
Hamilton Watches 
Howard Watches 
Illinois Watches 
Standard Watches 
Ingersoll Watches 
Keystone Cases 
Wadsworth Cases 
Fahys Cases 
Seth Thomas Clocks 
Waterbury Clocks 
Western Clocks 
Sessions Clocks 


Dunn Pens 


A few well known lines 


we carry 
Ostby & Barton Co. 
R. F. Simmons Co. 
W. G. Clark Co. 
Sykes & Strandberg Co. 
Smith & Crosby 
W. E. Hayward & Co. 
Deltah Pearls 
La Tausca Pearls 
Community Silver 
1847 Rogers Silver 
Wm. Rogers Silver 
Holmes & Edwards Silver 
““Universal’’ Electric Goods 
Landers, Frary & Clark 
Forbes Silver Co. 
Helbros Watches 



















[OUR JEWELRY CATALOG 








EDWARDS-LUDWIG-FULLER JEWELRY CO. 
KANSAS CITY MISSOURI 





















_Art and Service ge 
grt 


Herschede Chime Hall Clocks are an attractive 
asset in the salesroom and a continuous reminder 
in the home, of beauty and service linked with 
the name of the jeweler on the dial. 

Melodious chimes in solid mahogany cases of 
very excellent quality list as low as $175.00, with 
an interesting margin of profit. 


Catalog and pricelist on request 


Our new designs of mantel chime clocks are 
ready for shipment and should be had by every 
jeweler who caters to the best trade. 


Illustrations and pricelist ranging from 
$65.00 to $110.00 sent on request. 


THE HERSCHEDE 


HALL CLOCK COMPANY : 
Cincinnati, Ohio, U. S. A. 7 : 7 


No. 310 
New York Salesroom A. I. Hall & Son, Inc. 
No. 586 Fifth Ave. Pacific Coast Representative 


Robt. E. Wilkes San Francisco, Calif. 
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moreover, are purchased at frequent 
intervals by the average consumer, and 
these ‘repeat’ purchases enable the 
stores handling such wares to secure 


adequate patronage with reasonably 
small investments in stocks of mer- 
chandise. 


“Typical retail establishments carry- 
ing convenience goods are grocery 
stores, drug stores, and hardware 
ee. s+ « 

“Shopping goods are those for which 
the consumer desires to compare prices, 
quality, and style at the time of pur- 
chase. Usually the consumer wishes to 
make this comparison in several stores. 
Typical shopping goods are gingham 
cloth, women’s gloves, chinaware, and 
novelty articles. The typical shopping 
institution is the department store. 
Shopping goods are purchased largely 
by women. Ordinarily a special trip is 
made to the shopping center for the 
purpose of buying such merchandise. 
As a rule, however, the specific store 
in which the purchase is to be made 
is not determined until after the offer- 
ings of at least two or three institu- 
tions have been inspected. The exact 
nature of the merchandise wanted may 
not be clearly defined in advance in the 
mind of the shopper; this is in contrast 
to the usual attitude in purchasing con- 
venience goods. The purchase of shop- 
ping goods, furthermore, usually can be 
delayed for a time after the existence 
of the need has been recognized; the 
immediate satisfaction of the want is 
not so essential as in the case of most 
convenience goods. Because of the 
variety of merchandise which must be 
carried to satisfy the shopper ard the 
relative infrequency of purchases of 
shopping articles by the average con- 
sumer, the store catering to the shop- 
ping trade must have a central location 
which attracts shoppers from a wide 
territory. In order to justify the ex- 
penses of operation in such a location, 
the volume of sales must be large... . 

“Specialty goods are those which 


Business Review, 


284. 
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Inviting Displays That Sell 














Written Expressly for The Jewelers’ Circular 














HOTOGRAPHS of the windows of Mer- 

mod, Jaccard & King, St. Louis, Mo., 
made recently expressly for THE JEWELERS’ 
CIRCULAR, are shown herewith. These dis- 
plays interpret the character of an institution 
almost a century old. The displays are 
always characterized by timeliness, beauty, 
art, and an inviting atmosphere. They are so 


In another window was shown Dutch sil- 
ver reproductions so exhibited as to em- 
phasize the delicacy, the tracery and the 
filigree work of the various articles. Au- 
thentic atmosphere was injected in the dis- 
play by showing pictures that are Dutch 
works of art. Here, too, orchids on taupe 
velvet formed the background of the color 





A “HOMEY” DISPLAY OF 


arranged as to create the desire to possess, 
that all-important factor in successful sell- 
ing. The display manager is P. S. Williams 
and to his ability is largely due the success 
of the displays. 

The four windows comprise a display 
space aggregating 66 feet. In the window 
showing clocks, both imported and Ameri- 
can timepieces, were exhibited. Orchid- 
colored velvet contrasting with a taupe- 
velour floor, formed a foundation both sub- 
stantial and pleasing. 


SILVER 


AND OTHER HOUSE REQUISITES 

Half of the large corner window 
was used to display sterling silver with 
Louis XIV _ patterns predominating. The 
purpose of the window was to suggest and 
to inform. 

Another window featured imported and 
domestic jewelry of dainty and artistic de- 
sign. The decorative accessories in this ex- 
hibit evince artistic taste. The attractive 
arrangement of this kind of stock is difficult 
but the window designer, in this instance, 
has performed his task very well. 


scheme. 








DUTCH WALL PICTURES GIVE ATMOSPHERE TO THIS DISPLAY OF DUTCH 








SILVER—CLOCKS FOR ALL OCCASIONS SHOWN IN THE SECOND PICTURE 
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F. C. JORGESON & COMPANY 


159 N. Ann Street gs em Chicago 





ee | 


£.C.JORGESON G CO. | 
MANUFACTURERS 
HIGH GRADE 
_ JEWELERS FUR 


A 


No. 105 Jewelers’ Case and Table in stock, 8 ft. long, oak and 
birch. Also—Wall Cases in 8-ft. lengths to match in wood and 
finish. Write for prices and particulars. 


“The best of everything” 















































A big Xmas 
Business on 
this new — 
Bridge Novelty— 














Pat. pending | 


the 
Nexdead Pointer 


Automatic — Accurate 


A unique and useful innovation for the bridge 
table. Consists of a horizontal dial and pointer RING FINDINGS 
with a holder for the scoring pencil attached. 
After each hand is scored and the pencil re- 





placed in the holder, the pointer turns auto- Easy to Assemble 


matically to the next dealer. Eliminates all . . 
confusion as to whose deal it is; forms a con- that typify the very latest in 


venient holder for the pencil on the bridge e 
wi White Gold 
; 18 Kt. ite Go 


A beautifully designed and constructed nov- 
elty which is sure to be a big seller for the and Platinum 


Xmas trade. Liberal discounts. 
and All Colors and Karats 


J. P. Stevens Engraving Co. 14 KARAT FINDING CO., Ine. 
ATLANTA, GA. 64 Fulton St. New York 
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The Average Jeweler Needs a More 
Definite Merchandising Policy 
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have some particular attraction for the 
consumer, other than price, which in- 
duces him to put forth special effort 
to visit the store in which they are sold 
and to make the purchase without shop- 
ping. In purchasing specialty goods, 
the consumer determines in advance the 
nature of the goods to be bought and 
the store in which the purchase is to 
be made, provided a satisfactory selec- 
tion of merchandise can be effected in 
that store. Whereas convenience goods 
are purchased at stores that are easily 


the consumer to put forth special effort 
to reach the store selling specialty 
goods. As in the case of shopping 
goods, the actual purchase of a specialty 
article may be postponed for a time 
after the specific need has been felt by 
the consumer. Examples of specialty 
goods are men’s clothing, men’s shoes, 
high-grade furniture, vacuum cleaners, 
and phonographs. Specialty goods are 
purchased by both men and women, but 
men’s purchases of specialty lines are 
a large proportion of the total sales 
of such merchandise than in the case 
of shopping goods... . 

“It is because of distinctive char- 
acteristics associated with the brand or 
the store that the consumer is prepared 
to rely upon the service, quality, and 
prices of merchandise offered by that 
store as generally being fair and to ac- 
cept the merchandise without shopping.” 


In which of these three classes of mer- 
chandise should the jewelers’ wares be 
grouped? Is jewelry convenience goods? 
Here the answer clearly is “No.” Jewelry, 
silverware, and other articles sold by the 
retail jeweler are not purchased at frequent 
intervals by the average consumer; “repeat” 
purchases are not a factor of importance, 
and immediate satisfaction of a want ordi- 
marily is not an important motive with the 
purchaser of jewelry. Convenience and ac- 
cessibility of stores, therefore, should play 
a comparatively small part in the sale of 


diamonds, jewelry, silverware, and other 
kindred articles. 
Is jewelry to be considered shopping 


goods? This question is not so easy to 
answer. Comparison of prices, quality, and 
style at the time of purchase conceivably 
may take place in the case of many articles 
sold in jewelry stores. The unit of sale is 
comparatively large; immediate satisfaction 
of the want is not essential, and the exact 
nature of merchandise desired is not always 
clearly defined in advance in the mind of a 
Prospective patron of a jewelry store. On 
the other hand, the variety of merchandise 
offered in the average jewelry store is not 
Sufficient to attract shoppers when com- 
pared with the variety of goods available 
i the average department store. Further- 
more, customers who have confidence in the 
800ds offered, or in the reputation of the 


store selling them, probably tend to make 
purchases in jewelry stores without shop- 
ping. That is, they go to a jeweler with 
an established reputation, even though they 
have to go considerably out of their way to 
reach his place of business, and once there 
they make their purchases without compari- 
son of values in other jewelry stores. If it 
can be shown that most purchases in jewelry 
stores are made on this basis, then we may 
consider that most articles of jewelry are 
specialty goods; that is, distinct character- 
istics either of the goods themselves or of 
the store where they are sold lead con- 
sumers to go out of their way to visit the 
store and to accept the merchandise with- 
out shopping. This argument implies, how- 
ever, that the consumer determines spe- 
cifically in advance the nature of the goods 
to be bought. 

In the case of men’s watches, for ex- 
ample, the nature of the goods wanted un- 
doubtedly is defined in advance in the mind 
of the purchaser; but is this true of the 
person who wishes to purchase some article 
in a jewelry store for gift purposes? In 
the latter case there is more likely to be 
some shopping around; yet even where the 
nature of the merchandise wanted is not 
clearly defined in the mind of the purchaser, 
the store in which the purchase is to be 
made may have been determined in advance. 
For example, a prospective purchaser of a 
wedding present may not know exactly what 
articles he wishes to buy, but he is quite 
likely to decide in advance that he will pur- 
chase it at a specific store. In other words, 
the special prestige and reputation developed 
by certain jewelry stores may place their 
merchandise in the specialty goods class. 

There are manifest advantages in selling 
merchandise that is in the specialty goods 
class. A store handling specialty goods has 
less to fear from competition. On account 
of special characteristics either of the 
merchandise itself or of the store where 
it is sold, prospective purchasers will go 
out of their way to reach the store, and, 
furthermore, they will be content to make 
purchases there without comparison of price, 
style, and value in other stores. A store 
handling specialty goods, therefore, can de- 
velop a prestige and exclusive reputation 
that are far beyond the power of the aver- 
age department store to obtain. The pur- 
chaser of a wedding gift, for example, feels 
greater satisfaction if he knows his gift will 
be delivered in a box bearing the label of 
the city’s most exclusive jeweler than if it 
is to be delivered in a box bearing the name 
of the city’s largest department store. 

The retail jewelry trade evidently is not 
a convenience goods business, but is clearly 
up to the individual jeweler to determine 
whether his is to be a specialty business or 
a shopping goods business. Will he try to 
meet the competition of department stores, 
or rise above it? If he turns in the one 
direction, he must add many new lines to 
increase the variety of merchandise which 
he now offers, smooth out the seasonal sales 
peak, decrease operating expenses very con- 
siderably, and secure from three to four 
times as fast a rate of stock-turn as he 
now gets. If he turns in the other direction, 


he must place his business on a specialty 
level and develop a prestige and exclusive 
reputation that will more than compensate 
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for high expense and slow stock-turn. Many 
jewelers today are in the middle of the road. 
Which way will they turn? 

DISPOSITION OF CONSUMER’S DOLLAR IN 


171 RETAIL JEWELRY AND 491 DE- 
PARTMENT STORES IN 1922 


Retail Jewelry Stores— 
(Repairing Receipts and Expenses Separated) 


171 








Cost of merchandise sold.......... $0.614 

TOGA) GRDUNEE hao sidiktiedneaeenees .400 

PeGe Ra itka ous cs eeewaned<mda 014 
340 Department Stcres— 

Net sales lest thane. <c6icccaees $1,000,000 
Cost of merchandise sold.......... $0.722 
DOUG CNMENEE oo daib ceSecnsbeclestens .271 
INGE MEOMEs eo Vecstedadcsnecastvsdeds .007 

151 Department Stores— 
Net sales $1,000,000 and over. 
Cost of merchandise sold.......... $0.680 
ROME ONMRING ec aii dlaukt iis whee aeeds .286 
PROG PRONE woe cca ceaceguawmeeets .034 
Recent Publications 
Principles of Advertising by Daniel Starch, 


Ph.D., Graduate School of Business Administra- 
tion, Harvard University. 998 pages. Pub- 
lished by A. W. Shaw Co., Chicago. Bound in 
Cloth, title in Gold. 
THIS volume is one of the most compre- 
hensive that we have seen on the sub- 
ject of advertising. The fact that the author 
is a graduate of the Harvard School of 
3usiness Administration, stamps it primarily 
as a thorough work. It is the first time that 
a comprehensive plan covering all phases of 
advertising has been worked out. 

As stated in the preface, the main con- 
ception of the book is that the chief function 
of advertising in business is to sell or help 
sell. From this conception are derived the 
five fundamental problems or divisions of 
the book. First, to whom may the product 
be sold? Second, by what appeals may it be 
sold? Third, how may the appeals be pre- 
sented most effectively? Fourth, by what 
mediums may the appeals be presented to 
reach the class of people to whom the prod- 
uct is sold? Fifth, what is a reasonable 
expenditure for promoting the sale of the 
product by means of printed sales efforts? 

The author aims to prevent waste in the 
appropriation as far as possible. The book 
is really a companion volume to one’ on 
problems, now in course of preparation. 
The appendix gives samples of standard type 
faces. The book is divided into six parts 
which comprise the following: Part 1, Intro- 
ductory Section—The Problems and Scope 
of Advertising, History and Development of 
Advertising, The Place of Advertising in 
Susiness. Part 2, The Human Aspects of 
the Market—Analysis of the Problem, Meth- 
ods of Investigation; Population Facts and 
General Statistical Data, Methods of. Inves- 
tigation; The Questionnaire, Sample Investi- 
gation of a Nationally Distributed Product ; 
Reasons, Sample Investigation for a Retaii 
Store: a Boy’s Clothing Department, Sam- 
ple Investigation among Dealers and Con- 
Part 3, The Appeals—analysis and 


sumers. 
Selection of Appeals, Determining the Value 
of Appeals; Analysis of Human Nature, 
Determining the Value of Appeals; 
Laboratory-Field Tests, The Validity of 
Laboratory-Feild Tests, Sample Results 
of a Complete Series of Advertise- 


ment Tests, and Sex and Class Differences. 
Part 4, Presentation of the Appeals— 





(Continued on page 141) 
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90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe and 
CutNo.S.F. | ae Advertise. Write for our Free Cut Service. 
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Select 
14Kt. Cameo Jewelry 


Cameo Brooches, Cameo Rings, Cameo 
Scarf Pins and Cameo Pendants. Also a 
complete line of Italian Charms and Onyx 
Jewelry. 


The Bow-Knot 


Send for illustrated catalogue. 


A. R. Garofalo 


Manufacturer and Importer of Cameo Jewelry 


72 BOWERY NEW YORK, N. Y. 


2430 


Samples Sent Upon Request 


fia, Unassembled 








SAPPHIRES EMERALDS 
Oriental Australian Synthetic 


All shapes and sizes in stock, ready to 
be furnished and set in your mountings. 





One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 


Quality—Service—Craftsmanship 


LOUIS BEITCHMAN 


Importers—Cutters and Setters 
108 Fulton Street New York City 
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RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 


for 


Jewelry Salesmen 








Agents for 162 CLIFFORD ST. PROVIDENCE, R. | 
“FABER UTICA” TRUNKS 


Endurance—Security 9-13 MAIDEN LANE, NEW YORK 220 POST ST., SAN FRANCISCO 
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Copy for the Christmas Advertising 





Written Expressly for The Jewelers’ Circular 

















(Continued from issue of Nov. 14) 
Part II. 
HILE these advertisements are ready- 
made, in a sense, still they can easily 
be given the desired individual tone by 
changing some of the expressions, and they 
may be rewritten, using the original copy 
merely as a help and as a basis, making it 





. e e 
Wife Will Appreciate 
e 
This 

A gift your wife will appreciate is a 
new silver tray for the table service. 

We have beautiful trays im fine plat- 
ed ware and in all the desirable sizes. 
We have, too, mahogany novelty trays 
with silver ornamentation. 

We have trays for smokers’ use, with 
silver fittings. We have platters of 
silver in all sizes. 

Trays and platters of suitable dimen- 
sions are often lacking where other 
dining table equipment is complete. 
Hasn’t your wife a wish in this line? 








No. 12 





Say It with Earrings 


Every woman nowadays likes to have 
a pair of ear ornaments to harmonize 
with each costume she wears. 

You can easily find out what your 
wife needs or wants in this line. It 
may be something in jade that interests 
her now; it may be pearls, or amber or 
jet or diamonds or something else. 

You may not know just what will go 
best with the costume for which she is 
anxious to have ear ornaments. De- 
scribe the color of the dress to us and 
let us suggest 

We can give you expert advice, and 
we are glad to arrange for the recipient 
to exchange for another style if the 
ones you select are not just right. 

When you make a present of earrings 
nowadays you give something you 
know will be welcomed. 

Your gift will be the more acceptable 
because it comes from a reliable, high 
class jeweler. 











No. 13 


easier to prepare the new ad because of hav- 
ing something to work from. Of course, 
Prices ought to be added if possible, because 
the greatest appeal of an advertisement is an 
attractive price, and few of your customers 
are going to buy without first knowing the 
Cost. .: 

In making over these advertisements, to 
save labor in changing them, use the shears 


and paste, cutting out the desired paragraphs 
and pasting them on a sheet of white paper, 
writing in whatever additional matter may 
be wanted, 

The use of illustrations in Christmas ad- 
vertising is to be recommended, and it is 
easily possible to secure from manufacturers 
electros which will be supplied without 
charge. A border around the larger sized 
space may be used to emphasize the Christ- 
mas spirit, selecting a border adapted to the 





Chests of Silver 


Table silverware has never before 
been made in as handsome patterns as 
at present, and it has never before been 
put up in as attractive cases and chests 
for gift purposes. 

Let us suggest our 26-piece chest as 
a gift for one of the family who is ap- 
preciative of beautiful silverware. This 
is attractively priced and comprises 
knives, forks, spoons in staple silver 
plate. 

Or we suggest that latest nov- 
elty, the “Service Tray,” with the sil- 
verware ready for table distribution and 
its proper placement indicated. 





season, as is done by the department stores. 
Look through the standard magazines, par- 
ticularly the women’s magazines and the 
“Saturday Evening Post,” to see what things 
are being advertised there as adapted to 
Christmas gift uses, and get those items that 


For the Woman Who 


Travels 


For the woman who travels, or for 
the business woman who wants a reli- 
able timepiece on her desk, let us sug- 
gest a Traveling Clock. 

These are reliable little clocks, set in 
cases of fine leather of varying sorts; 
pin seal, pigskin, black long grain calf, 
and in colored leathers. 

Each folds into a compact case and 
is safely carried in handbag or suitcase, 
When opened the clock sets upright on 
the Pullman window sill or on the office 
desk. 

A fine present for the college girl for 
use in her journeying to and from col- 
lege and for use in her room. 

Bear in mind that we are showing 
this season a wonderful line of fine 
leather goods of all sorts. 











No. 14 





The Watch for HER 


When you give her a watch for 
Christmas, then you do make her happy. 

There never was a girl who didn’t 
want a pretty watch, and with bracelet 
watches and wrist watches made in 
such great variety of beautiful designs, 
it is no trouble at all to pick out some- 
thing that will please her. 

Our lowest prices on wrist watches 
are exceptional values and you cannot 
buy anywhere a watch that will give 
you more for the money. 

It would be impossible here to give 
much idea of the range of our assort- 
ment. We can show you designs in the 
newest novelties, the most unique pat- 
terns. We have, too, the more conser- 
vative designs. 

Watches adapted to use as a ring 
watch, as a wrist watch, and as a sau- 
toir or pendant watch. 

Watches in all the oddly attractive 
and interesting shapes now popular. 

Watches that are as ornamental as 
any piece of jewelry may be made. 
Watches that are more strictly utili- 
tarian. 

We have the watch you want to give 
HER, the watch SHE will love to re- 
ceive from you. 





No. 16 





The Paramount Gift 


Of course the paramount gift, the 
gift above all other gifts for HER is 
the diamond. 

No woman is ever anything but 
pleased at the gift of diamond jewelry 
—regardless of how many other dia- 
monds and other jewels she may al- 
ready possess. 

Diamonds are the most beautiful of 
all stones and the standard of value. 

When you want to give the finest 
thing possible, you just naturally turn 
to diamonds. 

And when you think of diamonds, 
you should think of us, for we have the 
best in diamonds, the most beautiful 
stones of purest color, and we offer 
them at prices that give you better 
values than you can obtain at most 
places. 

Come to your jeweler for diamonds 
and let us help you to get your money's 
worth. We can arrange to sell on time 
if cash payment is not convenient. 

















No. 15 


No. 17 


are in your stock and bring them to the 
front and on cards for use by them, paste 
copies of these magazine advertisements in 
order that you may cash in on the general 
advertising to some extent. 
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Now is the time! 


The Christmas holiday season is now upon 
us—the season when many gifts will be 
purchased by the public for dear ones and 
friends. 


os 


4 


traveling bag if you can interest her in a 
ring. Call that young man’s attention right 
now to your stock of beautiful bracelets 
before he orders flowers or candy for his 
sweetheart. 


Only a certain number will buy such gifts 
in your community, only a certain amount of 
surplus money will be available for these 
purchases. 


Are you making preparation to attract a full 
share of this business to your store? The 
florist and candy man will be out after it, 
the haberdasher and department store will 
want theirs—these and countless others will 
compete with you through advertising and 
attractive displays. 

Don’t let that father give his son a bicycle if 
you can possibly sell him a watch. Don’t 
permit that mother to buy her daughter a 


You can’t get out in the street and shout to 
every passerby, but you can advertise in the 
newspapers, you can dress your windows 
with your most attractive watches and 
jewelry, you can let the public know about 
your store and your goods—their beauty, 
quality and moderate cost. 


People won’t buy from you unless they 
think of you and your wares. They won’t 
come to you unless you do something to 
make them think of you first when they 
have money to spend. 


Now is the time! 


THE WADSWORTH WATCH CASE CO. 
“Makers of Watch Cases Exclusively” 
DAYTON, KENTUCKY 


OFFICES 
New York Chicago San Francisco 
17 Maiden Lane 31 N. State Street 150 Post Street 


Note: Illustrate your advertisements with watches. Electrotypes of watches shown above will be sent free to any jeweler. 
Order by number. Write also for our big catalog sheet of watch cuts, advertisements, movie slides, etc., free on request. 
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Natural Compensation 








Written Expressly for The Jewelers’ Circular by H. S. Andrews 

















THIS is an analysis of why watches with 
solid balances compensate, to a certain 

degree, for changes in temperature, and why 

they are susceptible to close adjustment. 

You have probably noticed in repairing 
and timing watches with solid balances that 
changes in temperature do not seem to af- 
fect the rating as much as it does cut bal- 
ances in which the temperature adjustment 
has been tampered with. That is, when the 
screws near the cut end of the segment have 
been undercut or timing washers added, thus 
affecting the weight carried to or from the 
center during compensation. 

This is due to a compensation which takes 
place, which may aptly be called natural 
compensation, for no special measures are 
provided for compensation in solid balances. 
The amount of this compensating action is 
controlled by the expensive quality of the 
metal composing the balance, the homo- 
geneity, temper, etc., of the metal or metals 
used in the construction of the balance; how 
it is handled, plus the length of the hair- 
spring, relative to the size and weight of the 
balance. 

In a recent article, the reason or necessity 
for a compensation balance was explained, 
but for the benefit of those who did not 
read that article, a few words will not be 
amiss. 

When the watch encounters cold weather 
the hairspring, being steel, contracts, due to 
the cold. If it contracts it becomes shorter, 
thus becoming stronger. If the balance re- 
mained the same size while the hairspring 
became stronger, the rate of vibration of the 
balance would be faster, therefore the watch 
would rate faster. 

The balance rim is constructed of an in- 
side layer of steel and an outside layer of 
brass. The two metals are fused together, 
and each segment is cut near the arm of the 
balance. When the cold contracts the hair- 
spring, the same effect is felt on the bal- 
ance, but the brass over-contracts the steel, 
with the result that the free end of the 
Segment is straightened out, carrying 
weight away ftom the center, making a 
larger balance, and one harder to. vibrate 
during the period that the hairspring is 
stronger, due to contraction. 

During warmer weather than normal the 





action is reversed. The hairspring expands 
and becomes weaker, and the free ends of 
the balance turn in toward the center, or 
staff, causing an easier balance to vibrate 
during the weaker period of the hairspring. 
These two actions are exactly compensating, 
after they are properly adjusted. 

If the cut segments contract and expand, 
due to changes in temperature, it stands to 
reason that the arm must act the same way, 
for it is made of steel. Thus if the arm 
of a solid balance expanded due to the ac- 
tion of heat, as each end was carried out- 
ward, there must be a compensating action 
in that part of the rim between the ends 
of the arm. As the arms push outward, the 
rim between the ends of the arm must pull 
inward, making an oval balance, or nearly 
oval. The true shape of the balance dur- 
ing this action would necessarily depend 
upon whether both sides of the arms were 


the same thickness, and the same homo- 
geneity. 
It will be seen from a careful study 


that more weight is being carried toward 
the center by the straightening out of the 
portion between the ends of the arm than 
is being carried away from the center by the 
expansion of the arm. Thus the compensat- 
ing action. 

Assuming that the balance is acting under 
heat, and that it has expanded to its limit, 
or rather to the limit of expansion of the 
arm, there is still left an element of ex- 
pansion in the rim. The interior construc- 
tion of the rim expands to an extent, help- 
ing to make the balance that much larger, 
but the fact remains that the balance is still 
oval, due to the arms pushing outward, thus 
drawing the balance of the rim toward the 
center. 

While the balance is in the state of ex- 
pansion the rate of the watch would not be 
affected to any great extent so long as it 
was in a dial up or dial down position, but 
when in the vertical positions, viz., stem up, 
the rate would be seriously affected, due to 
the fact that the balance was out of round, 
and regardless of how well it might be 
poised, would show position error. The fact 
that the’balance assumed an oval shape dur- 
ing expansion would necessarily throw it out 
of poise, and the withdrawing of weight 





from the center at the end of the arms, and 
the drawing in of weight toward the center 
of that portion of the rim between the ends 
of the arm, would disturb the center of . 
gravity in relation to the hairspring and to 
the revolving mass. 

Centrifugal force would be more apparent 
at the ends of the arms than at any other 
point on the balance, therefore the action of 
the balance pivots in the jewels would not 
be the same as when the balance was round, 
and the frictional disturbance would be 
greater in some positions than in others, 

If the effect were from cold instead of 
heat, the action would be reversed and the 
balance would assume a different shape. 
The ends of the arms would be drawn 
in tcward the center and the sides 
would bulge out. We will have to admit 
that this explanation stands the light of 
analysis, so if this is the case, and the watch 
with a solid balance was adjusted to meet 
one condition, the opposite condition would 
cause reverse action in position adjustment. 

To more fully explain this action, we will 
assume that the watch has been adjusted as 
nearly as possible to meet the condition ex- 
plained, as due to cold. The center of grav- 
ity had been established while the balance 
was in this state, and the centrifugal action, 
with its results upon the pivot friction 
minimized as much as possible, then the 
watch exposed to warm weather. The re- 
sult would be that every adjustment you 
had madé to counteract the effect of cold 
would be aggravated during exposure to 
warmth, and a reversal of conditions would 
be necessary to adjust warmth, which ad- 
justments would, of course, affect the ones 
you had already made to counteract the 
effect of cold. 

In the above paragraph it was stated that 
the center of gravity had been established. 
There will be those undoubtedly who will 
not fully understand this. When you poise 
a balance you are doing two things. You 
are making the balance rim of the same 
weight at every point in its circumference, 
but by the addition or removal of weight 
to or from the rim screws you are estab- 
lishing the center of gravity of the balance 
relative to its size and relative to the curva- 
ture of the rim, for you know that if a 
balance is of a certain size, that is, of an 
arbitrary size, there is only one point where 
it can be perfectly round. Possibly this is 
not plain yet, but if the balance is of a cer- 
tain or established size, that is the only size 
where it can be perfectly round. If you 
make it a trifle larger by pulling the free 
ends of the segments out a little, it will be 
flat at the ends of the arms, and if you 
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crowd the free ends in toward the staff, thus 
reducing the circumference of the wheel, it 
will be out of round, because the arms are in 
the same position they were when you start- 


ed to make the change. Therefore, I say 
that when you poise a balance you not only 
poise it but you establish the center of grav- 
ity relative to its size and curvature, but 
also relative to the center of gravity of the 
hairspring, which will have to be adjusted 
to meet any change you make in the weight 
of the screws on the balance rim; for, if 
the hairspring is adjusted to a balance of 
prescribed size and weight, and through 
some repair it is necessary to change the 
weight of a screw in order to poise the bal- 
ance, it is obvious that the balance is not 
the same weight that it was before the 
change was made; neither is the hairspring 
adjusted to the weight of the balance you 
now have after making the repairs. 

Naturally, the changes necessary to the 
hairspring are extremely minute, but must 
be made before anything like perfect per- 
formance is to be expected. That is one 
reason why position adjusting is so hard to 
write upon, or teach. It resolves itself al- 
most to an intuition, except where proven 
rules apply, and nothing except experience 
and natural ability will supply the necessary 
elements. In proof of this assertion, read 
any book on watch adjusting you can get 
hold of, then set down on paper the things 
you have learned which are of practical 
value to you as an adjuster. Not but that 
reading is the one thing you should do, for 
the knowledge so gained is stored up, and 
when the problem arises which you have 
studied about you will, unconsciously or sub- 
consciously, know how to handle it, but I 
defy you to tell in detail where you got the 
information necessary. Therefore, read and 
study, for the information you gain in this 
way will be sorted, labeled and stored away 
for future use by the subconscious mind, and 
information such as this is always available 
for instant use. 

Thus we see that while the solid balance 
does undoubtedly compensate to a certain 
degree, there is no certainty of its remaining 
in poise during this action, therefore posi- 
tion adjustment cannot be permanent in 
watches of this type. In the study and 
working out of these various features, these 
conditions were undoubtedly recognized, and 
it isa shame that more of the notes by these 
old masters are not available, for by know- 
ing the whys of these various things and 
conditions, we are better able to cope with 
them when they arise. 

In experimenting with these conditions, 
these problems were solved after a manner 
i various ways. The three-arm balance 
was possibly developed to meet the condi- 
tons spoken of in the foregoing analysis. 
Having three arms they would spread the 
tim of the balance more evenly, and main- 
tain a more perfectly shaped balance during 
expansion and contraction than one with 
only two arms. The writer sometimes won- 
ders how one of the old three-arm gold bal- 
ances would act in a watch with a modern 
train, 

It was recently the writer’s good fortune 
‘come across an old model, known as the 
Breguet Model, which had a compensating 


tegulator, in which the regulator was made ° 


° tighten up, or loosen the hairspring ac- 
‘ording as the regulator expanded or con- 
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tracted. Which proves beyond a doubt that 
these problems were recognized, if not fully 
solved, even at that time, and that master 
minds were engaged in bringing the watch 
closer to perfection. 

The position of the screws in the rim of 
a solid balance seems to have little effect 
upon the running of the watch, but should 
be evenly spaced for theoretical, as well as 
for mechanical reasons. If the screws are 
bunched, the throw of the balance, viz., cen- 
trifugal force, will be most where the most 
weight is, and while we do not think that 
the bunching of screws would have a great 
deal of .effect, yet we do maintain that if 
they are evenly spaced that one possible 
source of trouble is eliminated. Also, the 
appearance of the balance is not enhanced 
by bunching the screws. 

From the appearance of some of the bal- 
ances which we, as repairmen, come in con- 
tact with, the fact must not be thoroughly 
recognized, but the position of the screws 
on the rim of a cut balance make all the 
difference in the world. Compensation in a 
cut balance undoubtedly starts at the ends 
of the arm, and the effect is felt more and 
more, gradually increasing as it nears the 
ends of the segments. The changing of the 
weight of screws near the arm do not affect 
the temperature adjustment to any great ex- 
tent, but the slightest change in the weight 
of the screws from the center of the seg- 
ment toward the free, or cut end, affects the 
temperature adjustment exactly in propor- 
tion as weight is added or removed to or 
from the screw. 

Having in mind the action of a cut bal- 
ance during compensation, and using the 
foregoing analysis as a starting point, it is 
not hard to reason exactly what takes place 
when extremes in weather are encountered ; 
also, it is easy to see that there is to be a 
moral to this article. Having learned the 
exact way that a balance acts, through this 
and an article preceding this one, we know 
when conditions are right, and it is one of 
the sure tests of a workman that he can re- 
pair the watch and keep these conditions 
right. 

The first, and possibly the most common, 
difficulty is to try and poise a balance which 
is on a staff with a slightly ‘bent pivot, or 
staff, out of true from end to end. To test 
for either, procure what is known as poising 
calipers. Jeweled calipers they are some- 
times called. Place the balance in the 
jeweled end of the calipers and open the 
calipers until the pivots have just enough 
bearing in the jewels to keep the balance 
from dropping out of the calipers. Hold the 
calipers flat on the edge of the bench as you 
would truing calipers. Now tip them at 
about a 30-degree angle, or so one pivot is 
concealed in the jewel and the other pivot 
is almost exposed. Now rotate the balance 
at a moderate speed and with a double loop 
watch the pivot which is exposed. If it 
has the appearance of jumping up and down 
while turning, it is proof that it is bent or 
that the pivot is not round, and one condi- 
tion is about as bad as the other. 

If the pivot proves true, try the other. 
If it proves true, tighten the calipers until 
the balance just runs free, rotate the bal- 
ance slowly, fast enough, however, so that 
it will sustain its motion, and examine the 
staff closely right at the hub. If it is 
jumpy at this point, the staff is out of true 
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from end to end and should be discarded. 

After making this test and assuring your- 
self that the pivots and staff are true, test 
the balance for round, and you are ready for 
poising. 

The writer maintains that years of experi- 
ence do not mean anything to a watch- 
maker unless he has taken steps, viz., read 
and learned during these years of experi- 
ence, for if the methods he started out with 
were wrong, experience only serves to make 
them chronic, and it is usually hard to 
change to new or better methods. This 
brings us to the moral. 

Without a doubt, the repairs on a watch 
in which a careless or inefficient workman 
can do the most permanent damage is in 
putting in a new staff, and yet it is one of 
the commonest jobs we come in contact with. 
Stakes in poor condition, stakes used which 
do not fit the hub of the staff, no knowledge 
of the use of the flat face punch, seat of the 
staff which stakes over the hole in the arm 
of the balance too high, thus raising the 
hairspring too high after the job is com- 
pleted, necessitating bending and straining 
the hairspring to lower it, and many other 
evidences are noticeable which give rise to 
conditions which ruin the adjustments as in- 
stalled at the factory. 

Owing to lack of space we cannot treat 
all these difficulties in this article, and will 
analyze the one condition where the seat of 
the staff which goes through the hole in 
the balance arm is higher than the thick- 
ness of the arm, and leaves considerable 
metal above the hole in the arm after the 
staff is staked into position. However, the 
writer promises a future article, already 
under preparation, which will analyze all 
conditions arising from indifferent staffing. 

The condition mentioned is common, and 
its most prolific cause is the use of imita- 
tion material. Genuine staffs usually fit the 
hole correctly, unless the hole has been 
strained and widened in driving, out the old 
staff, which of course leaves the hole too 
large in circumference for the seat on the 
staff. 

Assume that the seat of the staff is too 
high, and has been staked on, balance poised 
with roller table in position, and ready for 
the hairspring. Placing the hairspring in 
position, and assembling finds the hairspring 
cupped with the edges low and the center 
high, like a cocked hat. This condition is 
more noticeable in certain American and 
foreign watches in which no provision has 
been made for raising and lowering the stud, 
and that is as it should be, for there is no 
reason why you should raise or lower the 
stud if you are doing your work right. 

If the hairspring is left in this condition 
it causes a downward pressure on the lower 
pivot which is all out of proportion to the 
lighter pressure on the upper pivot, and no 
amount of rounding or dubbing off the end 
of the lower pivot will correct the condi- 
tion. Naturally, the pressure on the lower 
cap jewel will be more when the watch is 
dial down, and less when dial up and the 
weight of the balance is relieving the pres- 
sure to some extent, and dial up and dial 
down position adjustment will be next to 
impossible. 

lf you relieve the strain by bending the 
overcoil at two opposite points to flatten the 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Nov. 6, 1923 


1,472,925. WATCHMAN’S TIME RECORDER. 
James L. L. McCormack, Chicago, assignor by 


mesne assignment to Detex Corp., Chicago. 
Filed Dec. 27, 1921. Serial 524,827. 4 
Claims. 


The combination with a clock movement compris- 
ing a setting stem, of a frame plate through which 
said setting stem projects, a dial sleeve rotatably 
mounted on the projecting end of said setting stem, 
a worm wheel secured to the inner end of said diai 
sleeve, means for connecting said clock movement 
and said worm wheel comprising a gear wheel driven 





from said movement, a shaft, to the inner end ot 
which said gear wheel is secured, a first bevel gear 
secured to the outer end of said shaft, a worm mesh- 
ing with said worm wheel, and a second bevel gear 
for driving said worm wheel and meshing with said 
first bevel gear, the outer surface of said frame 
plate being provided with a depression for receiving 
said worm. 

1,472,962. PENCIL. Wirrtiam P. De Witt, Som- 
erville. Mass., assignor to De Witt-La France 
Co., Cambridge, Mass. Filed April 19, 1920. 
Serial 374,848. 12 Claims. 

A pencil having, in combination, an outer casing, 
ahead rotatably mounted on the rear end of said 
casing, a stationary guide tube within said casing, 
acarrier tube for leads slidable in said guide tube, 
a push-rod slidable in said carrier tube, a rotary 
propeller tube extending longitudinally within said 
casing and provided with an interior screw thread, 
acollar fast to said carrier tube and slidably and 








‘rotatably mounted upon said guide tube and 
‘ving screw-threaded engagement with said inte- 
"or screw thread, another collar fastened to said 
Whtod and slidably and non-rotatably mounted 
“pon said guide tube and having screw-threaded en- 
gement with said interior screw thread, a spring 
merposed between said collars, and a connecting 
tei extending through said collars and longi- 
an of said guide tube with a head at each 
, thereof adapted to engage the front face of one 
td collars and the rear face of the othey of 

tollars respectively and limiting the distance to 
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which said collars can be moved apart while allow- 
ing them to be moved toward each other. 


1,472,963. LEVER-FILLER FOUNTAIN PEN. 
Wiiitram P. De Witt, Somerville, Mass., as- 
signor to De Witt-La France Co., Cambridge, 
Mass. Filed Jan. 6, 1922. Serial 527,321. 2 
Claims. 

A fountain pen having, in combination, a casing, 

a sack of flexible material adapted to contain liquid 

and enclosed within said casing, open at one end 

thereof and closed at the opposite end, a presser 
located within said casing and arranged to bear 
against said sack, a lever U-shaped in cross section 











pivotally connected to said presser and normally 
positicned in a slot provided in the wall of said 
casing and a plate rigidly positioned in said casing, 
the opposite ends of said plate being U-shaped in 
cross section, one U-shaped end of said plate pro- 
jecting into a U-shaped portion of said lever to 
which it is pivotally connected, and a pair of op- 
positely disposed ears on the opposite end of said 

U-shaped lever adapted to engage opposite sides of 

the end of said plate, opposite to that at which said 

lever is pivoted thereto, whereby said lever is held 
detachably engaged to said plate in said normal 
position. 

1,472,969. PENCIL. Howarp L. Fiscuer, St. 
Paul, Minn., assignor to Brown & Bigelow, St. 
Paul, Minn. Filed Sept. 17, 1920. Serial 
410,879. 7 Claims. 

A mechanical pencil comprising a casing, sectional 
lead propelling means positioned in said casing in a 
manner to provide a space around said propelling 
means for extra leads, said propelling means con- 
stituting a threaded member, a lead pusher adapted 


43 24 











to co-operate with the threads of said threaded mem- 
ber and a slotted operating member adapted to 
carry said lead pusher, a closure for the rear end 
of said space, an operating member forming one of 
the sections of said propelling means, and a lock 
in said closure adapted to lock said operating mem- 
ber in said pencil. 
1,472,970. PENCIL. Wowarp L. Fiscner, St. 
Paul, Minn., assigncr to Brown & Bigelow, 
St. Paul, Minn. Filed Sept. 17, 1920. Serial 
410,880. 5 Claims. 

A pencil comprising a casing, having a forward 
conical end, a tubular threaded member adapted to 
engage the inner surface cf the conical end, means 
adapted to rigidly hold said threaded member in 
said barrel and space it from said barrel in a 
manner to form a space for extra marking leads 





thereabout, a closure cap for said magazine space 
to the rear of said barrel and a removable rotat- 
able operating member comprising a slotted tube 
and a lead pusher to move a marking lead into 
writing position when said operating member is 


rotated. 
1,473,057. TIME-CONTROL ARRANGEMENT. 
Lewis J. Stern, New York, assignor to 


Sterling Clock Co., Inc. Filed April 15, 1926. 
Serial 374,029. 14 Claims. 

A time control arrangement having in combina- 
tion with a clock movement, an indicating dial 
driven thereby to rotate once in 24 hcurs, an 
electric switch member rotated in timed relation 
with the dial, a source of electric energy, an 
electric light, means whereby the switch member 
causes the light to be supplied from said source, 
and means fot setting the switch member with 
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respect to said dial to change the time when said 
supplied 


light is from said source without dis- 








turbing the relationship of the dial with respect 

to the clock movement. 

1,473,412. MAGAZINE PENCIL. Joun C. 
WankL, Chicago, assignor to The Wahl Co., 
Wilmington, Del. Filed April 2, 1919. 
Serial 286,963. 7 Claims. 

In a mechanical pencil, the combination of a 
pencil casing having an aperture adapted to hold 





a lead and a spring-driven magazine rotatably 
mcunted in said casing and having its axis of rota- 
ticn offset from said central aperture. 


1,473,581. LEVER BELT BUCKLE. Atien H. 
KERNGOOD, Baltimore, Md., assignor to Alma 
Mfg. Co. of Baltimore City, Baltimore, Md. 
Filed June 20, 1922. Serial 569,679. 9 
Claims. 

A lever belt buckle, having a frame including a 
face plate, a lever clamping member pivotally 
mounted in said frame and having a depending 
lip arranged in advance of its pivotal axis, said 
lever clamping member adapted to engage one 





end of a belt, and a substantially cylindrical float- 
ing member, said frame having side flanges pro- 
vided with arcuate guideways arranged in front 
of the pivotal axis of the lever clamping member 
and engaged by said depending lip and movable 
with the lever clamping member beyond a pivotal 
plane of said lever clamping member normal to 
the face plate and to opposite sides of said plane. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registraticn under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said <Act.] 


Trade-Marks Registered Nov. 6, 1923 


JEWELRY AND 
WARE.) 


Ser. 181,834. (CLASS 28. 


PRECIOUS-METAL INTERNA- 
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GS Flexo 


Crystal 





The New Improved 
G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


and can be adjusted to any height and size, and easily be made to also 
fit odd shapes. 

A small stock of only 4 gross G-S FLEXO CRYSTALS (% dozen per 
size) is required for a complete assortment and will fit instantly any size 
or make watch in both the open and hunting case. 


G-S FLEXO CRYSTALS are made of a special new transparent 
composition for watch crystals only; very clear, and will not discolor, 
shrink or warp: they fit tight and are dust proof. These crystals do not 
or crack, and there is no loss whatever. 


chip, break, 


Write for full particulars and references from prominent jewelers. 
Manufactured and Sold by 


GERMANOW-SIMON MACHINE CO. 
547 West Avenue, Rochester, N. Y., U. S. A. 





Are You Experiencing Any Trouble in Fitting Watch Crystals? 
CRYSTALS YOU CANT BREAK 









Registered 


WARNING to retail and wholesale jewelers! 
Any one making, selling or inserting ‘‘com- 
pression’ non-breakable crystals not bearing 
patent number 14,458 is infringing. We know 
of certain dealers who persist in infringing 
yn above patent and we warn them here that 
certain prosecution for damages will follow as 
soon as our evidence is completed againgt them. 


All unbreakables which are sold with the ex- 
planation ‘‘not to be inserted by machine” are 
inferior substitutes. Beware of anyone offering 
for sale secretly such crystals. Three New 
York concerns are now under injunction for in- 
fringing on above patent. 






























Cash Talks Today. 








LET’S GO 


Odds and Ends American and Swiss Mainsprin7s...... per doz. $ .@ 
Odds and Ends American and Swiss Staffs ............ per doz © 
Odds and Ends American and Swiss Jewels ............ per doz. 75 
Broken Lots Gold Filled Watch Bows ............+.+0- per doz 75 
Broken Lots Watch Glasses.......... sscccccc.scocs- gross lots 1.56 
Brass Blow Pipes, Regular Price 30c each, cut to ....-........ -10 
eee er per doz 15 
Fine Grade Swiss Pivot Brooches, 50c Quality .......- per doz 28 
2-Row Watch Brushes, Hard, Medium or Rccewenbns wet each 15 
3-Row Watch Brushes, Hard, Medium or Soft.............each A 
4-Row Watch Brushes, Hard, Medium or Soft........ .+.eeeach A+) 
a Sr re. Ce eeeEED c.. cssghabieeesssbonsenense each 05 
Fine Burnishers, Regular o0c Quality Cut to.............. each * 
Fine Gravers, Regular We Quality Cut to .............- each -20 
Fine Aluminum i Me EERE OD onic snd esoes65e0sbeneens each .2 
Fine Imported Files, a Discount of 25% from any Catalogue. 
Genuine Boley Lathe, Regular $54.00. Special Cash Price.... 39.00 
I ae naa cube nbeennenicel per doz. 10 
Assorted Sixes, Watch ‘Screw Drivers ..—.......c.c2...+- «each 10 
Fine Swiss Tweezers, 75¢ a per pair .35 y 
Bracelet H. & M. Hands, Souler Saaee, Ct OD.s, 00.008 per pair 35 
Bracelet Balance Staffs, in 3 dozen Lots, for ........-....... 75 
Swiss Bracelet Stems, Assorted, Regular $2.00 per doz. Cut to 75 
Gold Filled, Yellow, Green & White Bracelet Crowns, per doz. 1.80 
PE OP ADOUE WHE FOWE 00.0200000+5080080008. 0000s per doz. 2.40 
Gilt Scarf Pin Backs, put up one dozen in box .............-- -20 
Gold Plated Scarf Pin Backs, put up one dozen in box......... 35 
Gold Filled Searf Pin Backs, put up one dozen in box......... .53@ 
Gold Filled Jump Rings, Regular $1.25 gross, Cut to .......... 60 


Above prices are for SPOT CASH ONLY, NO TERMS. Orders 


filled as received, first come, first served. 


end your orders today 


to one of the Largest Watch Material Houses in this Country. 


J.H. Mednikow & Co. 


119 Monroe Ave., Memphis, Tenn. 





NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 












Throw your worn out Tiffany Rings in the 
melting pot. SEND THEM TO US. We 
will make them look like new for 75¢ and up. 


M. J. Stern & 


Brother 


Repairing and Special | 
Order Work for the 
Retail Trade 
61 BEEKMAN ST. 
New York City 


UP TO 4 CT. $0.75 





UP TO & CT. 1.00 
UP TO 1 CT. 1.25} 
UP TO 2CT. 1.54 























Betore purchasing investigate our motors. 


81 Nassau St. 


Polishing Motors 





Plating Machines 





(30 years of service). chines. 


The W. Green Electric Co. 
New York 


Before purchasing investigate our ma- 
(30 years of service). 


The W. Green Electric Co. 
81 Nassau St. 


Plating Salts 


Before purchasing investigate the = 
Hyde” Plating Salts. (30 years of service)» 


The W. Green Electric y 
81 Nassau St. New York 





New York 
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TIONAL SILVER Co., Meriden and Bridgeport, 
Conn. Filed June 11, 1923. 


Jack and Jill 


Particular description of goods.—Silver-Plated 


Spoons. 
Claims use since May, 1923. 
DESIGNS 
@,220. BELT-BUCKLE FRAME. Ear, M. 


Davis, Rochester, N. Y., assignor to Hickok 


~ 








Mfg. Co., Inc., Rochester, N. Y. Filed Oct. 
7, 1921. Serial 506,192. Term of patent 3%4 
years. 

6,221. BELT-BUCKLE FRAME. Eart M. 
Davis, Rochester, N. Y., assignor to Hickok 
Mfg. Co., Inc., Rochester, N. Y. Filed Oct. 


7, 4941. Term of 


years. 

@222. BELT-BUCKLE FRAME. 
Davis, Rochester, N. Y., assignor 
Mfg. Co., Inc., Rochester, N. Y. 


Serial 506,198. 


patent 34% 


Eart M. 
to Hickok 
Filed Oct. 





Serial 506,199. Term of patent 3% 


7, 1921. 
years. 
6241. MESH BAG. Harry Braptey Rowan, 


North Attleboro, Mass., assignor to Whiting 








& Davis Co. Filed Dec. 30, 
4,768. Term of patent 7 years. 
822, BELT-BUCKLE FRAME. LoweLt, W. 
SuteLps, Rochester, N. Y., assignor to Hickok 


1922. — Serial 





Mfg. Co., Inc., Rochester, N. Y. Filed Jan. 


28, 1921. Serial 440,807. Term of patent 3% 
years. 
8243. BELT-BUCKLE FRAME. Lowe W. 


Suretps, Rochester, N. Y., assignor to Hickok 





Mfg. Co., Inc., Rochester, N. Y. Filed Oct. 


7, 1921, Serial 506,206. Term of patent 3% 
years, 
84. BELT-BUCKLE FRAME. Lowe W. 


Smietps, Rochester, N. Y., assignor to Hickok 


NP); 
$544 





Mfg. Co., Inc., Rochester, N. Y. Filed Oct. 
7,1921. Serial 506,207. Term of patent 3% 
years. 
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63,237. EMBLEM OR BADGE. Roya E. 
RANDALL, Fort Madison, Iowa, Filed Feb. 28, 





1923. Serial No. 5,325. Term of patent 3% 
years. 
63,48. BADGE OR EMBLEM. Rosert L. 


WeyuinG, Detroit, Mich., assignor to Weyhing 






903040977) 
Th ae 


ee 








Seusrfisorr FC ea 


Bros. Mfg. Co., Detroit, Mich. Filed April 19, 
1923. Serial 5,855. Term of patent 3% years. 











Natural Compensation 
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spring, you are throwing the overcoil too 
close to the bridge, and imposing a lateral 
strain on the spring at these two points 
where the bends were made, and a gain will 
be noticeable in the two positions opposite 
where the bends were made, and that makes 
position adjustment difficult in those two 
positions. Possibly the gaining rate will 
not show at the time, but later you will find 
the watch accelerating in these two posi- 
tions, due to the fact that when bent, the 
interior construction of the spring was dis- 
turbed, and such disturbances grow. 

Again, atmospheric pressure or resistance 
to a hairspring is of little moment as long 
as the spring lies flat, but cup the spring a 
bit and both sides are subjected to resist- 
ance, because both sides are fanning the air, 
and you know no provision is made for this 
condition at the factory, because it is not 
supposed to be so. 

Sufficient has been said in this article to 
put the repairman on guard against this dif- 
ficulty, and the next will treat of troubles 
arising from indifferent staffing. 








Recent Publications 





(Continued from page 131) 


d 


Analysis of Problems, Suggestive Advertis- 
ing, Argumentative Advertising, Truth in 
Advertising, Headlines, Illustrations, Size 
of Advertisements, Color, Layout and Ty- 
pography, Trade-Marks, Packages, Cartons 
and Labels. Part 5, Mediums—General 
Considerations, Magazines, Newspapers, Di- 
rect Mail Material, Street-Car Cards, Pos- 
ters and Miscellaneous Mediums. Part 6, 
Special Fields of Advertising—National Ad- 
vertising, Retail Advertising, Foreign Ad- 
vertising, Financial Advertising. 

There is a wealth of information and in- 
struction in this volume, which should be 
in every retail jeweler’s business library. 
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ing his Fall purchases and reports business 
moving briskly. 

Wallie Wolsch, prominently connected 
with the jewelry business at Hammond, La., 
was in town last week. 

W. E. Taylor, of W. E. Taylor Co., Inc., 
has associated with him in business, his 
nephew, Sidney Prague, as assistant manager 
of the concern. 

Hausman Inc., have furnished the pupils 
of the Sophie Wright School with a fine 
large clock, for use in the hall of the 
Young Women’s’ Christian Association. 
The gift is made by former pupils, and as 
a tribute to the memory of one of the best 
of women. 

Miller Bros., 832 Canal St., are getting 
ready to take possession of their new 
quarters at 930 Canal St., now occupied by 
I. Antis, jeweler. As yet, however, Mr. 
Antis has not decided upon the location 
which he is to select of the several offered, 
but think he will be able to do so in time 
to vacate his present quarters by January. 

Albert P. Long, alias Albert Baron, 21 
years old, who was captured by the police 
after attempting to snatch a tray of dia- 
monds from the jewelry store of Sol 
Rosenwiesen, 202 Baronne St., on Oct. 30, 
entered a plea of guilty on Saturday last 
before Judge Dowling in the Criminal Dis- 
trict Court, and was sentenced to serve 
from two to three years at hard labor in 
the State penitentiary. Long had been in 
New Orleans only a few days, having come 
from New York, where he was alleged to 
have embezzled $800 from the Interborough 
Rapid Transit Co., of which he was an em- 
ployee. He was without funds and told the 
police he decided to stage a hold-up, arid 
his first attempt to rob resulted in his 
arrest as mentioned and his being sentenced 
to the penitentiary. 

W. E. Taylor Co., Inc., have leased two 
floors of the Schulte building at Canal St. 
and University Pl., for a term of five years. 
They will occupy their new quarters about 
January, or as soon as they are altered and 
fitted up for their purposes. This move will 
sive them just double the space present 
accommodations afford. One floor will be 
utilized as a salesroom, while the other will 
be used for stock. The company has been 
located at their present quarters, in Ex- 
change Pl. for the past 11 years, and have 
far outgrown the facilities which were 
more than ample at the time the company 
was organized. W. E. Taylor, the president 
of the firm, bought out the material depart- 
ment cf Leonard Krower & Son, in 1909, 
since which time the stock of the concern 
has been increasing until it is now three 
times as large as when the business was 
taken over by the company. Today, W. E. 
Taylor Co., Inc., is reputed to be the 
largest establishment handling watchmakers’ 
and jewelers’ supplies in the south. Mr. 
Taylor came to New Orleans in 1905 to 
take charge of the material department of 
Leonard Krower & Son, and subsequently 
bought out the business. The new stand 
is in the very heart of the business section 
cf this city. 
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A Wonderful Fifty Dollars a 


Diamondweight Gauge 


Many jewelers tell me they get their money back f and 
every week with the wonderful Hoke-Jewel soldering / 


outfit, —it’s so much | Z Calculator 
quicker than the air- > | YZ : 
and-gas methods. Some  yfeSh ; /\ } Over 25,000 in Use 
say a month; some Vuh, i a Calculates the weight of dia- 
longer; but always very ~>fho-, be monds in the mounting. 
quickly. It costs fifty 7Prac:= \ It requires no figuring. 
dollars for the one-man .Agy-- { ty | ; p : P 
shop, and only twelve- I Wey : It avoids accident which is 
Gity f ike hile unset- 
fifty extra for each likely to occur whi 

ting stone. 


extra man. ° 
It solders gold, silver, It is the most accurate device. 


platinum; welds plati- ay > A | It is an _ instrument every 
num rings; and is ten jeweler should have. 


° : ° ae / ! J 
times quicker, ten times -J\\ 
better. ; Nia Y . NEW PRICE $4.00 
C ylete With N Metric Book 
Flame can be made  Ov’fit 128B, 1 Hoke-Phoenix Regu- [im ee, . spon ‘ a 4 gine 
f i lator two gauges, 1 Hoke Jewel aisle Oy pa LL Da \ ew etric Books to use your 
soft for annealing, or % 2 82s gil2 iaaslNs i> old Moe Gauge $1.75 each by your 


Porch, 4 tips, pair 30-inch hose and 8 2430 36 4240 54% 
hot enough to weld = gitinis 1 bench hook, 1 pair glasses, - Jobber or 


platinum. 1 wrench, 1 connector hose, witl 
No blower needed. Hating, jdioke needle valve, full CHARLES MOE iiean te. CHICAGO 


It uses city gas, nat- ing, $50.00 net. 
ural or artificial, with 


po ge is unlike Order now. Say if you 
¢ — oxy-gas out- wish it charged thru 
its. It stands alone. your dealer or direct. $225 00 


ACTUAL size © All. Sizes, Shapes and Designs 


Y¥" x 1” set of 1,000 in wooden compartment box 
seg ask Sam W. 9 Mgr. 4%” x 14%” set of 500, boxed and indexed.. 
or new ° 1” x 2” set of 500, boxed and indexed yews 
Jewelers Technical Advice Co. Check or Money Order with order 


catalog C; 22 Albany Street, 250 W. 125th St. N. Y. PRICE CARD CO. New York 


BUSCH 
SPIRO Ring Watch Case OHL scALES 


FINE BALANCES AND WEIGHTS 
Catalogue HERMAN KOHLBUSCH, Sr., Inc. Routan 
Wrist \ Wate vi — "He Neo York Ave., pong m.. J. 
f a 
sas N THE PARIS WATCH MANUFACTURING CO. 


of Bienne, Switzerland 
is one of the best houses to supply small watch movements to fit the 
shape of the watch. Unrivalled prices. Size from 434 to 7% Ligne. 
TRADE = —G—= Round, oval and rectangular shapes. 
Special plant for these types of watches. 


SPIRO WATCH CASE CO., INC. LOUIS BLANC & CIE. 


Manufacturers of Gold and Platinum Cases Bienne, Switzerland 
79 Nassau St. New York 
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ROLLING WHITE GOLD 
PLATINUM 
GOLD, SILVER cs 
COP P ER, BRASS Send your special orders to 


Use a rolling mill like the picture, NEWARK EMBLEM CO. Newark, New Jersey 
with the motor underneath out of the Manufacturers of Emblem Jewelry Exclusively 

way. This machine is the handiest 
and most efficient small motor roll 
made. Rolls 4%,” wide. The gearing The E 
system used multiplies the power, and 4 G 

at the same time relieves the machine os Protection Ring uard 
of excessive strain. It runs surpris- Has No Points to Catch or Scratch 
ingly smooth and _ noiseless — small EASY TO PUT ON 


space and big power. 
Made in 14K an” and White 


Leiman Bros.°""3="3 tivow "York The Lion Safety Pin Clutch Co. 


Makers of good machinery for 35 years Pat. Feb. 20,1917 10 W. 2ist St., Room 411, New York Pat. May 25, 19% 
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